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John North Opposes 
Partial Subscribers 
To Rating Bureaus 


SEUA Pres. Sees New Situation as 
Potential Force Threatening 
Rate Bureaus’ Existence 


WOULD AMEND RATE Le. 


Upholds Wind-Resi: Resistive Constru 
tion as Saving Many Millions 
If Widely Adopted 


Permitting an insurance company to 
subscribe for only partial service of a 
rating bureau, and to then file inde- 
pendent rates for other lines while us- 
ing the property of the bureau, create 
a potential for a force “which can 
threaten the future existence of our fire 
rating bureaus if allowed to continue,” 
President John A. North of the South- 
Eastern Underwriters Association de- 
clared at the semi-annual meeting of 
the Association, November 30, at Pine- 
hurst, N. C. 


Sees Possible Chaos 


The resulting chaos could render 
agents’ expiration value worthless, bring” 
about insolvency to some companies and 
general agents and lead to state or even 
Federal rate making, Mr. North, who is 
also president of the Phoenix of Hart- 
ford, stated. He pointed out that the 
situation whereby insurers can adhere 
to rate bureau schedules for some lines 
of coverage and file independently and 
competitively for others, was never con- 
templated by capital stock insurers when 
present state rating laws were written. 
Hence, his personal observation is that 
the real solution of this problem “will 
come only by corrective amendments to 
the rate regulatory laws themselves in 
those provisions dealing with subscriber- 
ship.” 

Unless something is done to offset the 
present advantages of partial subscribers, 
Mr. North said that “we cannot expect 
membership to stand with its hands tied 
while independents and subscribers con- 
vert our own facilities to their advan- 
tage. One by one we will drop away 
to protect ourselves against an unfair 
competitive situation, and then the fun- 
damental principle of ‘equality among 
members’ will have disappeared, as will 
this association itself. Thus the effect 


(Continued on Page 22) 
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IPERSTITIONS 


‘vhat they mean 





‘pilled salt is a warning 
evil nearby. Since good 
sits live to your right 

bad spirits to your left, 
must quickly throw a 
of salt over your left 
er _to bribe evil 
anst doing you harm. 


However, the kind of 
protection most people believe 
in today is that offered by a 
Comprehensive Dwelling or 
Homeowners Policy. (Now 
available in most states.) 
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“One of the Best 


JUVENILE POLICIES 
On the Market’’ 


That’s the enthusiastic comment we have received 
from Bankers Security agents on our 


JUVENILE ESTATE PLAN 
Endowment at Age 65 





Study These Rates and Benefits: 
Prem. $42.53 per $1,000 at Age 1; 
$1,000 Insurance Thereafter Until Age 21 


$5,000 Insurance—Ages 21-65; $5,000 Cash at Age 65 
(No Increase in Premium) 





Further details and literature gladly furnished. Attractive 
General Agency Openings in your territory. Write 


George Olmsted, President 


BANKERS SECURITY LIFE 
INSURANCE SOCIETY 


103 Park Avenue 
Founded in 1917 


New York 17, New York 





Leggett Sees State 
Regulation At Stake 
In Current Trend 


Commissioners’ President Warns 
State Officials to Strengthen 
Hold on Regulation 


CITES FEDERAL ACTIVITY 








Commissioners’ Meeting Here Told 
Outcome Depends on Action 
at State Level 





regulation of insurance by 
the states is being threatened by the en- 
croachment in this field by certain Fed- 
eral bureaus and agencies 


Exclusive 


under the 
broad powers of existing laws, the Na- 
tional Association of Insurance Commis- 
sioners was told at its semi-annual 
meeting in New York this week by ( 
Lawrence Leggett, Missouri Superintend- 
ent of Insurance, in his address as presi- 
dent of the organization. 


Cites NAIC Constitution 


“At this period of crisis in the cause 
of State regulation of insurance,” said 
Superintendent Leggett, “I would like 
to recommend to the members of NAIC 
for consideration the Object clause for 
our Constitution. That clause reads as 
follows: 

The object of this association shall 
be to promote uniformity in legisla- 
tion affecting insurance; to encourage 
uniformity in departmental rulings un- 
der the insurance laws of the several 
states; to disseminate information of 
value to insurance supervisory officials 
in the performance of their duties and 
to establish ways and means of fully 
protecting the interests of insurance 
policyholders of the various states, ter 
ritories and insular possessions of 
the United States. 

“Research into the history of this As- 
sociation reveals that it was formed to 
combat a specific evil. Originally insur- 
ance was regulated by the states and 
such regulation by the states tended to 
be recriminatory and conflicting in many 
instances. The industry was faced with 
an almost insurmountable barrier to an 
interstate operation. At that time there 
was agitation to procure Federal legis- 
lation regulating insurance. After Fed- 
eral regulation was piss blocked 
by the Paul vs. Virginia case, the Na- 
tional Association of Insurance Commis 
sione rs came into being with one of their 
original objectives being ‘How to bring 
about, generally, the broadest uniform- 
ity, simplicity, security and reciprocity’ 
in insurance regulation. With this as 
its objective the National Association of 
Insurance Commissioners has been and 
continues to be an effective bulwark 
against the encroachment of the Federal 
Government into the field of insurance 
regulation. 


(Continued on Page 4) 
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The Golden Rule Privilege of Appointing their OWN 
Agents—and Earning Increased Bonus and Renewals on 


those agents! 


_ Top Commissions on 16 Leading Policy Contracts—Plus 
Bonus on Both Personal and Agency Production! 


Long Term Vested Renewals on Both Personal and \ 
Agency Production! t 


F i 


a Friendly, Effective, Home Office Help in Recruiting and 
hati New Agents! : 
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Janis YOUR, / pe fies AGENCY BUILDING 
= Labor OPPORTUNITIES IN: 


Glorious Fd EAS ' ~ ma Arizona, California, Delaware, 
New World : , Florida, Illinois, Indiana, lowa, 
Kansas, Kentucky, Maryland, 

Today by Michigan, New Jersey, North 
ahaa Carolina, Ohio, Pennsylvania, 


Wr iting to: Texas, Virginia, Washington 
g D. C., and West Virginia. 


The COLUMBUS MUTUAL Life Insurance Company 


Carl Mitcheltree, President ° 
Ben F. Hadley, Vice-Pres. & Sup’t. of Agents Columbus 16, Ohio 
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Features of Life Insurance Association Meetings 


Ten-Year Look Ahead Symposium Planned for Dec. 14-15 
Meeting in New York; Marion B. Folsom, Sec. of Dept. of 
HEW, and Dr. Solomon Fabricant, Guest Speakers 





MARION B. FOLSOM 


A ten-year look ahead in the life in- 
surance business will be a feature of 
the 49th annual meeting of Life Insur- 
ance Revel ition of America at Waldorf- 
Astoria, New York, December 14 and 15. 
An entire day will be devoted to a sym- 
posium on this subject in which leaders 
both from within and outside the life 
insurance business will participate. The 
general economic horizon will be scan- 
ned and the outlook in such areas as 
investments, agency development, insur- 
ance coverages, and management plan- 
ning will be discussed by experts in 
these fields. The program will also in- 
clude a discussion period on topics which 
are currently of the most interest to 
the business. 


Secretary Folsom Luncheon Speaker 


Marion B. Folsom, Secretary of U. S. 
Department of Health, Education and 


Mutual Life N. Y. 


DR. SOLOMON FABRICANT 


Welfare, will be the guest speaker at 
the Association’s luncheon in the Grand 
Ballroom at the Waldorf on December 
14. Mr. Folsom’s long public service in 
the Social Security field which goes back 
to the days when he helped to draft the 
original Social Security Act, as well as 
his experience with private industry pen- 
sion and welfare programs, promises an 
address of outstanding interest to the 
life insurance executives. He will speak 


on “Economic Security: Private and 
Government Responsibilities.” 
Opening Session 

The meeting will open at 10 a.m. on 

December 14 with an address by Ray 


D. Murphy, president of the Association 
and president of Equitable Life Assur- 
ance Society. His topic will be “Look- 
ing Ahead.” The discussion period on 
topics of current interest will follow and 


Denies All Points 


In Federal ‘Trade Commission Issue 


A vigorous denial that it had misrep- 
resented its Accident and Sickness in- 
surance was made by Mutual Life of 
New York in taking issue with the Fed- 
eral Trade Commission for issuing a 
formal complaint and “punitive pub- 
licity” without a joint, discussion of the 
advertising material in question. The 
company characterized such procedure 
by a Government agency as unfortunate, 
Particularly where the agency, as re- 
cently pointed out by the Hoover Com- 
mission, combines the functions of in- 
vestigator, prosecutor and judge. 


Defends Its Advertising 


Asserting that it has never sought to 
deceive anyone, Mutual of New York 
said none of the 48 state Insurance De- 
partments that regulate its business had 
ever issued a complaint, or even criti- 
cized the company’s Accident and Sick- 
ness insurance advertising. 

The company stated that it is prim- 
arily a life insurance company, and that 
it had entered the A. & S. field only 
three and a half years ago. Its opera- 
tions are Potten on the mutual plan, 
under which any gains from such busi- 
ness _ returned to the policyholders 
thems selves 

“There is a legal argument going on,’ 
the company said, “as to whether state 
or Federal authorities have jurisdiction 





over the advertising of the accident and 
sickness insurance business. The states 
which have traditionally regulated all 
phases of that business, have at no time 
found anything wrong with this com- 
pany’s advertising. The FTC, now as- 
serting jurisdiction in this area, has is- 
sued a complaint based largely, we be- 
lieve, on material used in 1953, which 
was in conformity with industry prac- 
tice and which we regarded as entirely 
proper. As FTC objections to accident 
and sickness advertising became grad- 
ually known through the complaints it 


issued earlier against more than 300 
other insurance companies, this com- 
pany withdrew the type of material 


complained of, and it is no longer in use. 
Although the material withdrawn ap- 
peared to be unobjectionable, particu- 
larly in the light of our method of opera- 
tion, we discontinued its use because of 
our sincere desire to make our advertis- 
ing conform to the views of any public 
authority. 


The Insurance Commissioners 
Committee 


‘Tt is particularly difficult,” the com- 
pany continued, “to comprehend why 
the FTC considered it necessary to pro- 
ceed in this fashion at a time when sub- 
stantial progress has been made toward 
reaching a solution of the industry’s ad- 


will continue into the afternoon, after 
the luncheon address by Secretary Fol- 
som. There will also be reports covering 
life insurance investment experience 
during 1955, life insurance in force, new 
business and disbursements to policy- 
holders and beneficiaries. 


Ten-Year Look Ahead 


Both the morning and afternoon ses- 
sions on December 15 will be devoted to 
the symposium on a ten-year look ahead 
in the life insurance business. Those 
who will participate are: Dr. Solomon 
Fabricant, director of research, National 
Bureau of Economic Research (general 


economic outlook); O. Kelley Ander- 
son, president, New England Mutual 
Life (investments); Charles J. Zimmer- 
man, managing director, Life Insur- 
ance Agency Management Association 
(agency development); Walter Klem, 
senior vice president and actuary, Equi- 


table Life Assurance Society (insurance 
coverages); and Clarence J. Myers, 
president, New York Life (management 
planning). 

Program Committee 


Devereux C. Josephs, chairman of 
New York Life, is chairman of the com- 
mittee in charge of arranging the pro- 
gram for the Association’s 49th annual 
meeting. Other members of the com- 
mittee are: Roger Hull, executive vice 
president, Mutual Life of New York, 
and James A McLain, president, Guard- 
ian Life of America. 





vertising problem. The industry showed 
its good faith last year by adopting vol- 


untary codes of ethics to govern its acci- 


dent and sickness advertising practices. 
Furthermore, with the full support and 
approval of the industry, a special com- 
mittee of the National Association of 
Insurance Commissioners had _ been 
named to sit with representatives of the 
industry in order to arrive at advertising 
standards and procedures which would 
be acceptable to public authority, and 
which the industry would know were 
acceptable. The FTC was invited by the 
state Insurance Commissioners to par- 


ticipate. Meetings of that committee 
and the industry representatives have 
already taken place. A code has been 


drafted and a public hearing was held 
this Saturday on November 26. The 
code is expected to be presented to the 
National Association of Insurance Com- 
missioners at their meeting in New York 
this week.” 

Mutual of New York said it has been 
anxious to conduct the advertising of its 
Accident and Sickness business “so that 
even those who are most critical can 
have no complaint. This has been made 
entirely clear to the FTC,” the company 
added. “We have repeatedly expressed 
a willingness and desire to confer with 
the FTC, in order to find out whether 
anything this company had done in its 
advertising was subject to criticism. 
However, the FTC has always declined 
such a conference. We have never been 
given an opportunity to discuss any of 
the advertising to which the FTC now 
takes exception. The procedure seems 
to be punitive publicity before discus- 
sion. 

“We believe the language to which the 


FTC has objected—and which has not 
been in use for some time—is_ either 
inconsequential or not reasonably sus- 


ceptible to the interpretation they give 
it, especially when considered in con- 
junction with our general business prac- 
tices. 


Advertising of an Intangible and 
Technical Product 


“As applied to an intangible and tech- 
nical product like insurance, advertising 
cannot be expected, as a practical mat- 
ter, to describe every provision and 
qualification in a policy. The principal 
purposes of our advertising are to in- 
form the public that we are in that line 

(Continued on Page 33) 


Variable Annuities 
Should Be Available 


OPINION OF SUMNER SLICHTER 


Harvard Economist Sees Long-Range 
Price Rises Probable Due to 
Wage Increases 





The Prudential asked Harvard Pro- 
fessor and Economist Sumner H. Slichter 
if there was a likelihood of a long-range 
upward movement of prices in the future, 
if such a rise depended on war and if 
the prospect was for a price rise should 
variable annuities be offered to the pub 
lic. 

Dr. Slichter’s conclusions were that the 
long-run movement of prices is likely to 
be upward, that such a rise would not 
necessarily depend on a future war and 
that in view of the prospective rise in 
prices, he believes that variable annuities 
should be offered to the public. As to the 
last he said: 

Should Be Given Choice 

“IT believe that variable 
should be offered to the public. 
not mean that anyone should be com 
pelled to buy a variable annuity in order 
to obtain life insurance or an annuity of 
the conventional type. 


annuities 
This does 


“In other words, the question § of 
whether or not to purchase a_ variable 
annuity should be left to the client. The 
present situation is unsatisfactory be 
cause, except in a few special situations, 


pe yple do not even have the opportunity 


to buy variable annuities in case they 
desire to do so 

“In view of the fact that no one knows 
what will happen to the price level in 
the long-run, it would appear to be a 
reckless and imprudent investment pro 
cedure to rely completely on annuities ot 
the conventional sert which presuppose 


that prices will either remain stable or 
will fall and which ex > the holder t 

ik Tall ¢ I expose the holde Oo 
serious loss in the event that develop 
ments follow the most probable course, 
namely a rise in the general price level. 


Upward of Pressure of Wages 


Other aspects of the questions Dr 
Slichter discussed in the following: 

“There are several reasons other than 
all-out war for expecting the long-run 
movement of prices to be upward. One 


is the fact that the fiscal policies of the 
government are likely, on balance, to be 
slightly inflationary. Politicians invariably 
find it some what easier to bring them 
selves to autl 1orize expenditures than to 
get around to raising taxes. Furthermore, 
politicians have always been rather re 
sponsive to parts of the economy that 


have been suffering depression for one 
reason or another. The billions spent by 
the government to keep up farm prices 


is an example, Another example is the 
artificially easy terms introduced into 
real estate credit by the government. 

“I have stated on various occasions 
that trade unions in the United States 
appear to be so powerful that thev are 
likely to raise the price of labor faster 
than the engineers and managers can 
raise productivity per manhour. eines, 
the long-run movement of labor costs per 
unit of product is likely to be upward. 
If it is upward, the price level will have 
to rise also. 

“T have discussed this matter at some 
length in a paper before the American 
Economic Association in December, 1953. 
The title of the paper is ‘Do the Wage 
Fixing Arrangements in the Labor Mar- 
kets Have an Inflationary Bias? 
appears in the Proceedings of the Ameri 
can Economic Association of May, 1954. 

“At the conference of economic theo 
rists on the impact of labor unions in 
1949, the predominant opinion was that 
the influence of trade unions is inflation- 
ary. There was a small minority in the 
conference which took the contrary view 
The proceedings of this conference are 
published in a book entitled ‘The Impact 
of the Labor Union,’ edited by David 
McCord Wright. pede the economists 
holding that the influence of unions was 
inflationary was J. M. Clark of Columbia 
and Professors Gottfried Haberler and 
E. H. Chamberlin of Harvard.” 
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Valuation Staff Should Stay 
In N. Y., Ellery Allyn Asserts 


Ellery Allyn, former Connecticut com- 
missioner, gave two reports, in his role 
of consultant, at the NAIC securities val- 
uation subcommittee meeting Monday 
morning at the Commodore, New York, 
with Commissioner Humphreys of Mas- 
sachusetts presiding. 

First, in reasoned style and with much 
historical reference, he concluded that 
the valuation committee staff ought to 
keep on with its headquarters at New 


York. Furthermore, that the assistant 
secretary's office ought to stay put in 
Chicago. This was his answer to the 


suggestion of a merger. He emphasized 
that New York, as the financial center, 
is the natural place for the valuation 
staff, and Chicago, as the postal and 
traffic center, is where the assistant sec- 
retary belongs. 

Secondly Mr. Allyn proposed a_ plan 
for easing the financial burden on one 
segment of the business to maintain the 
valuations committee’s operation, Pres- 
ently the life companies in seven states, 
by assessment under statute, stand 77% 
or about $130,000 of the cost of the office. 
These are the companies domiciled in 
New York, Connecticut, Pennsylvania, 
New Jersey, Ohio, Massachusetts and 
Nebraska. Under his plan, their share 
would be reduced to about 47%, but not 
until the next fiscal year. This would be 
accomplished by advancing the price for 
the advance sheets and valuations book 
to the non-assessed companies. They 
would still be getting a bargain, he noted. 
For instance the proposed charge of $25 
for the valuation book wou'd be only 
one-half the cost of preparing it. 


At present 11% of the revenue of the 
office comes from sale of services, 5% 
from voluntary contributions of the 
seven “martyr” states, 2% from the 41 


other states, and 5% from funds on hand. 


Oren Pritchard Appears 
For NALU on Credit Life 


Before the Commissioners subcommit- 
tee on credit life and credit A. & H. in- 
surance, Oren D. Pritchard of Indiana- 
polis appeared for National Association 
of Life Underwriters. He said in part: 

“The position of National Association 
of Life Underwriters has not changed 
from that previously expressed that no 
commissions, fees or emoluments what- 
ever should be paid to the lending in- 
stitution or to any employe or executive 
thereof in connection with the negotia- 
tion of a small loan. 

“By yielding to such a compromise as 
the one proposed, we would endorse the 
principle whereby the borrowing public 
can be forced to purchase this insurance 
if they are in urgent need of a small 
loan. The very. statistics themselves 
prove, in our opinion, that coercion or 
demand has been inherent in a_ very 
large proportion of this practice about 
which we are thinking. 


“Tt has long been a practice in the 
American Agency System for the insur- 
ance buyer to have the freedom of 
choice, to purchase insurance without 
any endorsement other than the very 


need for, and value of, the life insurance 


itself.” 


Passe Club Luncheon; 
Leggett Received Gavel 


Passé Club International held its 
luncheon during the NAIC meeting Mon- 
day at the Commodore, New York, Major 
M. J. Harrison of Little Rock, former 
Arkansas commissioner and later re- 
ceiver of Betterway Life, was in charge 
as president, and was able to say: 


“The past year has been good to 
Passé.” 
To tell why, he called on Howard 


Brace of Occidental Life, and quondam 
Idaho commissioner, who is Passé’s sec- 
retary. He said Passé had gained 12 new 
members during the year by reason of 
the axe falling on State Insurance Com- 
missioners. In Wisconsin alone, Passé 
won two members in the persons of John 
Lang and Van de Zande. Mr. Brace an- 
nounced that a committee had been 
named to construct a resolve of gratitude 
to Wisconsin for contributing two noble 
sons of Passé. Not much progress had 
been achieved and the matter was re- 
ferred to a subcommittee which will re- 
port at the Miami meeting. 

There were six deaths during the year, 
so the net gain was Six. 

E. L. Scheufler, former Missouri super- 
intendent, and now U. S. district at- 
torney at Kansas City, was to have been 
the speaker, but he couldn’t make it, so 
Messrs Harrison and Brace filled in. 

The gavel to the extant commissioner 
who is president of NATC was presented 
to Laurence Leggett of Missouri and he 
made gracious acknowledgement. 





Connecticut Commissioners 

Among those attending National As- 
sociation of Insurance Commissioners 
here this week was a group from Con- 
necticut consisting of the present Insur- 
ance Commissioner, Thomas J. Spellacy, 
and former Commissioners Col. W. EI- 
lery Allyn, Col. Howard P. Dunham and 
John C. Blackall. The total time they 
served (and with Mr. Spellacy still serv- 
ing) is 33 years, A photograph was taken 
of the quartette. 


Variable Annuity Opposition 
Viewed by C. G. Dougherty 


Charles G. Dougherty, second vice 
president, Metropolitan Life, speaking in 
opposition to the life insurance compa- 
nies entering variable annuities field, said 
that he did not want to get into any 
further discussion of economic theories, 
but wanted to discuss briefly what he 
considered the basic question: whether 
it would be in the best interests of the 
insuring public and the life insurance 
business for the life companies to write 
variable annuities. In his opinion the 
sale of a variable annuity based entirely 
upon common stocks is in the final analy- 
sis the sale of a participation in a com- 
mon stock fund, carrying with it all of 
the chances of loss as well as profit that 
go with that kind of investment, Even 
if there be, as some have predicted, a 
long term rise in the economy, there are 
bound to be down swings as well as up 
swings. When those down swings come 
those dependent largely upon variable 
annuities for their retirement income 
must inevitably be hurt. This represents 
a complete departure from the traditional 
way in which the business has ‘been con- 
ducted because for the first time “we 
would be asking the client to take all, or 
nearly all, the risk instead of the com- 
pany undertaking the risk.” 

Mr. Dougherty said that this was a 
threat to the confidence the people of 
this country now have in the life in- 
surance business. “This confidence is the 
greatest asset we have, and we should do 
nothing to endanger it,” he said. 





May Employ Asst. Secretary 

At the meeting of the subcommittee 
of the executive committee to study 
amendment to the constitution and by- 
laws, a motion was made by Commis- 
sioner Knowlton of New Hampshire that 
the constitution be amended to permit 
employment of an assistant secretary- 
treasurer “who shall not be a member of 
the association” to be appointed by the 
executive committee. 
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BUILD YOUR OWN 


Our agency expansion program is now under way. We still 
have openings for qualified General Agents in New York 
State, Ohio, Virginia, Rhode Island and Vermont. 

We.offer a complete, modern program of Life, Substandard 
and Preferred, Accident and Health, Hospitalization and 


Write in confidence to: 


“EMPIRE”! 
e 


Our agency contracts are modern. You will receive the 
finest Home Office cooperation! We have a reputation for 


DOUGLAS S. FELT, 








President OR Director of Agencies 
EMPIRE STATE MUTUAL LIFE INSURANCE CO. 
Jamestown, N. Y. | 
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© Group °¢ Disability Benefits ¢ 


LARRY CAMPS 


110 East 42nd Street, N. Y. C. 


Pension Trusts 


President Leggett 


(Continued from Page 1) 


“We now find continued exclusive reg. 
ulation of insurance by the states threat- 
ened. This threat, as I analyze it, comes 
from _two sources. Certain of the Fed- 
eral Boards, Bureaus and Agencies have 
been making overtures toward taking 
over insurance regulation within the 
framework of existing laws. I refer par- 
ticularly to the activities of the Federal 
Trade Commission, Interstate Commerce 
Commission, the Securities Exchange 
Commission and the Defense Depart- 
ment. The National Association of In- 
surance Commissioners has been active 
in opposing such enroachment. 


Possible Federal Legislation 


“The other threat to continued excly- 
sive state regulation of insurance is in 
the form of possible Federal legislation 
to regulate in part, or in its entirety, the 
business of insurance. In this connec- 
tion, reference is made to the Federal 
Health Reinsurance Plan which has al- 
ready been before Congress and without 
doubt, will again be submitted to them, 

“The future of state regulation de- 
pends, in the final analysis, on the extent 
and character of regulation practiced by 
the states. In those areas where state 
regulation is not effective, we can cer- 
tainly expect Congressional investiga- 
tion and possibly Federal legislation. 

“While the National Association can 
be most effective in opposing the regula- 
tion of insurance by Federal Boards, 
Bureaus and Agencies, under existing 
law it will require the individual ac- 
tion of each Commissioner, within the 
sphere of his own authority, to prevent 
the enactment by Congress of new laws 
specifically designed to regulate every 
phase of the industry. 

“The preservation of state regulation 
depends, certainly, on the enactment by 
the legislatures of the individual states 
of adequate laws to completely occupy 
the field of insurance regulation. How- 
ever, the very presence of a law on the 
statute books is not sufficient. Those 
laws must be administered by the indi- 
vidual Commissioners efficiently and im- 
partially for the protection of the in- 
surance buying public. 

“Tt is my thought that we can do much 
within the framework of existing laws 


to strengthen the cause of continued 
state regulation. Along these lines I 
would recommend that the individual 


Commissioners survey the quality of the 
examiners in their employ and the de- 
gree of cooperation given to the ex- 
amination manual. I would also recom- 
mend that each Commissioner cooperate 
with his fellow-Commissioners and with 
the National Association in calling ex- 
aminations when requested to do so, and 
when the need for such examination is 
made manifest. 

we, individually and as members 
of the National Association of Insurance 
Commissioners, give our best efforts to 
the preservation of exclusive state regu- 
lation. I am confident that we can meet 
and defeat any threat to State regula- 
tion, whether it comes in the form of 
proposed legislation or in the form of 

(Continued on Page 5) 
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Albert Pike Reports to NAIC on 
Pension and Trustee Welfare Funds 


Tontine Policy Control Hearing Draws Crowd; Carlyle 
Dunnaway of NALU and Devereaux McClatchey 
of NALC Clash on Model Bill 


By LEverING CARTWRIGHT 


Albert Pike, Jr., actuary of Life Insur- 
ance Association of America, was the 
whole cheese Monday afternoon at the 
meeting of the NAIC subcommittee on 
commercial pension funds and trusteed 
welfare funds in the Commodore, New 
York. His presentation of the industry’s 
over-all policy in this field comprised the 
sum and substance of the gathering, in 
open session, over which Commissioner 
Hoseph Navarre of Michigan presided. | 
“There was also distributed the joint 
mimeograph of LIAA and ALC on regu- 
lation of joint trusteed union welfare 
funds in New York, 

Mr. Pike set out to outline the position 
taken by the industry and presented at 
a hearing conducted recently by the New 
York Insurance Department. He said the 
New York situation may differ from that 
Fin other states. For instance, the New 
York laws on what constitutes doing an 
Finsurance business are such that there 
are lawyers who insist that all that has 
to be done to put the problem in its 
place is to enforce the laws that are on 
the books. In other states this may not 
be true. 

If there is to be regulation then the 
industry advocates state rather than Fed- 
eral supervision, and stands squarely with 
the state commissioners, he emphasized. 

In New York there has been distin- 
guished both an insurance and a non- 
‘insurance phase of operation of these 
Fplans. Typically a group of employers 
Funder a collective bargaining agreement 
rwith a union, agrees to put into a fund 
Fso many cents per hour per man. The 
Mtrustees of the fund keep this money 
pentil they negotiate a group contract to 
pprovide what benefits are possible with 
the money that is around. When they 
Eget this policy, insurance definitely enters 
rthe picture. Prior to that while they 
pwere receiving the money, they were not 
pnecessarily engaged in doing an insur- 
ance business, 

Not Ovposed to Disclosure Legislation 

Mr. Pike said the industry would not 
oppose disclosure legislation. Exactly 
fwhat to disclose and to whom are mat- 
ters for big talk, however. 

There is a lot of poop circulated to the 
effect that a fund that simply promises 
'o provide benefits so long as its money 
fasts 1s really not giving that real insur- 
ance pitch, and hence shouldn’t be 
brought to the insurance man’s tow. 
“Bunk,” said Mr. Pike. “Neither can an 
surance company pay when it runs out 
P Money. To the employe such fine spun 
“stinctions are nix.” Continuing: 

There is a lot of insurance being 
‘ransacted beyond the reach of super- 
"sion ot any kind. That is bad for the 
insurance business, it is bad for state 
Supervision, not to mention the loss of 
Premium tax and the potential loss of a 
lot more as wiley men proceed to set up 
Mstrance schemes under the guise of 
collective bargaining deals.” 

R. J. FitzWilliam of New England Life 
asked a question that nobody could an- 
‘wer and the committee went IES (into 
"ecutive session), 

Tontine Policy Control 


he nal dish Jate Monday afternoon at 
ni midyear meeting in the way 
4 committee meetings was that on ton- 
epee — The room was crowd- 
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nomo bill, and a polite Atlanta drawl 
knifing of the NALU position by Dever- 
eaux McClatchey for NALC, Inc. 

Mr, Dunnaway contended that NALC 
was throwing dust in claiming that set- 
tlement dividends of a conventional na- 
ture are in the same stable with tontine. 
Settlement dividends, he said, are simply 
a measure of the equity of withdrawing 
policyholders, while under the tontine 
scheme payment is reserved only for sur- 
viving policyholders at the expense of the 
interim surrenderers. 

Calls Tontine a “Lottery Ticket” 

Mr. Dunnaway paid his respects to the 
NALC charge that the NALU bill repre- 
sents the unprogressive stand of those 
that have got theirs made and are out 
to freeze the business. This, Mr. Dun- 
naway said, is clothing fiction with the 
dignity of fact. It is red herring tech- 
nique. He made a crack implying that 
the tontine scheme was a “lottery ticket.” 

The NALU bill, he said. bears only on 
the matter of deferred dividends being 
paid to survivors of particular groups. 

Pat Murphv, head man of NALC, in- 
troduced Mr. McClatchey, The latter said 
the only sponsor of the tontinenomo bill 
is an agency organization. “It is not 
proper,” he said, “for agents to suggest 
writing statutes to govern the life insur- 
ance industry.” 

The NALU bill, he said, is too broad, 
too ambiguous and too confusing. It 
would make impossible the writing of 
variable annuities, he contended. This is 
a matter for each legislature to consider. 
There can’t be general agreement on it. 
It is a big matter of public policy. He 
said NALC was not either dragging a 
red herring around. The threat of fed- 
eral supervision is a very real one. Each 
state should be free to experiment, There 
should be no uniformity, no moulds. Then 
the committee went IES (into executive 
session), 

Tie-In Sales With Mutual Funds 

Oren Pritchard, Union Central, Indian- 
apolis, as chairman of the NALU state 
laws and legislation committee, got up at 
a meeting on tie-in sales of insurance 
with mutual funds, to note that NALU 
had sent a 3-page brief to each commis- 
sioner reaffirming its opposition to such 
sales. NALU continues to support its bill 
to bar this. 

Victor Lutnicki of John Hancock said 
the committee ought to go slow. The 
shadow of the variable annuity question 
appears here. One side of the coin might 
be the variable annuity; the other, a 
life company going over and insuring a 
mutual fund. Insuring installment pay- 
ments to a mutual fund might conceiv- 
ably be the answer to life insurance and 
the equity field. 


No Action on Two Subjects 


No action was taken this week at 
NAIC convention on installment pre- 


mium reporting in annual statements or 
on examinations methods, practices and 
model examination law proposal. 


President Legéett 


(Continued from Page 4) 





Bureaus, 
the 


Federal 
people, 


action by existing 
thereby securing for our 
best protection possible.” 

Superintendent Leggett called atten- 


Defer Group Life 


Definition Action 


The Group Life definition subcommit- 
tee of which Charles R. Howell, Bank- 
ing and Insurance Commissioner of New 
Jersey is chairman, met on Monday but 
deferred any action until the annual 
meeting in St. Louis. The committee re- 
port said in part: 

“A revised version of the model Group 
life definition and standard provisions as 
of November 1, 1955, was circulated by 
the chairman prior to the meeting for 
discussion and possible adoption at the 
meeting. In view of the question raised 
by Commissioner Gillooly in connection 
with standard provision No. 9, the sub- 
committee voted to defer the adoption 
of this revised version until the language 
of this particular standard provision was 
given further consideration. 

“Commissioner Beery of Colorado 
submitted a memorandum on the matter 
of company retentions under Group life 
policies and asked the subcommittee to 
study this problem. The subcommittee 
voted to continue this matter on its 
agenda. 

“On the matter of a proposed amend- 
ment of the definition of Group Creditor 
Life Insurance submitted at a previous 
meeting to strike the phrase ‘whose in- 
debtedness is repayable in installments’ 
from paragraph 2(a) and the phrase ‘in 
installments’ from paragraph 2(d) of the 
definition, the subcommititee rejected 
the specific proposed amendment, and 
recommended that the problem be ap- 
proached from the standpoint of the 
addition of a new section to the Group 
Life Insurance definition which would 
specifically authorize additional types of 
indebtedness not presently eligible for 
Group creditor life insurance, and that 
such definition be drafted so as to take 
into account all of the recommendations 
of subcommittee K-3 relating to Credit 
Life and Credit A. & H. Insurance 
regulations. 

“The subcommittee will formulate 
specific recommendations on these mat- 
ters for circulation among the Commis- 
sioners and industry prior to the next 
annual meeting of the Association, and 
will hold a meeting to consider these 
proposals prior to the annual meeting in 
St; Louts:” 





N.W. Mutual Exploring Size 
Gradation of Life Policies 


At the subcommittee meeting of Com- 
missioners in Hotel Commodore _ this 
week Robert E. Dineen, vice president, 
Northwestern Mutual Life, said the com- 
pany he represents is exploring the idea 
of gradation of policies by size “across 
the board,” but has made no decision 
yet as to its future position in this 
matter. 





tion to the growth of committees in the 
organization with appointment of a num- 
ber devoted to highly specialized mat- 
ters and urged that some of these special 
activities be consolidated in appropriate 
committee groups. 


“An examination of the agenda for 
this meeting reveals there are some 
26 subcommittees for whom meetings 


have been scheduled,” said Mr. Leggett. 
“Some of these subcommittees have been 
appointed to consider a very limited 
aspect of a rather general problem. In 
addition, the membership of many of 
these subcommittees must necessarily 
overlap. 

“With the multiplicity of subcommit- 
tees it becomes increasingly difficult 
to schedule all meetings in such a fash- 
ion so that those interested can attend 
all of the meetings necessary to become 
advised of and aid in our progress to- 
wand the solution of any particular prob- 
lem. | would suggest, therefore, that 
the Committee Chairman assign newly 
developed problems to existing subcom- 
mittees if at all possible. 


Pru Would Like to Offer 
Annuities on Group Basis 


The Prudential on November 21 sent a 
letter to August Pryatel, chairman of the 
Commissioners committee studying the 
advisability of permitting insurance com- 
panies to sell variable annuities, and In- 
surance Commissioner of Ohio in which 
it gave the answer it received from a 
private business company interested in 
providing income for its retired em- 
ployes. In it The Prudential said in part: 

“After more than a year of study, by 
a committee of the Directors of this com- 
pany, into various types of retirement 
plans, it was their decision to provide a 
plan which would incorporate the prin- 
ciple of a variable income tied to changes 
in the overall economy, as far as this is 
possible. We soon discovered that in 
order to finance such a plan, we were 
limited to a trusteed plan. While we are 
not averse to working with a trustee, we 
would have been interested in seeing 
what kind of competitive arrangements 
could have been furnished by the insur- 
ance industry. There, of course, is no 
intent on our part to imply that if the 
insurance industry had been in a position 
to make available a variable annuity we 
would have automatically adopted that 
means of funding our plan, but at least 
we would have had some basis on which 
to make comparison and judge for our- 
selves whether the insurance companies 
or a trustee could perform better service 
for our particular needs. 

“As it has finally turned out, we are in 
the process of establishing a plan which 
becomes somewhat more complicated 
than necessary due to the fact that we 
have established two (2) funds—one pro- 
viding for a fixed dollar benefit, and ad- 
ministered by an insurance company and 
the other fund for a variable benefit, ad- 
ministered by a trustee. 

“We should, and we believe other com 
panies might, like to see the insurance 
industry in a position to offer variable 
annuities on a group basis.” 


Gammill Says N. Y. Life 
Favors Variable Annuities 


Lee Gammill, general counsel, New 
York Life, in a statement regarding his 
company’s attitude toward variable an- 
nuity legislation before the variable an- 
nuity subcommittee of the National As- 
sociation of Insurance Commissioners 
this week at the Hotel Commodore, New 
York, said that New York Life has care- 
fully considered the variable annuity and 
the question as to whether the life in- 
surance industry should be authorized 
by appropriate legislation to issue varia- 
ble annuities. Pointing out that his com- 
pany has considered all of the substan- 
tial arguments on both sides of the 
question, Mr. Gammill said, “we do not 
think that the variable annuity can ever 
be a substitute for life insurance or that 
it can be wholly a substitute for the 
conventional annuities which we now is- 
sue. But, we do think that it can be 
an important supplement to such con- 
tracts and that our laws should not con- 
tinue to deny to qualified investors the 
right to purchase variable annuities.” 

Mr. Gammill said that the variable 
annuity is a contract for which there is 
a need and a market—a contract which, 
in time, may be sold generally. “Be- 
cause it involves life contingencies, and 
may well include mortality and expense 
guarantees, it seems to us that it is logi- 
cally a part of our industry’s business 
and should be under the regulation and 
supervison of our State Insurance De- 
partments.” 


field were recommended for NAIC adop- 
tion by the advertising code subcom- 
mittee, chairmanned by Commissioner 
Pansing of Nebraska. A report appears 
on Page 32 of this edition. 
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Dr. Clifford Reeder on 

Underwriting Trends 
TALKS TO INDIANAPOLIS MGRS. 
Continental Assur. Official Calls 


Team Work of Field Force and 
Home Office Underwriters 





for 





Whatever objections there may be to 
“specials,” rate advertising, and even 
variable annuities, the appearance of all 
of them indicates a high degree of com- 
petitiveness in the life insurance busi- 
ness that is healthy and for the benefit 
of the insuring public, Dr. Clifford 
Reeder, medical director, Continental 
Assurance, recently told members of the 
Indianapolis General Agents & Mana- 
gers Association. 

Only competition brings progress and 
improvement, Dr. Reeder declared, there- 
fore it is heartening to see indications 
that competition is highly active in the 
field of life insurance. 

Speaking on “Modern Trends in Un- 
derwriting,” Dr. Reeder declared that 
today’s advancement in flying safety has 
put a new light on the evaluation of 
commercial pilot risks and even private 
pilots of experience and good safety 
record. He expressed some _ concern, 
however, as to the effect the introduction 
of jet transports might have in view 
of the adverse British experience. 

“In view of the fact that professional 
pilots have to be in good physical con- 
dition and that their reflexes are better 
than average, they may even be better 
than average accident risks,” Dr. Reeder 
declared. 

The increased writing of Term and of 
large business insurance policies may 
call for revaluation of the “quota” sys- 
tem of determining a man’s insurable 
value, he said. “It is probable that our 
present standards are too low,” he 
speculated. 

Modern trends in 
show a renaissance in medical under- 
writing, Dr. Reeder reported. “Medical 
underwriting is much more complicated 
today than it was a few years ago,” he 
declared. Much of the complication 
comes from trying to set up more 
classifications and sub-classifications to 
meet competition, he said. In addi- 
tion, more sub-standard is being is- 
sued, some companies being willing to 
go to 1,000% of standard, and experi- 
mental underwriting—such as coronaries 
—is being undertaken. He expressed 
the opinion, however, that some compa- 
nies are going into experimental under- 
writing too liberally in view of the lack 
of mortality statistics in most fields in 
which the experimentation is being un- 
dertaken. 

One of the effects of the renaissance 
in underwriting, Dr. Reeder pointed out, 
is increased limits of issue which are 
“drying up” the surplus end of the 
agency business. 

Dr. Reeder concluded by calling for 
field forces and home office underwrit- 
ers to work more as a team and not to 
consider their points of view opposed to 
each other. “Most of today’s underwrit- 
ing,” he stated, “is aimed not at re- 
jecting applications but at finding some 
basis on which they can be issued. The 
application that comes in with the com- 
plete amount of information the agent 
knows will be far more liberally under- 
written than the application where the 
underwriting department digs out facts 
the agent knew but didn’t report.” 

In the business session of the meet- 
ing, the association voted unanimously 
to go on an automatic GAMC member- 


underwriting also 


ship basis, increasing dues by the 
amount of the GAMC dues and ear- 
marking the increase for GAMC. In 


addition, the constitution was amended 
to appoint a GAMC delegate. Claude 
Jones, general agent, Connecticut Mu- 
tual, former NALU trustee, was named 
to the post. 

Guests at the meeting included medi- 
cal directors and members of the under- 
writing departments of most Indiana- 
polis home offices. 


Mutual Benefit Life Has 


Record Dividend Payment 
Mutual Benefit Life of Newark, N. J. 
has approved the highest increase in a 
dividend authorization in the last 39 
years, it was announced by W. Paul 
Stillman, chairman, and H._ Bruce 
Palmer, president. 

Directors approved a dividend distribu- 
tion for 1956 of $23 million, which is an 
increase of 18.6% over this year’s. The 
dividend for the present year was a 13% 
increase over 1954, giving a two-year in- 
crease for Mutual Benefit Life of more 
than 30%, one of the highest in the in- 
dustry. The increased dividend has the 
effect of reducing the cost of life insur- 
ance for the company’s policyholders. 

Two-thirds of the increase this year 
arises from a new dividend scale, reflect- 
ing the fact that Mutual Benefit policy- 
holders are living longer, the company’s 
interest earned on investments has con- 
tinued to rise and the operating expenses 
have been kept in line. The remainder 
represents the normal growth of the 
company’s business in force and the in- 
crease to be expected from the “aging” 
of outstanding policies. 


Bankers Life Brings Out 
Two New Low-Cost Policies 


Two new policies designed to provide 
low-cost protection and special con- 
vertible features now are being offered 
by Bankers Life Co. of Des Moines. 

The Flexible Ordinary Life policy is 
available in amounts of $12,500 or more 
and the Flexible Whole Life Paid-Up at 
Age 90 plan is offered in amounts of 
$5,000 or more. The new policies will be 
issued to both standard and sub-stand- 
ard risks. 

“Each of these policies is a 3-in-1 
package,” E. F. Bucknell, vice president 
and actuary, said. “With either package 
we deliver a whole life policy that has 
two special options which allow changing 
the policy on specified dates to a limited- 
pay plan or an endowment plan without 
making a large lump-sum deposit,” he 
said. 

The insured has an opportunity to 
make these changes at the end of the 
tenth policy year or at age 55. Policies 
issued to persons who are 45 or older can 
be changed to either of the two plans 
or the policy’s tenth anniversary. 









FOUNDED IN 1867 
IN DES MOINES 


are increased and made more 
profitable through use of the 
Company's unique College In- 
surance Sales Kit. This Kit, com- 
plete with a phonograph train- 
ing record, contains all the 
materials needed to make a 
convincing College 
presentation. It is one of four 
similar Kits, each based on field 
tested procedures which accel- 
erate the sales effectiveness of 
the career life underwriter. 
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EQUITABLE LIFE 


INSURANCE COMPANY OF IOWA 


C. F. Keyes Joins Empire 
State Mutual as Agency Supt, 





CHARLES F. KEYES 


The Empire State Mutual Life oj 
Jamestown, N. Y. has appointed Charles 
F. Keyes as its superintendent of agen. 
cies. Mr. Keyes expects to travel the 
company’s territory developing and 
training new agencies for both life and 
accident and health insurance. 

Before joining Empire, Mr. Keyes was 
in commercial banking and public ac- 
counting. He has also served as office 
manager, district manager and director 
of training for Mutual of Omaha in Buf- 
falo. Married, he is presently residing 
in Buffalo, but will move to Jamestown 
in the near future. 


/ 





Guardian Life Dividends 
For 1956 Increased 20% 


Guardian Life directors have authorized 
distribution of $6,250,000 in dividends to 
policyowners for 1956, an increase of 20% 
over the amount set aside for this year, 
President James A McLain announced. 
About two-thirds of this increase is the 
result of an upward revision in the divi- 
dend scale, which has been made pos- 
sible by improvement of mortality expe- 
rience. : 

On the C.S.O. policies (issues of Janv- 
ary 1, 1948 and later), the 1956 scale 
in general provides for larger dividends, 
except on Term and Mortgage Insurance 
policies where the dividends will be the 
same as those on the 1955 scale. 

On the American Experience policies 
(issued prior to January 1, 1948), the new 
scale provides larger dividends on poli- 
cies where the insured’s attained age 1s 
45 or more. Where the attained age 1s 
less than 45 and on all Term and Mort- 
gage insurance policies the 1956 scale 
provides the same dividends as the 195) 
scale. ; 

As in 1955, on policy proceeds left 
under an optional settlement with a 
guaranteed rate of less than 3%, interest 
will be paid or credited at the rate ol 
3%. The 3% rate will apply whether 
proceeds are subject to_ withdrawal - 
not. The rate paid on dividends lett at 
interest will again be 3%. . “4 

First year dividends will again be pai 
on most Accident and Health policies. 
Second and third year dividends of 10% 
of annual premiums will be paid on the 
Family and Individual Hospital Expense 
policies. The later year dividends ae 
some A. & H. plans run as high as 4” 
of premium. No dividends will be 4 
in 1956 to Thriftmaster or Major Med 
cal policies. 
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Eastern Life Appoints 
Cosmopolitan Agency 


HEADED BY LEONARD JACOBS 





Marvin Morgenstern, Manager of Agcy. 
Well Versed in Estate Planning; 
Jacobs Has Brokerage Following 





The appointment of Cosmopolitan 
Agency, Inc., 110 West Forty-second 
Street, New York, as general agents of 
Eastern Life of New York, was an- 
nounced this week by Murray April, 
director of agencies of the company. 

The agency is headed by Leonard 
Jacobs, president of Leonard Jacobs & 


wy 





MARVIN MORGENSTERN 


started 60 
Manager is 


Co, Inc., an organization 
years ago by his father. 
Marvin Morgenstern. 

Over a period of 15 years, Mr. Jacobs 
served as secretary of the General In- 
surance Brokers’ Association of New 
York. He also served as vice chairman 
of the committee on agents and brokers 
qualification courses of the Insurance 
Society of New York. He has lectured 
on insurance and contributed many ar- 
ticles to insurance publications. Mr. 
Jacobs is a graduate of City College 
with the degree of BSS. 

Mr. Morgenstern was formerly con- 
nected with the Clarence Oshin Agency 
and later the Charles Agency, both of 
which represent the Home Life Insur- 
ance Co. He is a veteran of World War 
Il, and was graduated from Columbia 
Law School, receiving his LL.B. degree 
in 1949. He also attended Union College, 
earning the degree of BA. With a legal 
background, Mr. Morgenstern is experi- 
enced in estate planning and all phases 
of life insurance. Thus, he is well equip- 
ped to service through Cosmopolitan 
Agency, Inc, the brokerage following 
of the Jacobs organization. 





Northwestern National 


Advances Three In Field 


Three Northwestern National Life 
field management men were advanced 
to new managerial posts effective De- 
cember 1, 

Kenneth I, Olson, formerly assistant 
manager for Outstate Division of the 
White & Odell (Minnesota) agency, is 
manager of a new East Texas agency 
at Tyler; Luther F. Gunberg, formerly 
manager of the Duluth district office, be- 
comes assistant manager for outstate 
Minnesota; and W. C. Williamson, man- 
ager at Green Bay, Wisconsin, will be 
manager of the Duluth office. 

All three men started their life insur- 
ance careers in outstate White & Odell 
and have wide experience both as per- 
sonal producers and as agency managers. 


Equitable Society’s 1956 
Dividends to Set Record 


The largest dividend distribution ever 
paid in any year of its history will be 
made to policyholders of Equitable So- 
ciety in 1956, the company’s 97th year, 
Ray D. Murphy, president, announced. 
Under a newly liberalized dividend scale, 


ceive an estimated $70,300,000 in divi- 
dends, which is $5,000,000 more than the 
amount payable in 1955. 

More than $2,000,000 of this $5,000,- 
000 additional distribution arises from 
continued growth of business in force. 
The balance is the result of the liberal- 
ized dividend scale, which has the effect 
of reducing the cost of insurance to 
policyholders. Older series of policies as 


OCCIDENTAL ASS’T MANAGER 

Eugene Horbach has been appointed 
assistant manager in Occidental Life of 
California’s branch office in Seattle. He 
has been an agent in Occidental’s Seattle 
branch since March, 1954. 

A native of Poland, Mr. Horbach came 
to the United States five years ago from 
Germany. A linguist in command of 
seven languages, he served two years in 


the U. S. Army’s Military Intelligence 


well as the more recent issues will share 
branch. 


effective January 1, holders of individual 
in the increased dividend allocation. 


insurance and annuity contracts will re- 





Promotion 


General American Life’s 


My) 


Step-By-Step Training Program 





Makes it possible for qualified producers to move 
into the agency management field in their own 


communities within 4 years. 


That’s what men are achieving under General 
American Life’s Lifetime Security Franchise 


Training Program. 







General American Life has shown a steady 
growth in sales during the past five years 
thus providing new management opportu- 
nities for their representatives. 

% GROWTH IN ORDINARY 
SALES 


(1949 = 100%) 





For full information about 






the LSF Training Program write to 






Frank Vesser, Vice-President 







General American Life 
INSURANCE COMPANY 


One of the nation’s leading mutual legal reserve companies 
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“Special Policy” Comm. 
Makes Progress Report 


HEARS BERKSHIRE STATEMENT 





Favors Price Graduation by Size Across 
the Board for All Adult Policy 


Forms 





subcommittee of National Asso- 
Commissioners ap- 


The 
ciation of Insurance 
“special policies” con- 
this week to a pro- 
endorsement by NAIC of a 
proposal to vary premium within 
policy plan and issue age dependent upon 
size of the policy. The committee re- 
ported progress and the subject will be 


pointed to study 
fined its meeting 
posal for 


Same 


on agenda of June meeting of the Com- 
missioners for purpose of studying the 
legal and actuarial aspects of the situa- 
tion. Joseph A. Humphries, Massachu- 
setts Commissioner is chairman of sub- 
committee. Albert L. Hall, vice president 
and general counsel, and Gardner F. 
Knight, vice president and actuary, Berk- 


shire Life, presented that company’s 
viewpoint at length. 
In their report they said position of 


Berkshire was that the “per policy” ex- 
penses form a substantial proportion of 
the total expense of carrying on the 
life insurance. Accordingly, it should be 
possible to vary the premium on a given 
policy plan according to the size of the 
policy involved. In its preliminary think- 
ing the Berkshire considers the possi- 
bility of having three classes by size, e.g., 
under $5,000; $5,000 through $12,499; and 
$12,500 up. In its statement to the Com- 
missioners the Berkshire said in part: 
“We in the Berkshire and other com- 
panies in contacting the Berks hire have 
displaved a keen interest in the belief 
that the eg of price gradation by 
size across the board for all adult policy 


forms has great merit. We believe that 
] 


the application of this principle of the 
block system of price gradation by size, 
within the limits of practicability, is 
the only logical and equitable answer 


to the industry-wide problem of the so- 
called ‘special’ forms. We believe that 
the momentous ruling which the New 
York Department (and since then other 
Departments) has seen fit to render 
marks the beginning of a new era of life 
insurance merchandising, one in which 
American life insurance companies will 
be free to render a greater service to the 
insuring public through merchandise 
which is eioed on an even more sound 
and equitable basis.” 


Columbian Nat’! Liberalizes 


Aviation Underwriting 


Columbian National Life has an- 
nounced that standard life insurance 
contracts will be issued to certain pri- 
vate pilots. This represents a new de- 
velopment in coverage for pilots, inas- 
mucheas pilots previously either had to 
pay an extra premium or accept con- 


coverage of death while 
as pilot or crew member, the com- 


tracts excluding 
acting 


pany said. 

Four requirements for pilots to fulfill 
in order to be considered for coverage 
without extra charges or without  re- 
strictions are: 

1. The pilot be over 30. 

2. He have at least 500 hours flying 
time. 

3. His private flying (as pilot or crew 


member) does not exceed 120 hours per 
year. 

4. He has no recent 
dents or violations. 

Acceptance of private pilots for stand- 
ard insurance is due to improvement in 
death losses of pilots. 

\ctuarial studies for 12 months ending 
June 30, 1955, show the following fatali- 
ties of civilian pilots with various 
amounts of flying time per year: 


record of acci- 


Fifty hours or less per year—1.2 
deaths per 1,000 pilots; 50 to 99 hours 
per year—1.9 deaths per 1,000 pilots; 100 


to 199 hours 
1,000 pilots. 


per year—2.8 deaths per 


Life Association News 


Appoints Two New Editors 


Appointment of two new editors on 
the staff of Life Association News, 
monthly magazine of the National Asso- 
ciation of Life Underwriters, is an- 
nounced by Lester O. Schriver, NALU 
managing director. 

Named as associate editor is, Sam P. 
Gaglio, who joined Life Association 
News from Insurance Field magazine, 
Louisville, Ky. An honor graduate of 
the University of Michigan, and a for- 
mer newspaperman, Mr. Gaglio was as- 
sociate editor of Insurance Field and the 
Kentuckian Purchaser Mz igazine. 

A new assistant editor is Stanley L. 
Stone, formerly production editor of 
Shaw Publications. Mr. Stone was re- 
sponsible for production phases of three 
monthly magazines having total circula- 
tion of 300,000. 

These staff members will be associated 
with Marvin A. Kobel, director of pub- 
lications. 


New York Managers to Hold 


Annual Dinner December 14 


The annual dinner of the Life Man- 
agers Association of Greater New York 
will be held Wednesday, December 14 
at the Waldorf - Astoria. 











LIFE INSURANCE 





RENEWALS 


RENEWAL PURCHASE COMPANY 


300 Park Avenue, New York 22, N. Y. 


PURCHASED ON 
EQUITABLE BAS|s 









PLaza 3-282 





Great-West Opens in Iowa; 
G. T. Johnson Made Mgr. 


Great-West Life has opened its first 
branch in Des Moines. The new branch, 
also the first in Iowa, will be under the 
management of George T. Johnson, 34, 
formerly supervisor of Great-West’s 
Kansas City branch. 

D. E. Kilgour, general manager of 
Great-West, said in a statement in Des 
Moines, November 30, that the company 
has been licensed to do business in Iowa 
since 1948 and actually has some $4,000,- 


000 of life insurance and annuities in 
force in the state, iministered by 
branches in neighbori x regions. 
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William Elliott, President 


or Give Me Death! 


Many Americans still feel, as Patrick Henry did, that 
freedom is the most important thing in life. In our 
democracy that is far removed from threats of 
oppressive government, freedom often is associated 
with financial independence and the means to live 

one’s life without dependence upon charity or relatives. 
Many Philadelphia Life clients have assured 

this precious right through ownership of a 


PLICO Retirement Income Policy. 


Philadelphia L ife 


INSURANCE COMPANY 


111 NORTH BROAD STREET, PHILADELPHIA 7, PA. 
Joseph E. Boettner, C.L.U., Vice-President 


OVER A QUARTER OF A BILLION OF 


INSURANCE IN FORCE 
































Lee Nashem Agency Has 
Best Production Ye, 


LEE NASHEM 


The Lee Nashem agency, Mutu 
Benefit Life, New York, has paid i 
over $10 million of life insurance for tii 
first ten months of this year, their iu 
1955 objective. The agency was the com 
pany leader for the month of Septembe} 

The consistent progress of the agenq 
since Mr. Nashem took over, is reflecte 
in its production, which in 1947 wa 
$1,400,000. Each year the annual produc 
tion showed an impressive increase ove 
the preceding year, reaching the $l( 
000,000 mark for the first ten months ¢! 
this year. When Mr. Nashem took ove 
the agency in 1947, the production sta! 
consisted of five full-time representa 
tives. This staff has grown to the pres 
ent 28. 

An agency reception was held re 
cently to celebrate the achievement « 
$10 million of paid for business. In add: 
tion to the representatives and_ thei 
wives and office staff, other guests 1 
cluded H. Bruce Palmer, president fi 
Mutual Benefit; Richard E. Pille, vic 
president; Charles Heitzeberg, vice 
president and director of agencies; Wil: 
liam F. Ward, vice president in chargé 
of underwriting ; Harry Petty, manager, 
underwriting and issue department; an 
other home office guests. 

Mr. Nashem started with the Metr- 
politan Life in Seattle in 1932 as an 


agent, where in his first year he was 
number 13 in Ordinary  productiot 
for all agents of the company ani 


the leader in all departments on thé 
Pacific Coast. He was made assistan 
manager in charge of 44 agents and fivé 
assistant managers nd five years late! 
left to become Seattle manager_ it 
Acz icia Mutual, assistant vice president 
in Washington, D. C., and then Chicag 
manager where in less than six years 
he increased the paid for business from 
less than $2 million to almost $8 millict 
annually without brokerage. 

Assisting Mr. Nashem are Edward | 
Winters, director of training; Alber 
assistant managers and five years late 
E. J. McLaughlin, brokerage supervisor 

The five individual production leader 
in the agency are Cy Block, Al Greet 
house, James Slote, Edward Winters at 
Roy Zider. 
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Norfolk General Agent 


For Lincoln National 


WALTER L. POOL 


Appointment of Walter L. Pool as 
general agent in Norfolk, Va., for Lin- 
coln National Life, succeeding the late 
Ben Simon, has been announced by Cecil 
F. Cross, vice president and director of 
agencies. 

Joining the company in April, 1946, Mr. 
Pool was the largest personal producer 
among the company’s first-year men in 
1946 and had the largest sales volume 
among all LNL agents for each of the 
next four years. A Million Dollar Round 
Table member nine consecutive years, 
he has led all President’s Month quali- 
fiers on three occasions and, has quali- 
fied every year for the top-ranking Pres- 
ident and Minute-Men Clubs, gaining 
the presidency of the former group on 
three occasions and the vice: presidency 
once, and qualifying as vice president of 
the Minute-Men Club once. 

For the past year Mr. Pool has been 
associate general agent in Norfolk, work- 
ing with Mr. Simon in the supervisory, 
managerial, recruiting and training op- 
erations of the agency. Mr. Pool has 
also been active in civil affairs, having 
served as county supervisor for Tanner’s 
Creek District, an area of 55,000 popu- 
lation, 





October Life Purchases 
Set Record for That Month 


October purchases of life insurance, 
amounting to $3,710,000,000, brought the 
aggregate for the first ten months of the 
year to $38,322,000,000, or 24% more than 
a year ago. The October figure, reported 
by the Life Insurance Agency Manage- 
ment Association, was the largest ever 
reported for that month, and compared 
with $3,124,000,000 in October of last 
year. 

Purchases of Ordinary life insurance 
in October were $2,586,000,000, or 20% 
over October a year ago. This was the 
largest October total on record for Onrdi- 
nary insurance. 

Industrial life insurance bought in 
October, amounted to $571,000,000, a 
decline of 3% from the corresponding 
month last year. 

New Group life insurance amounted to 
$553,000,000 in October, an increase of 
42% from October a year ago. These 
figures represent new groups set up only 
and not additions under group insurance 
contracts already in force. 

In the first ten months of this year, 

ig iry life insurance bought accounted 
for $25,028,000,000, an increase of 20% 
over “last year. Industrial life insurance 
purchases represented $5,567,000,000 of 
this year’s ten-month total, up 3% from 
last year, while new Group life insurance 
amounted to $7,727,000,000, an increase 
ot 65% from the first ten months of 
last year. 





Private Enterprise 
Can Fill SS Gaps 


HOHAUS TELLS STUDY GROUP 


Metropolitan Chief Actuary Before 
Subcommittee on Low-Income 
Families Inquiry 
Washington—The primary responsibil- 
ity for closing gaps in social insurance 
rests with private enterprise, Metropoli- 
tan Life Vice President and Chief Ac- 
tuary Reinhard A. Hohaus told the 
Joint Economics Subcommittee on Low- 
Income Families. He said that Social 
Security has vast popular appeal, but, 
“like fire, it can be a good servant but 

a bad master.” 

Social insurance must find and follow 
a middle way between opposing perils, 
he said. “On the one hand its benefits 
must be adequate to avert social unrest, 
or even chaos, when times are bad. On 
the other it must not stifle initiative 
and foster poor citizenship by making 
substantial unearned benefits too readily 
available.” 

He told the subcommittee that lite 
insurance and pensions on the one hand 
and social insurance on the other have 
both made phenomenal progress over 
the period of their joint existence. Life 
insurance payments to beneficiaries rose 
from $2,700 million in 1940 to $5,000 
million in 1954, he said, while OASI 
benefits were increasing from $35 mil- 
lion in 1940 to $3,700 million in 1954. 

He said, “in my philosophy the pri- 
mary responsibility for closing gaps in 
and for ‘rounding out’ social insurance 
rests primarily with private enterprise. 
Only demonstrable failure on the part 
of voluntary agencies to deal effectively 
with a social risk should cause govern- 
mental action to be invoked. 

“The creation of some permanent ma- 
chinery to assess capacities of state and 
local governments to deal effectively 
with social problems, and to strengthen 
capacities and remove incapacities where 
possible, merits careful consideration. 

“In any case, it is a primary respon- 
sibility of the insurance business, by 
reason of its size, experience, speci lized 
knowledge and_ strategic situation, to 
leave no stone unturned, in healthy 
competition with other voluntary agen- 
cies, to fill the gaps in social insurance 
protection and to round out its benefits.” 





Management Conference 


Vice Chairman Named 


manager, Sun of 
has been named 


Russell J. Simpson, 
Canada, Indianapolis, 
vice chairman of the 1956 Mid-West 
Management Conference. The vice chair- 
man each year regularly succeeds to the 
chairmanship the ensuing year; thus 
Mr. Simpson will be 1957 chairman, the 
year of the 17th annual conference. 

Chairman of the 16th annual confer- 
ence, which is sponsored by the Indi- 
anapolis General Agents & Managers 
Association, will be Guy Morrison, 
CLU, general agent, Northwestern Mu- 
tual, Indianapolis. Dates for the 1956 
meeting have been set for October 25-27. 


John Hancock Veterans 
Honored With Testimonial 


Three veteran members of the Indi- 
anapolis agency of the John Hancock 
were honored with a sales production 


testimonial at the agency’s 53rd annual 
meeting in Indianapolis this week. 


They are Dan W. Flickinger, CLU, 
general agent; Ray O. Woods, CLU, as- 
sociate general agent; and John R. 


Jones, special agent, all celebrating their 
40th anniversaries with the agency. 
Special awards were presented to full- 
time John Hancock men, general insur- 
ance brokers and surplus line agents 
who took part in the anniversary cam- 
paign honoring the three men. 

Principal speaker at a dinner at the 
Marott Hotel, which climaxed the day’s 
activities, was Austin H. Feltus, John 
Hancock superintendent of general agen- 


cies, who 1 lauded the role of the sales- 
man in the growth of American busi- 
ness, 

“It is still true that unless we sell 


more, we can’t produce more, because it 
is still selling which sets the vast in- 
dustrial machine in motion,” he said. 

Countering the argument that the 
main hi indicap to greater life insurance 
production is the shortage of agents, 
Mr. Feltus said, “The problem of our 
time is to use the brains, the ingenuity 
and the energy of men to get more done 
with fewer hands, because of our short- 
age of people. Automation in its vari- 
ous forms is the answer to this problem, 
as is special training, new methods of 
time control, all the new science of 
streamlining.” 

Referring to advertising, direct mail, 
better communications as implements 
which help the agent reach his prospect 
with less preliminary effort, Mr. Feltus 


said these aids are totally ineffective in 
themselves. ; 
“At the end of the long line of the 


process we call merchandising is the 
salesman, and unless he, like all the other 
elements in the process, adapts his tech- 
niques to the pattern of the economy, to 
the psychological and social revolution 
which is all around us, he will be as in- 
effective as a pilot who tries to direct 
his four-motored aircraft with a buggy 
whip. } 

“It is almost impossible today to pro- 


duce an article which has intrinsic 
values not available to one’s competi- 
tors,” said Mr. Feltus, “and life insur- 
ance is no exception to this rule. When 
all is said and done in the story of 
peg pees there is only one difference 


to be exploited—that is the difference in 
merchandising.” 


Buffalo Council Officers 


Charles C. Browning has been elected 
president of the Buffalo Life Insurance 
Trust & Banking Council, Buffalo, ; 
succeeding Maurice S. Tabor. Mr. 
Browning is manager of the Buffalo 
office of the New York Life. Other 
officers are: vice president, Elmer L. 
Hewson; secretary, Walter A. Schworm; 
treasurer, Evan E. Frye. Elected di- 
rectors are Clifford L. Kirkland and 
Christopher A. Carr. 





“Where 
the brokers 
always write!” 














$104,800.00 


worth of immediate 


LIFE PROTECTION 
for only $480.90 a year 


(at age 35) 


IMPOSSIBLE? Let us 


show you how! 











WHITE 
WINSTO 


INC. 


40th), N.Y 
2-8518 


Ave. {at 
LExington 


General Agents 
The UNITED STATES LIFE 
INSURANCE CO. 





St. Clair Riesenman Dead; 
Security L. & A. Officer 


St. Clair (Doc) A. 
and 


Riesenman, vice 


president director of Security Life 


& Accident Co. of Denver, died in his 
sleep at his home 
in that city No 
vember 20 He 
was aged 64 

Native of 
sylvania, he went 
to Denver in 1912 
and had been as 
sociated with Se 
curity L. & A 
since its founding 
in 1928, for the 


Penn 





past six years 
vice president and 
director \ di 


S. A. Riesenman ( 
Life 
was 


rector of the 
Office Management Association, He 
one of the organizers and first president 
of National Office Management Assn 





GOT A POLICY IN YOUR CRAW? 





STANDARD LIFE INSURANCE CO. of IND. 


INDIANA 


INDIANAPOLIS, 


Interested? Write me. 


Delaware 
Louisiana 
Pennsylvania 


GENERAL AGENCIES OPEN IN Arkansas * 
Florida 
Maryland + 

Tennessee * 


Want us to help you get it up or down? If you have some original ideas on a new 
policy contract bring them to us. Agents for Standard Life are responsible for many 
of our present policy contracts. Should an actuary determine your ideas to be 
economically sound we'll meet you part way on costs of final preparation, market 
it through our field force, and you'll have a profitable exclusive on your hands. 


Wary VU. Wade, President 


Arizona + California 
Indiana * Kentucky 
New Mexico 
West Virginia 


Illinois * 
Missouri * 


Georgic * 
Michigan * 


Texas * Virginia * 
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Honored by Life Managers 


ALBERT HIRST 


At recent meeting of the board of Life 
ers Association of Greater New 
Albert Hirst, was elected as hon- 
it was announced by As- 


Shoe- 


Manag 
York, 
orary member, 
sociation President George P. 
maker, CLU. 

Mr. the 
so honored under the Association’s new 
constitution and by-laws which was ap- 
proved by the membership on June 15. 
Honorary memberships are awarded to 


Hirst is first person to be 


individuals who in the opinion of the 
board have contributed substantially of 
their time, effort, and ability to the Life 


Managers Association and the institution 
of life insurance. 
In announcing its action Life Man- 
agers Assn. says: “Mr. Hirst’s first con- 
nection with life insurance was as an 
agent for Mutual Benefit Life, Newark, 
J.; later he became manager for one 
of the country’s outstanding agencies. 
While we yrking in this capacity, he began 
the study of law and was admitted to the 
New York Bar in 1926. 

“He achieved nationwide 
when, soon after his admission to 
Bar, he originated Section f the 
Insurance Law of the State of New 
York, now Section 166, the first compre- 
hensive state life insurance exemption 
statute. In his capacity as counsel for 
the New York State Association of Life 
Underwriters, he has represented that 

before state 


Association in many 
and Federal courts when it intervened 
all of these cases, 


is amicus curiae. In 

was involved the construction and 
statutes protecting the 
He is a frequent con- 
and insurance publica- 
tions, conducts a column “It’s Legal” in 
the Insurance Advocate, and has repre- 
sented as counsel the New York State 
Association of Life Underwriters and the 
Life Insurance Association of America. 
He is engaged in active general practice 
in the City of New York where he po 
represents various life, accident and 

health insurance companies 
Mr. Hirst is a member of 
can Bar Association, the 
tion of the City of New 
New York County Lawyers Association. 
He is also a member of the National 
Conference of Lawyers and Life Under- 
member of 


reputation 
the 


55-a of 


cases 


there 
interpret ition of 
insuring public. 

tributor _ legal 


the Ameri- 
Jar Associz = 
York and the 


writers. He is an honorary 
the Life Underwriters Association of 
City of New York and of the Midtown 


Managers’ Association. 





HERMAN REINIS 
Brooklyn General Agent 
The Manhattan Life 


(Founded 1850) 
50 Court S¢. MAin 4-7951-2-3 

















Edwin R. Carter Retires; 
Washington Nat’! Actuary 


Edwin R. Carter, actuary, Washing- 
ton National, Evanston, IIl., has retired 
after 55 years of service in the life in- 
surance business. The event was high- 
lighted by a special meeting of the board 
of directors at the home office at which 
a resolution recognizing Mr. Carter’s 
service was passed. 

Mr. Carter was born in Des Moines 
and educated at Iowa State College and 
Stanford University. He started in the 
life insurance business as a clerk in the 
actuarial department of the Des Moines 
Life Insurance Co. From 1901 to 1903 
he was actuary for National Life & 
Trust Co. and for the next 30 years was 
actuary of the National Life of the 

When the National Life was 
taken over by Hercules Life he re- 
mained as their actuary until that com- 
pany merged with Washington National. 
Since 1938, Mr. Carter has been actuary 
for Washington National. 

Mr. Carter was a charter member and 
fellow of the former American Institute 
of Actuaries. He is now a fellow of the 
Society of Actuaries and a member of 
the American Mathematical Society. 





Great-West Brings Out 


Basic Training Manual 
Winnipeg—A completely revised Basic 
Sales Training Course has been an- 
nounced by Great-West Life. Company 
agency training officials said the new 
course has been designed to develop 
practical sales ideas rather than techni- 
cal detai e the new man from 
the company’s elementary training pro- 
gram into the broader aspects of the 
selling job as rapidly as possible.” 

The course, in discussion of the needs 
for life and A. & H. insurance, places 
emphasis on the use of the company’s 
own sales kits and other materials 
which have been specifically designed to 
give strength and color to the new man’s 
sales presentations. 

Throughout the course the need for 
A. & H. insurance has been tied in with 
life insurance, stressing both the impor- 
tance of A. & H. protection in providing 
a complete program of financial security 
and the double-barrelled sales oppor- 
tunities available to representatives of 
the company. 

Study units have also been included 
on Employe Benefit plans and Social Se- 
curity so that representatives may be 
introduced to these lucrative markets 
early in their selling careers. 
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PROTECTION FOR 
CHILDREN ISSUED AGES 
O THROUGH 14 


QUINTUPLES COVERAGE AT 
AGE 21— ANNUAL PREMIUM 
NEVER CHANGES 


for example: . 


$5,000 PROTECTION 








AGE 1 TO 21* 


automatically increases to 


$25,000 PROTECTION 





then 





STOCK NAME: JIPS— $5,000 


*In New York State the Death 
Benefit prior to Age 5 is the 
premiums paid, with interest, at 
the rate of 244% compounded 
annually, 


EYE 


BERKSHIRE 


LIFE INSURANCE COMPANY 
« A MUTUAL COMPANY 


PITTSFIELD, MASS. 


AGE 21 TO 65 


AT AGE 65 
$125 MONTHLY | 
FOR LIFE 


(ten years certain) 


seeesnenpncsnnteteencemameeemesceseetoernetesceccoeoeet 





e CHARTERED 1851 


W. RANKIN FUREY, C.L.U., President © H. S. HART, Agency Vice-President y. 


— 


Accounting Dept. Manager 
For Provident Mutual Lif, 


HAROLD M. POST 


Harold M. Post, recently named mana- 
ger of the accounting department of 
Provident Mutual Life of Philadelphia, 
joined the company in 1927 following 
graduation from the Wharton School of 
the University of Pennsylvania. He was 
named assistant manager, accounting 
division in 1947 and has held that posi- 
tion until October of this year, when he 
was made manager of the accounting 
division. 





William R. Reiss Named by 


Occidental for Detroit 

William R. Reiss thas been appointed 
assistant regional Group manager by Oc- 
cidental Life of ‘California to = Region- 
al Group Manager Joseph R. Slivinski in 
administering the company’s Group oper- 
ations in the Detroit area. 

Prior to his promotion and transfer to 
Detroit, Mr. Reiss had been Group sales 
representative in the company’s Omaha 
Group office since last January. He 
joined Occidental in March, 1954 as 
Group service representative in Los An- 
geles. 

Mr, Slivinski, 
troit territory last 
associate regional Group manager in 
Grand Rapids, Michigan, He joined Oc- 
cidental in 1951 as Group representative 
in Detroit and later served as assistant 
regional Group manager there prior to 
his appointment to the Grand Rapids 
post last year. 


named to head the De- 
July, was formerly 





Columbian National Names 


J. V. Ogren in Pittsburgh 


Appointment of John V. Ogren as 
general agent in Pittsburgh for Colum- 
bian National Life of Boston has been 
announced. Mr. Ogren began his insur- 
ance career with Metropolitan Life and 
later joined American National where 
he held the post of district manager, la- 
ter becoming recruiting and_ training 
director. 

Mr. Ogren attended Grove City Col- 
lege, Grove City, Pa., and Garfield Busi- 
ness Institute. He served in the Army 
for two years. 


“Where Business is Appreciated” 


CARL E. HAAS, C.L.U. 


General Agent 
Continental Assurance Company 


Ill. 
32 Court Street Brooklyn 2, N. Y. 
TRiangle 5-7362 
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Houston General Agent 


For Manhattan Life 





VINCENT C. TOWERS 


Appointment of Vincent C. Towers as 
general agent of Manhattan Life in 
Houston, Texas, has been announced by 
the company’s home office. The agency’s 
ofices are at 1010 Dennis. 

Prior to joining Manhattan Life, Mr. 
Towers was with the Minnesota Mutual 
for seven years, later becoming a gen- 
eral agent of Franklin Life in Houston. 
He served in the United States Navy for 
three and a half years during World 


War II. 





Ist Equitable Society Woman 
Gets LOMA Fellowship 


For the first time, a woman employe 
of Equitable Life Assurance Society has 
been named a fellow of the Life Office 
Management Association Institute. She 
is Elizabeth E. Hogan of Amityville, 
N. Y., who recently received her fellow- 
ship certificate from the company’s 
president, Ray D. Murphy. A section 
supervisor in the administration branch 
—old business of the Group department 
at the Equitable home office in New 
York, Miss Hogan is one of more than 
6,000 women employed by the company 
nationally. 

Thirteen of Equitable’s male employes 
have become fellows of the Institute 
since the designation was established in 
1947 by the LOMA. Out of a total of 
696 persons who, since then, have won 
the distinction in the United States, only 
26 are women. Earning the title requires 
preparation for and_ successful comple- 
tion of all 13 of the Institute’s examina- 
tions. j 

Miss Hogan heads a section which ad- 
ministers Group insurance for more 
than 3,000 Equitable policyholders. In 
her Institute. curriculum she majored in 
office management and studied the se- 
lection of life insurance risks as a minor 
field. Since 1947 she has completed six 
courses given by the Insurance Society 
of New York, . 


LOMA Society Speaker 


Harry W. Jones, vice president of Mu- 
tual Benefit Life, will be the speaker 
before the December meeting of the 
Society of LOMA Graduates, to be held 
Wednesday, December 7, at the home 
office building of Mutual Benefit in New- 
ark. It will be an evening meeting, fol- 
lowing supper in the company recreation 
room. 

Mr. Jones, who is senior officer of his 
company in charge of the areas which 
use machines, will speak on “Automation 
and You.” He will particularly stress 
the human relations of automation and 


what the trend will mean to the office 
work force, 





Carl P. Dennett Dies at 81; 
Director of John Hancock 


Carl P. Dennett, a director and mem- 
ber of the finance committee of the 
John Hancock, died recently at the age 
of 81. 

Mr. Dennett was president and a di- 
rector of Capital Managers, Inc., and 
president of the General Capital Co. 
from 1929 to 1943. He was also a di- 
rector of the New York Central Rail- 
road, the Florence Stove Co., the First 
National Bank of Boston and United- 
Carr Fastener Corp., as well as serving 
as vice chairman of the industrial ad- 
visory committee of the First Federal 
Reserve District. 

He was born in Bangor, Me., and was 
a direct descendant of John and Pris- 
cilla Alden. 

He was a former vice president of the 
Boston Chamber of Commerce and 
served in various other public capaci- 
ties. However, he was best known in 
his role as chairman of the National 
Economy League, the organization that 
crusaced for economy in government. 

During World War Mr. Dennet: 
was vice chairman of the American Red 
Cross commission sent to Switzerland to 
see that American prisoners held by the 
Germans were properly treated. During 
World War II, he headed procurement 


Steeg New Orleans General 
Agent of Minnesota Mutual 


Emanuel Steeg has been appointed 
general agent at New Orleans by Min- 
nesota Mutual. He succeeds David B. 
Jackson, who has been appointed general 
agent at Memphis. Mr. Jackson had 
been general agent in New Orleans since 
January, 1952. 

Mr. Steeg’s offices are at 205 Caron- 
delet Building, New Orleans, includes 
southern Louisiana and southern Mis- 
sissippi. A member of National Associ- 
ation of Life Underwriters, Mr. Steeg 
was associated with the Equitable Soci- 
ety for seven years prior to joining Min- 
nesota Mutual. 

Mr. Steeg is a graduate of Loyola 
University. During World War II, he 
served for four years in the air force. 
He is married and has two children. 





for the Army ordnance department in 
New England. 

He was the author of two books, 
Prisoners of the Great War, which re- 
ported his findings with the Red Cross 
commission, and That Reminds Me, an 
autobiographical work published in 1949. 








“This old hoop skirt frame of grandma’s comes in mighty handy on 
calls like this!” 


Bankerslifemen Know How To 
Approach A Prospect 


A Bankerslifeman is a pretty self-assured person when it 
comes to approaching a prospect. He knows how to “skirt” 
the obstacles between himself and that important first inter- 
view ... and once he gets the interview, he knows how to 
develop the needs of the prospect ... and present plans to 


meet those needs. 


This confidence and resourcefulness is the result of early 
training in the agency office . . . plus the series of fine Home 


Office Schools . 


. . plus the outstanding programming tools 


available to every Bankers/ifeman. 


Knowing his business well, and possessing a real desire 
to serve to the best of his ability makes the typical Bankers- 
lifeman the kind of life underwriter you like to know as a 
friend, fellow worker or competitor. 


BANKERS 


DES MOINES. 


COMPANY 
1OWA 





YOU'RE HEADING 


IN THE 


RIGHT DIRECTION 
WHEN YOU REPRESENT 


Combined Insurance Co. of America 
5316 Sheridan Rd. — Chicago 40, Ill. 
















Hearthstone Insurance Co. of Mass. 


395 Commonwealth Ave. — Boston, Mass. 


Combined American Insurance Co. 
2817 Maple Ave. — Dallas, Texas 


First National Casualty Co. 


Fond du Lac, Wisconsin 


COMBINED GROUP 


W. CLEMENT STONE 
President 






Loyal Protective Sets New 
Record in Red Feather Drive 





John M. Powell (left) presents check te 

F. W. Hatch (right), United Red Feather 

Campaign chairman; Robert Rich (cen- 
ter) looks on. 


President John M. Powell of the Loyal 
Protective Life of Boston, presents check 
for than $2,000 contributed by the com- 
pany’s home office staff, to Francis W. 
Hatch, chairman of Boston’s 1956 United 
Red Feather Campaign. This was fol- 
lowed by a second check covering the 
company’s generous gift to Red Feather. 
Looking on is Robert Rich, Loyal’s at- 
torney and chairman of the Red Feather 
division which embraced eight insurance 
company home offices in the Boston 
area. 

Loyal’s contribution set a new record 
(for this group of companies) in giving 
to the Red Feather campaign with gifts 
averaging $15.05 from each of the home 
office employes. The total contribution 
was 15% higher than last year. 


Made Personnel Director 


Jack Crain has been named personnel 
director of Republic National Life, Dal- 
las, according to Theo. P. Beasley, presi- 
dent. Mr. Crain was formerly personnel 
assistant. 

After graduation from North Texas 
State College in 1951, Mr. Crain joined 
Republic National Life. He was for- 
merly manager of the agency accounts 
department and has served in the plan- 
ning department. 
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H. Bruce Palmer and Supt. Holz to Talk 
At Young Men’s Board of Trade Lunch 


The insurance committee of the Young 
Men’s Board of Trade, Inc., has com- 
pleted its plans for its luncheon, Decem- 
ber 15, at which awards to the “1955 In- 
surance Young Men of the Year” will be 
presented. Principal speaker will be H. 
3ruce Palmer, president of the Mutual 
3enefit Life of Newark. The awards, in 
the form of testimonial scrolls, will be 
presented by Leffert Holz, Superintend- 
ent of Insurance of New York State. 
The Reverend Robert C. Hunsicker, 
Vicar, Saint Paul’s Chapel, Trinity Par- 
ish, will deliver the invocation. The 
gathering will take place in the grand 
ballroom of Hotel Roosevelt, New York. 

This affair is an annual event spon- 
sored by the Insurance Committee of 
the Young Men’s Board of Trade, a 
chapter of the United States Junior 
Chamber of Commerce. James L. Hazel- 
wood, Krebs & McWilliams agency, 
Aetna Life in New York, who is chair- 


man of the awards committee, states 
that numerous candidates have been 
nominated. Tickets are available and 


may be obtained by contacting Chair- 
man Hazelwood or by calling the admin- 
istrative secretary, Miss Jean McGarry, 


at the Board’s headquarters at 291 
Broadway. 

Mr. Palmer, the guest speaker, has 
been president of Mutual Benefit Life 


since 1953. He has spent his entire busi- 
ness life with the company since receiv- 
ing his A.B. degree at the University of 


Michigan in 1931. He joined the com- 
pany as a salesman and has since risen 
rapidly through executive ranks. Before 
becoming president, he served succes- 
sively as district manager, general agent, 
executive assistant to the chairman of 
the board and the president, superin- 
tendent of agencies, vice president in 
charge of agencies, administrative vice 
president, and executive vice president. 

Throughout his career, Mr. Palmer 
has managed to devote considerable time 
to community activities, such as boys’ 
clubs, the American Red Cross, and 
other civic organizations. He has been 
especially interested in the United States 
Junior Chamber of Commerce, and, after 
passing his 36th birthday, has been ac- 
tive in the Chamber of Commerce of 
the United States, the senior organiza- 
tion. In addition to holding local offices, 
he served successively as national vice 
president, national treasurer, and in 
1943-44, national president of the Junior 
Chamber. He has since been director of 
the Senior Chamber of Commerce and 
is a past president of the New Jersey 
State Chamber. He is now serving on 
the Chamber’s membership and _ insur- 
ance committees and is chairman of the 
Economic Education Advisory Council. 

A luncheon for the judges was held 
on Thursday, December 1, at the Drug 
& Chemical Club at 85 John Street. At 
that time the qualifications for the 
awards were described, and the names 
of the candidates were presented to 
these judges, all of whom are leading ex- 
ecutives from the industry. 


New Textbook Released by LOMA 


A new textbook entitled “Elementary 
Mathematics of Life Insurance” has just 
been released by the Life Office Manage- 
ment Association for use in its educa- 
tional division, the Life Office Manage- 
ment Association Institute. This latest 
addition to its growing Institute series 
is the eighteenth volume that the Asso- 
ciation has published since its educa- 
tional program was introduced, in 1932, 
as a service to the life insurance business. 
The book has been written especially to 
meet the requirements of that part of 
the LOMA Institute’s course which deals 
with calculations relating to investments, 
life insurance premiums and reserves. 

Some company employes who enroll in 
Institute courses will have previously 
had no mathematics beyond arithmetic. 
In order that this mathematics text may 
be both interesting and clearly under- 
standable to all students regardless of 
their educational backgrounds, a number 
of innovations were necessary. 


Unique Features 


First among the unique features of 
“Elementary Mathematics of Life Insur- 
ance” is its gradual development from 
simple arithmetical illustrations to the 
use of conventional life insurance sym- 
bols. The latter, however, have: been 
held to a minimum, in order to maintain 
one of the objectives set for the text, 
namely, that of simplicity of expression. 

Another feature of the new volume is 
its approach to the solution of word 


problems. In this area of traditional 
difficulty for the average student, the 
book is rich in detailed illustrations, 


carefully developed in step-by-step fash- 
ion. Comprehension of some of the more 
obscure points is aided by means of line 
diagrams. 

Fundamental operations of arithmetic 
are reviewed in Chapter I. Although this 
chapter will not be prescribed for Insti- 
tute study, its contents should prove 
valuable to those persons who wish to 
refresh themselves on such basic arith- 
metic topics as common fractions and 
decimals, Chapter I also contains direc- 


tions and illustrations of short-cuts in 
multiplication and division which have 
practical day-to-day application. 
“Elementary Mathematics of Life In- 
surance” will undoubtedly find a place in 
company actuarial departments, in state 
insurance departments, and in the offices 
of consulting actuaries. Any organiza- 
tion having occasion to train its employes 
in the figuring of premium rates, reserve 
values, cash values, and similar calcula- 
tions should find this book most helpful. 
For such groups, the computation sym- 
bols in the appendix will be of particular 
interest. The text should also be of 
interest to professors of insurance who 
seek a text suited to classroom needs. 


Chapter Headings 


Chapter headings of “Elementary 
Mathematics of Life Insurance” are: 
Review of Fundamental Operations of 
Arithmetic; The Equation; Interest and 
the Accumulated Value of Money; The 
Discounted Value of Money; Annuities 
Certain. Mortality Tables; Life Annui- 
ties; Life Insurance Net Single Premi- 
ums; Life Insurance Annual Premiums: 
Net Level Premium Reserves; Modified 
Reserves; Dividends; Non-forfeiture 
Values. 

Calculations of premiums and reserves 
in the text are based on either the 
Commissioners 1941 Standard Ordinary 
Mortality Table or the Annuity Table 
for 1949, Male. All tables applied in 
both examples and exercises are included 
in the text. 

Dr. Floyd S. Harper, professor and di- 
rector of actuarial science of Drake Uni- 
versitv, and George A. Parks, assistant 
secretary of Bankers Life of Des Moines, 
have combined their talents in producing 
this text. They have merged pedagogi- 
cal soundness and the realism of an 
operating life insurance man to develop 
a practical product. Mr. Parks also had 
the benefit of manv vears of experience 
in the LOMA educational program. The 
result is a text particularly well adapted 
to the needs of today’s non-technical 
office employes in life insurance com- 
panies, 





Assistant Medical Director 
For Northwestern National 











Dr. Earl T. Opstad 


Dr. Earl T. Opstad of Minneapolis 
has been named assistant medical di- 
rector of Northwestern National Life it 
Was announced by George W. Wells, 
president. 

Dr. Opstad has been a senior staff 
physician at Glen Lake Sanatorium near 
Minneapolis since 1948. The Glen Lake 
Sanatorium is the largest tuberculosis 
hospital in Minnesota and is nationally 
recognized for its outstanding contribu- 
tions in the field of tuberculosis research 
and treatment. 

Dr. Opstad is a graduate of the Medi- 
cal School at the University of Min- 
nesota and served his internship at the 
Medical Center in Jersey City, N. J. 

A member of the Hennepin County 
Medical Society, Minnesota State Medi- 
cal Association, American Medical As- 
sociation and American Trudeau So- 
ciety, Dr. Opstad is also secretary- 
treasurer of Minnesota Trudeau Medi- 
cal Society. 





Nevada Leads in October 
Ordinary Sales Increases 


Nevada showed the greatest rate of 
increase in Ordinary life insurance sales 
in October, with Vermont second and 
Indiana third, it is reported by the Life 
Insurance Agency Management Associa- 
tion, which has analyzed October sales 
by states and leading cities. Country- 
wide, Ordinary business increased 20% in 
October, compared with October, 1954, 
while Nevada sales gained 48%. In Ver- 
mont and Indiana, October sales were up 
46% and 32% respectively. 

For the first ten months, with national 
Ordinary sales also up 20% from the 
year before, Nevada led with an increase 
of 51%, with Montana and Vermont in 
second place, each up 32% from the cor- 
responding period of last year. 

Among the large cities, Cleveland 
showed the greatest rate of increase for 
October, with a gain of 43%. Detroit 
was next, with purchases up 41%. Cleve- 
land and Detroit tied for the ten months, 
each showing a gain of 31%. 





Equitable, Ia., Liberalizes 


Aviation Underwriting 

The Equitable Life of Iowa has an- 
nounced a number of major changes in 
its underwriting practices with respect to 
civilian aviation risks. The following 
classes of applicants formerly accepted 
with an extra premium or an aviation 
rider are now being considered for avia- 
tion coverage at standard rates: 

Commercial pilots and crew members 
flying on scheduled airlines with one 
terminal in the United States or Canada. 

Pilots holding commercial or trans- 
port certificates flying company-owned 
multi-engine planes within the United 
States and Canada under conditions com- 
parable to scheduled airline flying. 

Pilots age 30 and above who have 400 
hours of solo pilot experience, whose 
annual flying time is not more than 100 
hours, and who are engaged in private 
flving only (not for hire) provided all 
other factors are favorable. 

_The company has also made a number 
of additional reductions in extra pre- 
miums for civilian aviation affecting stu- 
dent pilots and pilots with a relatively 
limited number of hours of piloting ex- 
perience. 


General American Salary 
Increases at Home Office 


General American Life has announced, 
as a climax to cost and efficiency gy. 
veys in its home office, substantial salary 
increases for more than 400 associates 
on five clerical levels. 


Wage increases which represent 
$62,000 boost in the company’s annual 
home office payroll, fulfilled a promise 
made more than a year ago by President 
Powell B. McHaney. Surveys on oper. 
ating costs of General American and 3 
number of comparable life insurance 
companies, prompted Mr. McHaney to 
institute an efficiency study “so that we 
can do an even better job for our pol. 
icyholders than we are doing now,” 

Over a period of a year, O’Toole & 
Associates, specialists in the study of 
life insurance home office operations 
considered numerous efficiency measures 
for General American Life and made 
a number of recommendations. As a re. 
sult of those recommendations and many 
more made by home office associates 
themselves, General American Life js 
today operating with 103 fewer people, 
but with $286,329,017 more insurance in 
force than at the beginning of the study. 
The reduction in staf€ was accomplished 
entirely through normal turnover with- 
out releasing any employes. 

Mr. McHaney’s promise to increase 
wages was made in a meeting of all 
home office associates in which he asked 
cooperation in instituting — efficiency 
measures, and said that some of the 
savings would be “put back into the 
home office.” To officially announce the 
pay raises Mr. McHaney called a series 
of “O’Toole Dividend Day meetings” 
attended by all associates, at which he 
commended associates on _ improved 
home office performance, and said that 
he believed it was fitting that home 
office personnel should share, with pol- 
icyholders, the benefits of more efficient 
operation. 

Results of General American Life's 
study of its own cost factors actually 
showed up first in the company’s 1955 
Ordinary and Group lines. In both these 
fields the company has offered to pol- 
icyholders, in the last few months, sub- 
stantially improved benefits and_ the 
lowest rates in General American his- 
tory. 





Agency Management Schools 
To Be Conducted Next Year 


A record number of schools in agency 
management will be conducted next 
year by the Life Insurance Agency 
Management Association. In listing 1] 
different school sites for 1956, William 
H. Whorf, director of schools, called 
attention to “an increasing demand from 
men in both field and home office agency 
management to attend.” 

Six schools for Ordinary managers 
and general agents will be conducted: 
March 12-23, Huntington-Sheraton, Pas- 
adena, Cal.; May 7-18, The Baker, Min- 
eral Wells, Tex.; May 21-June 1, Edge- 
water Beach Hotel, Chicago; July 9-20 
(two schools simultaneously), The Equi- 
nox House, Manchester, Vt., and The 
Edgewater Beach in Chicago; July 23- 
August 3, Edgewater Beach, Chicago. 

Schools for district managers, sta 
or assistant managers of combination 
companies: April 9-20, Daytona Plaza 
Hotel, Daytona Beach, Fla., and_ June 
11-22, University of Connecticut, Storrs, 
Conn. 

Three schools for supervisors (of one 
week’s duration) will be held this year: 
April 9-13, Seybold Guest Ranch, Min- 
eral Wells, Tex.; May 14-18, Moraine- 
on-the-Lake, Highland Park, IIl.; June 
25-29, Hotel Berkeley-Carteret, Asbury 
Park, N. J. These schools are for supef- 
visors, unit builders and assistant man- 
agers of Ordinary agencies only, each 
with an enrollment limit of 35 students. 

LIAMA is about to embark on its 
28th year of schools in agency manage 
ment from which over 7,400 field and 
home office men have been graduated. 
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Must Safeguard Buyers 
Of Variable Annuities 


NAIC SUBCOMMITTEE REPORTS 


Neither Favors Or Opposes Sale; 
Thinks Seller Should Be Limited 
to V. A. Activity 


After numerous meetings in November 
with members of the insurance industry 
and others for consideration of whether 
life companies should be permitted to 
write Variable Annuities, the subcom- 
mittee of NAIC on the subject reported 
this week at the Commissioners mid-year 
meeting here. The subcommittee said 


I that after careful study it recommended 
Fthat NAIC take no action either ap- 
j proving or 


disapproving the sale of 
Variable Annuities by_ life insurance 
companies at this time. However, if any 
state permits such sale the subcommit- 
tee recommends that such approval by 
the NAIC be conditioned upon the 
enactment of special legislation that will 


F embody safeguards to protect the public. 


Such provisions, the subcommittee re- 
ported, should be drawn after due con- 
sideration of the following: 

j—Whether a Variable Annuity should 
be sold only by a separate and distinct 
company or whether V.A. sales should 


be permitted by life insurance compa- 


nies. In this connection the majority of 
the subcommittee believes it is more 
desirable to limit the sale of such con- 
tracts to separate and distinct companies 
limited to such activity. 

2—That a balance between fixed dol- 


i lar income and Variable Annuity should 


be achieved and maintained. 
3-Regulation and standards for in- 
vestments should be carefully spelled 
out to include, but not to be limited, 
to the following: 

(a) Prohibit investments in the 
common stock of any insurance com- 
pany, national and state bank or trust 
company. (b) Limit investment in 
common stocks or shares of any cor- 
poration, joint stock association or 
business trust in an amount not in 
excess of 3% of its total issued out- 
standing common stock or shares of 
such corporation, association or trust; 
(c) prohibit investment in shares of 
any common stock unless the earnings 
available for dividends of the issuing 
corporation meet prescribed standards, 
and providing, further, that the cor- 
poration has maintained and earned on 
its record for a specific number of 
years; (d) outlaw investments in any 
common stocks or shares which at the 
time of investment are not registered 
on a national securities exchange as 
provided in SEC Act of 1934. Also (d), 
prohibit conflicts of interest including 
any between officers and directors of 
the Variable Annuity company and 
the corporation. 
4-Supervision of the company, in- 

cluding the issuance and sale of V.A. 
contracts should come under the juris- 
diction of the state Insurance Depart- 
ment. 

5—Standards should be prescribed for 
contract forms and applications therefor 
which cannot be issued until the Insur- 
ance Department has approved them. 
6—The corporation should report an- 
nually to all Variable Annuitants after 
the text and format of such report has 
been approved by the examiner. 

7—The corporation should be subject 
to statute prohibiting discrimination, 
representative estimate on prospect ben- 
efits, and the Unfair Trade Practice Act. 
8—That the purchase of Variable An- 
nuities should not be used as a means 
ot stock market speculation, payment 
ot cash values in lump sums should be 
prohibited. Instead, payments should be 
dispersed over a reasonable period of 





HAIGHT, DAVIS & HAIGHT, Inc. 


Consulting Actuaries 


INDIANAPOLIS OMAHA 











General Motors Group 
Plan Before Hearing 


General Motors Group insurance plan 
was gone into before a Senate Labor 
committee at Washington this week 
dealing with costs, reserves, dividends 
and the separation of the fund in 1950 
into a salaried employes’ fund and an 
hourly rated employes’ fund. H. W. 
Anderson, G.M. vice president, was re- 
luctant to disclose details explaining that 

had negotiated with 18 different 
unions concerning the Group plan. Sen- 
ator Paul H. Douglas is chairman of 
the committee. 





not less than three or five years. 

9—Consideration should be given to 
limitation of expenses. 

10—In case of stock insurance com- 
panies issuing Variable Annuity con- 
tracts there should be a provision strictly 
limiting net earnings including realized 
and unrealized profits allocable to stock- 
holders. 

11—Companies should be subject to all 
the jurisdictional provisions of the in- 
surance law with which life insurance 
companies must comply, including re- 
quirements as to examinations, audit 
reporting, service of processes, voucher 
requirements, liquidation, ete. 

12—Prohibition of borrowing of money 
on hypothecation of assets. 

The subcommittee was continued. 


Ross Duncan Now First 
Alaska Commissioner 


Duncan has assumed _ his 
the first Insurance Commis- 
sioner for Alaska under the new insur- 
ance law enacted this year. Formerly 
Deputy Insurance Commissioner for 
Nevada, he had been a Deputy U. S. 
Marshal in Nevada before entering the 
insurance business as an adjuster in 
1947. He became a Deputy Commissioner 
in 1951 and Chief Deputy this year. 


WILLARD I. 


Ross P. 


duties as 





HAMILTON DEAD 


Retired Vice President of Prudential 
Had Served Fifty-two Years 
With Company 
Willard I. Hamilton, retired vice 
president of The Prudential, died at 
his home in Maplewood, N. J., on Mon- 
day at the age of 88. He had served 
with Prudential for 52 years. He was 
prominent in New Jersey civic affairs, 
having been president of New Jersey 
State Chamber of Commerce for 12 
terms, former president of National As- 


sociation of State Chambers of Com- 
merce, chairman of the New Jersey 
Water Policy Commission, a member 


of the National Advisory Committee to 
the New York World’s Fair in 1939 and 
chairman of international activities of 
Rotary International. 
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Preferred Risk 60 
with Endowment Option 
A preferred risk policy, life paid up — 4 
at age 60—with the option, at age 60, oe 


of continuing premium payments to 
MATURE THE POLICY AS AN 


Minimum Amount Issued — $10,000 


# GUARDIAN 
Ge Shuurarce Caper, OF AMERICA 


ACCIDENT 
; AND HEALTH 
GUARDIAN [f= 
ae . FIFTY UNION SQUARE 










General Insurance Brokers are invited re 
to call the nearest GUARDIAN Office for 











NEW YORK 3, N. Y. 

















_ Set 


Compulsory Auto Hearings 


(Continued from Page 28) 


are in favor of such a law and have sup- 
ported it in the past. With an impound- 
ment statute those who extend credit for 
car purchases on the installment plan will 
be certain their clients have liability as 
well as so called ‘comprehensive’ cover- 
age. 

“Voluntary Coverage Plan—We ap- 
prove of the principle of the voluntary 
coverage plan. It the covered 
person and his family of protection for a 


assures 


very small premium against those very 
hazards which compulsory insurance can- 
not possibly cover, The plan should be 
giver sufficient time to determine how 
successful it can be. 

“We do not approve of the feature of 
such plan issued by the mutual casualty 
companies extending such coverage to all 
without regard to fault. It is contrary to 
our principles of law that a drunken 
driver, a reckless driver can possibly col- 
lect for his own negligent act. | predict 
the companies who have been so liberal 
have opened a Pandora’s box of future 
trouble for themselves. 

“IT would be less than frank did I not 
say some of our members object to the 
arbitration rather than judicial machinery 
set up under such voluntary plan. While 
recognizing the peculiar problem of the 
insurance companies arising out of their 
dual relationship under the policy plus 
the voluntary plan, they felt the arbitra- 
tion provision would neither result in 
prompt or adequate disposition of such 
claims and that a procedure for a judicial 
reference of such cases should have been 
up. 

“Unsatisfied judgment fund—We have 
supported such a fund in the past pro- 
vided in the judgment of the legislature, 
impoundment would not solve the prob- 
lem. We do not believe the financially 
responsible motorist should contribute to 
such a fund. Only the financially irre- 
sponsible and what they should be 
charged build such a fund and for 
which they get no insurance coverage we 
leave to the discretion of the legislature. 

“Each plan gentlemen, considered by 
this committee, can be indicted as acces- 
sories after the fact. Once again we are 
putting the cart before the horse. 

“Until we face up to the fact that 
needless carnage has been permitted on 
our highways by licensing unsafe. ve- 
hicles, by licensing unsafe drivers, by less 
than firm, statewide, vigorous enforce- 
ment of our present motor vehicle laws 
we will still be tilting at the windmill. 
This is the problem to be solved but 
its solution, despite the overwhelming 
weight of facts, continues, I regret to 
say, to be sidestepped by the legislative 
and executive branches of our state 
government.” 

Several speakers echoed the important 
point that was stressed by Ray Murphy 
which is that compulsory auto insurance 
in Massachusetts has proved to be a 
pivot of political turmoil, that it has 
contaminated the political bloodstream of 


to 


the state, and that this is too dear a 
price to consider paving especially in 
the light of the fact that the extent 


of the evil of the uncompensated inno- 
cent victim of the road accident with 
which all hands are concerned is being 
reduced to ever finer proportions. 

Spokesmen for the Citizens Union of 
New York advocated a plan of scheduled 
benefits for auto injuries as a long term 
goal. Meanwhile they want compulsion. 
They argued that the big new voluntary 
coverage offered bv the insurance com- 
panies should be looked on as a good 
supplement to but not substitute for 
compulsion, 
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IS PRIVATE DEBT TOO HIGH? 
Without going overboard on prophecy, 
the 


gave his 


Henry C. Alexander, chairman of 
board of J. P. Morgan & Co., 
views on the nation’s economy in a talk 
recently before the New York Chamber 
of Commerce, president of which is 
A McLain, 
Naturally, a 


corollaries 


James president, Guardian 
Life. authority on 
finance Mr. Alexan- 


der is also a master of literary prose. 


great 


and its 


No one has made a better impression on 
the New York Chamber as a speaker. 


What interested the in- 
surance 
is quite an insurance delegation in 
hall of the Chamber where its 
meetings held what he 
on credit, both private and public. 


particularly 
men present—and always there 
the 
historic 
said 


are “Was 


In commenting on the vast increase 
in the growth of private credit in the 
felt that 


well warranted 


past decade he our economic 


expansion has this 
growth. The crucial question, he said, is 
beyond 
the 


and 


whether credit has expanded 


economic growth, for example, in 


relatively new areas of mortgage 


installment 
Mr. 


“T cannot say 


financing. 


Alexander’s comment then was: 


that private debt is too 


high. I don’t think the line can be drawn 


that easily, but I do say that it has 
reached a level which not only suggests 
but requires caution.” Continuing he 
said : 


The question is not only one of the 
soundness of loans. There is, particu- 
larly in the mortgage and consumer 
credit fields the question of the eco- 
nomic effects of pledging so much of 
tomorrow’s purchasing power to pay 
for today’s production. These considera- 
tions need more study—cautious study. 

I don’t want to sound like an alarmist 
over debt. I think we must be prepared 
to see privately-owned debt go even 
higher, as we have further expansion of 
the economy. But I also think we must 
watch very closely the rate at which 
debt grows, especially from here on. 

The rate must not outrun increases in 
productivity and income. Increased bor- 
rowings must be matched by increased 
ability to repay them; otherwise, we 





aren’t expanding the economy. We are 
merely puffing it up. 

Too much debt brings on liquidation 
which doesn’t stop when the excesses 
have been wiped out, but it cuts deeper 
and even down into the marrow of the 
economy. 

As to public debt Mr. Alexander did 
not think that in the 
policy the performance of recent years 


area of credit 


is subject to major criticism. 





CHARTERS FOR SALE 

One angle of the tremendous activity 
in “organization” of new companies in 
the life field in Texas and some other 
states is that it never was intended that 
those companies actually go into active 
operation althongh some of them have. 


What has been wanted is the charter 
which licenses them to do_ business. 
Those charters have a_ considerable 


money value even years after they have 
The Underwriter 
learns that some have been sold 
high as $25,000. 


been issued. Eastern 


for as 


* * * 

Mildred F. Stone, staff assistant to the 
president of Mutual Benefit Life, has 
written a brochure on opportunities in 
life insurance which has been published 
in the vocational and professional mono- 
graphs series, issued by a_ publishing 
concern in Cambridge, Mass. 

* * x 


John L. Briggs, vice president of 
Southland Life, Dallas, has been elected 
chairman of the Citizens Traffic Com- 
mission of Dallas. He has been a mem- 
ber of the traffic commission over the 
years and has served as one of its vice 
presidents six years, and has also served 
as chairman of budget and finance com- 
mittee and of the publicity and awards 


committee. 
* * * 


Horace W. Brower, president of Occi- 
dental Life California, has been ap- 
pointed to several civic posts in Los 
Angeles. He was elected third vice presi- 
dent of the Los Angeles Downtown Bus- 
inessmen’s Association, reelected to the 
board of directors and named to the 
management committee of the All Year 
Club of Southern California, and was 
elected to membership in the Los An- 
geles Rotary Club. 





\ 


COL. LESLIE R. SHOPPE 


Colonel Leslie R. Shope, manager of 
advertising and press relations of Equi- 
table Society, has been named volun- 
teer coordinator of the national non- 
partisan campaign to bring out a record 
vote in 1956. Sponsored by the Ameri- 
can Heritage Foundation, and supported 
by the Advertising Council, the 1956 
Register & Vote campaign has been ap- 
proved by both the National Republican 
Committee and the National Democratic 
Committee. Newspapers, magazines, radio 
and television stations and networks, 
transportation and outdoor advertising 
companies as well as local and national 
advertisers will be asked again to sup- 
port the Register & Vote campaign. In 
1952 advertisers and media contributed 
at least $10 million in time and space 
to the project. Scores of civic, business 
and patriotic groups and organizations 
will cooperate again to promote local. 
regional and national drives to remind 
citizens of their voting privilege. 


* * * 


DeSaussure D. Edmunds, CLU, field 
vice president in St. Louis, Equitable 
Society’s south central department, has 
been honored by his alma mater, Pres- 
bvterian College, for outstanding accom- 
plishment in the insurance profession. 
He joined the Equitable in 1925 as a 
student in its cashier’s department at 
Cincinnati and became assistant cashier 
in various cities. After becoming an 
agent he was promoted to field assistant 
at Rock Hill, S. C., in 1932, and district 
manager at Winston-Salem, N. C., in 
1933. The Society advanced Mr. Ed- 
munds to agency manager at Birming- 
ham, Ala., in 1946. His appointment to 
the field vice presidency took place in 
1954. 

kok Ok 


General Manager Russell J. Wood of 
Imperial Life of Canada has been 
elected to the board of directors of 
the company, with his title being 
changed to managing director. A gradu- 
ate of the University of Toronto, he 
began his career with the company in 
1924, rising through various posts to the 


general manager post in 1953. 
x * x 
John L. Normoyle has been _ pro- 


moted to publicity supervisor in the pub- 
lic and industry relations department of 
Allstate Insurance Co. He joined All- 
state in 1953 as a copywriter in the cus- 
tomer relations department and became 
* publicity writer in 1954. Prior to join- 
ing the company, he had been on the 
editorial staff of Industrial Publications, 
Inc., Chicago. 








with the Law School of University ¢ 
North Carolina. The final round of th 
competition was held in the Law Scho 
Building, Chapel! Hil, N. C., Novembe 
19. Other membc-s cf the Judging 
Committce were Emerv B. Denn 
Justice of the Supreme Court of Nori 
Carolina, and Irving Carlyle, Winston. 
Salem attorney and former president ¢ 

the North Carolina Bar Association, Py. 
pose of the Moot Court Competition 
sponsored national’y by the Bar Assoc. ff 
ation of the City of New York, js ; 

afford third year law students in accrej.ff 
ited law schools throughout the county} 
an opportunity to gain practical exper. 
























ence in arguing important legal question E 
in the same manner as if the questions $4" 
were being presented before the Supreme 1" 
Court of the United States. The winne§m ch! 
of the five-state Southeastern Regionjfm t° 
at Chapel Hill w'll be eligible to compexge 
in the national finals to be held in Neyge 242 
York City this month. AB. 
cif 

* ok x << 

Mrs, Joseph E. McDowell, daughter ¢i = 
John J. Holmes, Insurance Commis - 
sioner of Montana, is now living inf 
Chevy Chase, Maryland, with her fief gr 


children, two of whom were born inf 
Germany. A graduate of University ¢ 
Montana she practiced law for a time 
Her husband, now with the Departmen 
of Justice, was provost marshal at Mu. 
ich during World War II and also wa 
deputy counsel for John J. McCloy whe 
the latter was a Commissioner in Ger. 
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wa 

Lincoln Heck, manager of Metropol) ¢ 
tan Life’s Tarrytown, N. Y., districfi 2" 


office, was named “Man of the Year” hye 


the Chamber of Commerce of Irvingto: ff " 
N. Y., and the Tarrytowns at a dinner ri 
attended by some 300 business and it- we 

exc 


dustrial leaders of the communities 
Speakers included G, Hoyle Wright, su- Zu 
perintendent of agencies of the com 
pany’s Metropolitan territory, who de. 
livered the principal address; ani Un 
Reginald R. Lawrence, second viege @t 


president, who started with the Metro: No 
politan as an agent in Tarrytown ani SU 
at one time served as assistant managet 7 
there. Also present of the Metropol d 
tan’s officers were Francis M. Smith® °" 
vice president; Churchill Rodgers, gev- Chi 
eral counsel; and Clemens G. Arlinghaus, T. 
associate actuary. = 
( 

+ ; 550 

James H. Kohlerman, educational ¢: 
rector of Life Office Management As af 
sociation, spoke on November 15 ati 4,. 
meeting of Insurance Institute of Ne- pre 
braska. President John R. McCown ° 1 


Bankers Life of Nebraska, is preside! of 
of the Insurance Institute of Nebraska ad 
The meeting was attended by 130 men — y,, 
bers of the home office staffs of OmalifR oe 


and Lincoln life insurance companies. Ne 
x ok x the 
ot 


Thomas W. Bancroft, president of Mt— Th 
Vernon-Woodberry Mills, Inc., Balt the 
more, and chairman of Turner Halse} Re 
Co. of New York, has been elected «int 
trustee of the Hanover Bank of Nev am 







York. He is a director of Fidelity § Pr 
Phenix Fire Insurance Co. and Niagat car 
Fire Insurance Co. or 
wh 

x ok Ok Fu 

Richard B. Evans, president, Colon! try 
Life, was the principal speaker at the C. 
annual director meeting of New Jers¢ 
American Institute of Ree DO! 


Chapter of s 
Estate Appraisers, November 22, held " 
Newark. 
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Hurlimann Sails for Europe 


E. Hurlimann, one of the most distin- 
aie men in the international field of 
insurance and for years an outstanding 
chief reinsurance executive, is returning 
to Europe after a visit to this country 
and Canada. By boat he arrived in ‘Can- 
ada on October 6 and after visiting Mon- 
treal and Toronto he traveled to the Pa- 
cific Coast, In San Francisco he attended 
a luncheon at the dyes Union Club 
given in his honor by Harry J. Stewart, 
president of West Coast Life, and 
which was also attended by Francis V. 
Keesling, Jr., first vice president and gen- 
eral counsel of the company, and by ten 
of the principal bankers and insurance 
executives of San Francisco. From Cali- 
fornia Mr. Hurlimann traveled through 
Arizona and then flew to Texas and to 
New York after a short visit to Wash- 
ington, D. C. He sailed for home on the 
Queen Mary December 1. 

Mr. Hurlimann is chairman of the 
Swiss Reinsurance Co. of Zurich, which 
was established in 1863, The company 
does not publish a consolidated statement 
and therefore the operations and the fi- 
nancial condition of the subsidiaries are 
not reflected in the parent company’s 
figures, There are now in the Swiss Re. 
Group ten operating companies dealing 
exclusively in reinsurance. Two are in 
Zurich, three in the United States, and 
one each in Canada, France, (Germany, 
England and South Africa. Those in the 
United States are North American Casu- 
alty and Surety Reinsurance Corporation, 
North American Fire and Marine Rein- 
surance Co. and North American Re- 
assurance Co. 

At the end of last year North Ameri- 
can C. and S. had $67,300,000 assets. 
Chairman of its board of directors is 
T. L, Haff. President is Ernest Brandli. 
North American Fire and Marine at end 
of last year had admitted assets of $4,- 

550,000. Its president is J.-K. Battershill. 
Noth American Reassurance Co., which 
is in life reinsurance, had admitted assets 
at the end of last year of $44,200,000. Its 
chairman is Lawrence M. Cathles and its 
president is A. H. McAulay,. 

The American and Canadian affiliates 
of the Swiss Re. group are under the 
advisory administration of Swiss Re. 
North American Corporation which has 
offices at 161 East Forty-second Street, 
New York, and which was created for 
the coordination of the various interests 
of the organization here and in Canada. 
This also includes investment advice for 
the group under the direction of W. J. 
Regan, vice president. The Swiss Re.’s 
Interests in North America have assets 
amounting approximately to $200,000,000. 
President of the Swiss Re. North Ameri- 
can Corporation, who is aleo a manager 
of Swiss Reinsurance Co., M. Klaas, 
who spends about half of "is time in 
Zurich, and, therefore, half in this coun- 
ry. 

Mr. Hurlimann, who has been with the 
Swiss Re. more than half a century, was 
born near Zurich, son of a manufacturer 
of silk products and also was chairman 
of a small bank. Hurlimz inn, pere, wanted 


































































his son to follow in his footsteps in the 
plant, but after a short period working 
there he expressed the wish to his father 
that he would prefer a career in banking. 
He entered the service of the bank, later 
went to Paris where he was on the Stock 
Exchange (the Paris Bourse); next, he 
moved over to England to go with a 
bank in London. Then, the man he 
eventually succeeded as head of the 
Swiss Re. invited him to join that com- 
pany which he did in 1904. 

As Mr, Hurlimann knew nothing about 
reinsurance at the time he joined the 
company it was suggested that he start 
by studying the insurance business 
through the medium of acquiring experi- 
ence with other companies abroad. That 
suggestion proved acceptable to the 
young man as being the best way he 
could acquire a broad insurance experi- 
ence and he went with a number of 
companies. The first was the Union of 
Paris; then with Phoenix Assurance Co. 
in L ondon, after which he worked for the 
Zurich in Paris and Berlin and the 
Magdeburg Fire in Magdeburg, Ger- 
many, finally going with the Generali of 
Trieste, the principal insurance company 
in that part of Europe. (The Generali has 
a large building in Rome.) After this 
valuable apprenticeship Mr. Hurlimann 
returned to the Swiss Re. where he was 
appointed sub-manager, his abilities be- 
coming quickly recognized and he was 
graduz lly advanced to manager and then 
to chairman. 

The first of the numerous visits to the 
United States made by Mr. Hurlimann 
was in 1910 when he established the 
United States branch. The company, 
however, had previously been doing some 
business in the United States, but had 
temporarily discontinued operations in 
this country following the San Francisco 
earthquake and fire of 1906 where the 
losses were heavy, The first treaty he 
made in 1910 was with the Phoenix of 
London at the time the late Percival 
Beresford was U. S. manager. The ex- 
perience with the Phoenix treaty was so 
successful that the Swiss Re. decided to 
expand considerably in its United States 
operations. The Swiss Re. entered the 
Prudentia Re. and Insurance Co., also 
of Zurich, in the U. S. The two com- 
panies were so closely associated that 
operations were conducted from joint 
offices, were directed by the same man- 
agement and by an identical board of 
directors, In 1934 the Swiss Re. absorbed 
the worldwide business of the Prudentia. 

The North American Reassurance Co. 
of New York was incorporated in 1923 
with $1,000,000 capital which in 1950 was 
raised to $2,000,000 by a 100% stock divi- 
dend. By the end of last year its total 
dividends paid to stockholders were 
$900,000 cash and $1,000,000 stock. 

The North American Casualty and 
Surety at the start was operé ated as a 
wholly-owned subsidiary of the U. S. 
branch of the European General of Lon- 
don. In May, 1951, European General of 
London was ‘absorbed by the Swiss Re. 
organization which tri ansferred the — 
ness of European General in the U. S. to 
North American \C. and S. and incre: vata 


the latter’s capital from $1,700,000 to 
$4,000,000 by means of a stock dividend. 

Mr. Hurlimann has been visited at his 
beautiful farm estate near Zurich by a 
number of American insurance men. Dur- 
ing his early years Mr. Hurlimann’s rec- 
reation included mountain climbing. He 
still likes walking in the Alps although 
not at so elevated a height as formerly. 
Also, he is much interested in farming 
and does considerable readine over a 
broad range, including mostly biography 
and history. 

Asked by the writer if he desired to 
comment on world affairs, whether or not 
any war is imminent between the East 
and West or any othe~ political slant, he 
begged to be excused from discussing 
political situations. Continuing he said: 

“All I care to say about the political 
aspect of the world today is that world 
conditions are extremely complicated, but 
I do believe that no one wants to see 
another disaster, especial'y in view of the 
atomic bombing possibilities. Personally. 
I have been an optimist all my life, and 
I certainly am an optimist about the in- 
surance business.” 


* * * 


Tribute to Commissioner Rogan 


Appleton Post-Crescent, a Wisconsin 
daily paper, recently printed a column 
editorial about Senator Paul Rogan, the 
new Insurance Commissioner of Wiscon- 
sin. He has been the leader of the Re- 
publican majority in the State Senate. 
Savs Appleton Post-Crescent: 

“Tt is quite clear that the Governor 
named Rogan in part as a reward for 
his loyal and skillful management of 
the Kohler legislative program this year. 
To that extent the appointment is politi- 
cal. 

“A reasonable appraisal of the selec- 


tion of Commissioner Rogan must take - 


into account the fact that recent gov- 
ernors have found it increasingly diffi- 
cult to recruit for this job men with 
the technical qualifications presumably 
desired. Governors also have found it 
difficult to find. within the insurance 
field, men of demonstrated objectivity 
with respect to the competing forms of 
insurance organization. Insurance men 
are likely to represent mutual or stock 
lines, and recent events in capital politics 
have shown dramatically the rivalry and 
distrust between the two. 

“In Commissioner Rogan the Governor 
has a man who claims no special com- 
petency as an insurance actuary or 
countant, but who comes 
without prejudice with 
classical rivalry within 
business. 

“He has appointed a young man in 
the prime of life who has attracted al- 
most universally favorable comment for 
his abilitv. energv and intelligence in a 
trving job in the legislature, and a man 
who supported the best features of the 
Kohler administration program with ef- 
fective and unswerving loyaltv. From 
what we have seen of his performance 
to date we would venture tlie guess 
that he will show that he is deserving 
of the Governor's trust.” 


ac- 
into his office 
respect to the 
the insurance 


* ok * 


Harry W. Winter 


Harry W. Winter 
been elected president of 


of Vancouver has 
the Insurance 
Institute of Canada which was founded 
in 1952 the non- 
life insurance companies in the Common- 
wealth. He has previously lectured be- 
fore the Insurance Institute of British 


Columbia and is a founder of the nation- 
wide institute. 

Mr. Winter started his career in gen- 
eral insurance 30 years ago. In 1930 he 
joined the Canadian head office of Gen- 


and is sponsored by 


eral Insurance Co. of America in Van- 
couver and is now a branch manager. 
In World War II he spent three years 


with the Canadian Scottish Regiment in 
Northwest Europe campaigns and with 
occupation forces. 

He 1s active in the Independent Auto- 
mobile Insurance Conference of British 
Columbia. 










E. HURLIMANN 


Famed in World Reinsurance 





N. Y. Insurance Federation 


The 4lst anniversary luncheon of the 
Insurance Federation of New York, Inc., 
will be held in grand ballroom of Hotel 
Commodore, New York, December 8. 
Preceding the luncheon a reception for 
honored guests will be held in the West 
Ballroom of the hotel. 


* 2K * 


Securities Investment Co. 


Further expansion of Securities In- 
vestment Co. of St. Louis, automobile 
finance subsidiary of General Contract 
Corp., will be made possible now through 
the acquisition of $6,000,000 in new 


funds, C. Harold Schreiber, Securities 
president, said. 

Pointing out that additional capital 
was required “if we are to keep pace 
with our new business opportunities,” 
Schreiber stated that the net effect of 
the new money will be to increase the 


company’s total resources from $52,000,- 
000 to about $70,000,000. This will permit 
the firm to write a considerable amount 
of additional business and to operate a 
number of new offices. 

Mr. Schreiber stated that the company 
has been doing a capacity business — 


ing the past year and had recentl 
opened four new offices at tockeaniae. 
Ill.; Hattiesburg, Miss.; Kansas City, 
Mo.; and Tulsa, Okla. 


Mr. Schreiber announced that Securities 
also will take over four offices operating 
under the General Contract name at 
New Orleans and Baton Rouge, La.; 
Hot Springs, Ark.; and Texarkana, 
Texas. The firm operates in Illinois, 
Missouri, Arkansas, Mississippi, Tennes- 
see, Texas, Florida, Oklahoma and 
Louisiana. At the same time the com- 
pany is planning for additional expan- 


sion, he said. 

Under the financing program, which 
was handled by Merrill Lynch, Pierce, 
Fenner & Beane, the company placed 
$3,500,000 of its 514%4% cumulative pre- 
ferred stock with Mutual Life of New 
York, Investors Diversified Services, 
Inc., and Investors Mutual, Inc. 


The company also placed $5,000,000 of 
4%% subordinated promissory deben- 
tures due November 1, 1970, with the 
Mutual Life of New York. Of that 
amount $2,500,000 represented new 
funds, bringing the total of new money 
to $6,000,000, and the remainder was used 
to retire existing subordinated deben- 
tures. 

The company, founded in 1917 and 
one of the pioneer finance companies 
of the Middlewest, is a subsidiary of 
General Contract, holding company for 
a group of eight banks, three insurance 
companies and a number of small loan 
offices in the mid-America area. The 
corporation, with total resources in ex- 


cess of $325,000,000, is headed by Arthur 
Blumeyer of St. 


Louis. 
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L.S. Kennedy Dies; Head 
Of Marsh & McLennan 


PROMINENT INSURANCE BROKER 
Joined Organization in Minneapolis in 
1910; Became President in 1944 and 
Chairman of Board This Year 
Laurence S. Kennedy, 
board and chief executive officer of the 
prominent insurance brokerage firm of 
Marsh & McLennan, Inc., with head- 
quarters in New York, died ‘November 27 
at the Northern Westchester Hospital, 
Mt. Kisco, N. Y. He was 64 years old. 


chairman of the 


LAURENCE S. KENNEDY 


elebrated 


Vil- 


solemn requiem mass was ¢ 
St. Patrick’s Church, Bedford 
XN Y., yesterday morning. 
Kennedy is survived by his widow, 
Hallet Kennedy, and three chil- 
Helen Kennedy Clarke, Laurence 

and Katherine K.; also four 
brothers, Joseph F. and Gerald S. of 
Minneapolis, Minn., and David M. of 
St. Paul, Minn., and Paul J. of Durrow, 
Ireland. 


Hel len 
dren, 
S. Jr, 


in 1910 

born in St. Paul, 
son of Mr. 
was 
schools 


Joined Firm 

Mr. Kennedy was 
Minn., on July 31, 1891, the 
and Mrs. Patrick J. Kennedy. He 
educated in the local St. Paul 
and attended St. Thomas’ College in 
St. Paul. In 1910 he joined the firm of 
Marsh & McLennan in its Minneapolis 
office. 

He enlisted in the 
after training at the 
Training School, went 
second lieutenant being assigned to the 
Second Division. He saw — he Sois- 
Pont-a-Mouson and the Mihiel 

also participating in ti y Bore 
offensive. He was awarded the Silver 
Star with Oak Leaf Cluster, Croix de 
Guerre and Verdun medals. 

Upon his return from the service he 
was transferred to the New York office 
of Marsh & McLennan, becoming a vice 
president when the firm was incorpo- 
rated in January, 1926. He was elected 
a director in May, 1935, and in 1937 
became the executive head of the New 
York office. In October, 1944, he was 
elected president and in June, 1955, 
chairman of the board. In addition to 
his duties with this firm he served as 
manager of the insurance bureau of the 
United States Steel Corp. from 1937 
until his death. During his career Mr. 
Kennedy was considered one of the out- 
standing insurance executives in this 
country. 

During World 


Army in 1917 and 
Third Officers’ 
overseaS aS a 


sons, 


Drive, 


War II he 


served as 


NAIC Committee Takes No 
Action on Brokers’ Bill 


The National Association of Insurance 
Commmissioners’ subcommittee to study 
a proposed brokers’ minimum qualifica- 
tion and licensing bill voted this week 
to take no action on this subject, which 
has been under consideration in one 
form or another for many years, and 
recommended that its services be termi- 
nated. The committee meeting at the 
Hotel Commodore during the Winter 
meeting of the NAIC, said that while 
the proponents, the National Association 
of Insurance Brokers, and the opponents 
to any measure which might be termed 
a model bill, including the National As- 
sociation of Insurance Agents, have no 
basic disagreement as to substantive 
provisions of the bill, other factors ex- 
ist which militate against positive sup- 
port for such a qualifications measure. 

The committee, headed by Commis- 
sioner F. Britton McConnell of Califor- 
nia, noted that several states have laws 
with higher standards than contained in 
the proposed bill, whereas other states 
have no licensing statutes for brokers 
and “we are of the opinion it would 
not be appropriate for the NAIC to take 
any action which would appear to be 
critical as to legislative policy of such 
or of any states.” 





AETNA NAMES BURKE IN OHIO 

John J. Burke has been appointed 
farm special agent in Columbus, Ohio, 
for the Aetna Insurance Group, succeed- 
ing special agent J. O. Greenawalt, who 
has resigned. A native of Dixon, IIl., 
Mr. Burke attended the University of 
Illinois. He has been in the insurance 
business ever since his discharge from 
military service in 1946. 


Ballou and Harris 
Advanced by Phoenix 


NAMED ASST. U. S. MANAGERS 


Also Vice Presidents of Phoenix Indem- 
nity, Columbia of New York and 
United Firemen’s Ins. Co. 


W. Fred Ballou and William C. Harris 
were elected vice presidents of the 
Phoenix Indemnity, Columbia of New 
York and the United Firemen’s Co. and 
appointed assistant United States man- 
agers of the Phoenix Assurance and 
London Guarantee and Accident, by the 
board of directors as announced by H. 
Lloyd Jones, United States manager. 
The men assumed their new duties on 
December 1. 

Mr. Ballou has been countrywide pro- 
duction manager of the Phoenix of Lon- 
don Group since November, 1953. He 
had formerly been assistant_manager of 
the Western department at Chicago since 
1950 and field representative of the New 
England department at Boston since 
1945. 

Mr. Ballou has a total of 27 years 
of underwriting and production experi- 
ence. He is a native of New York City. 

Harris Career 

Mr. Harris has been affiliated with 
the Phoenix of London Group for 26 
years. Most of his experience has been 
at the head office in London, England 
where he was in charge of fire under- 
writing for the City of London. He was 
transferred to the New York office in 
September, 1954, and in January, 1955, 
was appointed assistant secretary ‘of the 
fire underwriting denartment for the 
Phoenix Assurance Co.. Columbia and 
United Firemen’s. Mr. Harris is a native 
of Manchester, England. 





ASSIGN CATASTROPHE NUMBER 

Catastrophe serial No. 66 has been as- 
signed by the National Board of Fire 
Underwriters, to the November 15 hail 
and windstorm which struck southern 
Illinois. NBFU estimate losses from this 
storm will exceed $1,000,000. 





chairmen of the Defense Council of the 
Township of Bedford, N. Y., being re- 
sponsible for all civil defense activities 
in that township. 


Active in Many Organizations 


In January, 1945, Mr. Kennedy was 
elected a member of the American 
Chanter of the Sovereign Military Order 
of Malta and was also a Knight of the 
Equestrian Order of the Holy Sepulchre 
of Jerusalem. 

He was active in many civic and phil- 
anthropie organizations and in 1955 
served as chairman of the Greater New 
York March of Dimes campaign of the 
National Foundation for Infantile Paral- 
ysis. He was a member of the board of 
managers of Lincoln Hall in Lincoln- 
dale, N. Y., and a member of St. Pat- 
rick’s Church in Sand Village and 
chairman of the new St. Patrick’s School 


Building Fund campaign. 

He was also chairman of the board 
and director of the Transatlantic Rein- 
surance Co. of New York and a director 
of Lea Fabrics, Inc., of Newark, N. J., 
a member of the American committee 
of Lloyd’s Register of Shipping, N. Y., 
and a director of the Insurance Society 
of New York. He was vice president 
and trustee of the Northern Westches- 
ter Hospital, Mt. Kisco, N. Y., and a 
past president on the board of governors 
of the Bedford Golf & Tennis Club, 
Bedford, N. Y. 

His clubs were Metropolitan, India 
House, Recess, Down Town Association 
and Links in New York Citv, also the 
Chicago Club in Chicago. He was a 
member of the Friendly Sons of St. 
Patrick in New York Citv, the New 
York Yacht Club and the Metropolitan 
Opera Club. 
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ae 
Prominent Loss Executive 
To Retire December 3 


WILLIAM E. HILL 


William E. Hill, long an outst andin 
figure in loss adjusting, will retire ; 
secretary of the General Adjustment 
Bureau, Inc., on December 31. With his 
retirement from active business, Mr. Hil 
will conclude 47 years of insurance ac. 
tivity. 

Mr. Hill started in insurance as a 
investigator and insurance reporter for 
the C. C. Hines Co. and the Underwrit. 
ers Protective Association in 19 
Seven years later he joined the staff oj 
General Adjustment Bureau in Ney 
York City where his adjusting activity 
was interrupted by military service in 
World War I. 

In 1920 he joined the Home Insurance 
Co. as adjuster-in- -charge of that com- 
pany’s claims staff in Philadelphia. In 
1925 he was named assistant manager 
of the Home’s Philadelphia office and 
in 1928 he returned to General Adjust- 
ment Bureau as district supervisor oi 
the eastern Pennsylvania territory. 

In January, 1929, Mr. Hill was — 
assistant general manager of the Nz 
tional Board of Fire Underwriters. Inf 
this capacity he laid much of the 
groundwork for the ultimate merger oj 
the several company-owned adjusting 
bureaus into an organization _ later 
known as Fire Companies’ Adjustment 
3ureau, Inc. In 1931 he was transferred 
to this new bureau as assistant general 
manager and elected secretary in 193 

Mr. Hill is a keen student of the loss 
end of the insurance business whose ir- 
formed opinions have always been eag- 
erly sought and highly valued. He has 
been intensely interested in the develop- 
ment of young men who enter the loss 
adjustment field. Mr. Hill takes special 
pride in “The Adjusters’ Round Table,’ 
a loss men’s forum of which he was 4 
co-founder in 1939, 


Charles R. Tapley Dies 


Charles R. Tapley, 85, Boston insur- 
ance man, died November 26, at Beverl) 
Hospital. In 1892 he founded the C.R 
Tapley & Co. insurance agency of Bos- 
ton and Danvers. Agency headquarters 
are in the home office building of the 
Boston and Old Colony Insurance Com- 
panies. He was active in the firm and a 
producer and_ stockholder-counselor 0! 
the Boston Group up to the time he was 
stricken with a heart attack earlier this 
month, 

Mr. Tapley was a member of Mosaic 
Lodge, A. F. & A. M., Holton a_i 
Arch Chapter, a trustee of Peabody 
stitute and the Danvers Savings Bank, 3 
member of the Danvers Historical Se- 
ciety and the Boston Board of Fire Un- 
derwriters. He is survived by a 50 
Charles S. Tapley, a member of the firm 
who is well known in the greater Salem, 
Mass., area and in Boston insuranct 
circles. 
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Retiring as Asst. Manager 
of Royal Exchange Group 


WALKER DE WATERS 


The Royal Exchange Group an- 
nounces that on December 31, Walker 
De Waters will retire as assistant mana- 
ger of the Royal Exchange Assurance, 
State Assurance Co., Car & General, and 
vice president of the Provident Fire. 

Mr. De Waters has been in the in- 
surance business since 1919. He joined 
the Royal Exchange Group in 1926 as 
state agent, and introduced the Provi- 
dent Fire to the Florida field. In 1928 
he was called to the head office in New 
York where he was’ made general agent. 

In 1951 Mr. De Waters was made 
branch secretary, and in 1952 was ap- 
pointed assistant manager of the Royal 
Exchange State Assurance, and vice 
president of the Provident Fire. In 1954 
he was designated assistant manager of 
the Car & General. 

Mr. De Waters was graduated from 
the University of Pennsylvania, Whar- 
ton School, in 1918. He is a member of 
Lambda Chi Alpha fraternity, Drug & 
Chemical Club, and Florida Pond of 
the Blue Goose. 





Hartford Pond, Blue Goose, 
Will Meet December 12 


_ The December meeting of the Hart- 
ford Pond of the Honorable Order of 
the Blue Goose will be held Monday 
night, December 12, at the City Club of 
Hartford. Several members will be pre- 
sented with 25-year pins by Floyd 
Pickett of the New York City Pond, 
deputy most loyal grand gander. 





Oklahoma Puts Service 


a 
Fire on Probation There 
The Service Fire of New York has 
been put on indefinite probation in 
Oklahoma as a result of overcharges 
made in misclassification of auto risks 
involving car purchasers under time 
payment plans. The order by Commis- 
sioner Joe Hunt was issued at a hear- 
ing in Oklahoma City, November 21. 

I, Gibson, attorney for the com- 
pany, proposed to refund the  over- 
charges on policies issued as far back 
as 1950, when the special classification 
lor drivers under 25 was put into effect. 

However, Commissioner Hunt rejected 
the offer, saying that he wanted to con- 
ter with other Commissioners at their 
meeting in New York this week. He 
added: “If this company has violated 
the laws of Oklahoma, it is subject to 
the penalties provided for these viola- 
tions. The paying back of premium 
overcharges, as proposed by Service Fire 
Insurance Co. does not restrict the 
Oklahoma Commissioner from future Ie- 
gal action.” 


NAIC on Sprinklered Risks Rating 


Further consideration was given Mon- 
day by a subcommittee of the National 
Association of Insurance Commissioners’ 
committee on rates and rating organiza- 
tions to a request of the National Board 
of Fire Underwriters for a revision of 
the standard classification of occupancy 
hazards to provide for the discontinu- 
ance of the present six-way classifica- 
tion of sprinklered risks for fire insur- 
ance and to substitute in lieu thereof a 
revised three-way classification. The 
subcommittee, the Hotel 
Commodore during the mid-winter ses- 
sion of the NAIC, under the chairman- 
ship of Charles S. Jackson, Maryland 
Insurance Department, adopted a report 
of a technical subcommittee, headed by 
Howard E. Gates of the Maryland De- 
partment, for presentation to the full 
rates and rating organization committee 
on Wednesday. 

The technical subcommittee, on which 
also are Joseph F. Collins of New York 
and Arthur M. Harrity of Pennsylvania, 
discussed a procedure with representa- 
tives of the National Board, Factory In- 
surance Association, Factory Mutual 
Rating Bureau and other statistical 
agencies designed to provide the states 
with a minimum of information for rate 
consideration without imposing on in- 
dustry the burden of developing addi- 
tional basic statistics. 

This followed action a year ago by the 
rates and rating organizations commit- 
tee holding that the National Board 
proposal does not make adequate provi- 
sion for separatelv recording experience 
on sprinklered risks which are rated in 
accordance with special rating plans 
such as the highly protected risks rate 
plan. 

The proposal as offered by the tech- 


meeting at 


nical subcommittee of the NAIC this 
week is outlined as follows: 

“After full discussion these technicians 
agree that the subcommittee of the 
rates and rating organizations commit- 
tee in its report of May 20, 1954, did not 
act unfavorably with regard to the orig- 
inal proposal of the National Board. 
However, the subcommittee stated it was 
of the opinion that the original proposal 
of the National Board does not make 
adequate provision for separately re- 
cording experience on sprinklered risks 
which are rated in accordance with s»e- 
cial rating plans such as the highly pro- 
tected risk plan or other similar plans 
however designated and recommended 
therefore that the National Board pro- 
posal be amended to make proper pro- 
vision for the separate recording of such 
experience. 

“At the meeting on October 25, the 
technical subcommittee of Departmental 
representatives discussed with represen- 
tatives of the statistical agencies the 
practicability of setting up a new Class 
Code 930 for the reporting of experience 
on risks rated under the rating plan for 
highly protected risks. The committee 
also discussed the desirability of a sup- 
plemental statistical plan on a country- 
wide basis giving a breakdown of ex- 
perience for the 16 classes included in 
the rating plan.” 





Newton Pittsburgh Mer. 
For Springfield Cos. 


Gilbert L. Newton has joined the 
Springfield Group, Springfield, Mass., as 
manager of the Pittsburgh office. 

Mr. Newton was graduated from Yale 
University in 1940 and attended Yale 
Graduate School. He has had _ seven 
years’ experience as a multiple-line spe- 
cial agent and is a member of the Smoke 
and Cinder Club of Pittsburgh. 
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Insurance Society School 
Moves to New Quarters 

IS LOCATED AT 225 BROADWAY 

New Offices Will Provide More Space 
With Two Large, Air-Conditioned 


Classrooms, Goerlich States 


Goerlich, 


Arthur C. executive vice 
president of the Insurance Society of 
New York, Inc., and dean of the So- 


ciety’s School of Insurance, announces 
that the Society moved to new adminis- 





Blackstone Studios 
ARTHUR C. GOERLICH 


trative offices on December 1. The new 
address is 225 Broadway, the Transpo~ 
tation Building, which is at the south 
end of City Hall Park between Vesey 
and Barclay Streets. The Insurance So 
ciety Library will remain at its present 
location at 107 William Street. 

The move became necessary because 
the entire block in which the Society is 
now located has been sold to a New 
York bank, and the new owner plans to 
raze the present structures preparatory 
to erecting new buildings. Dismantling 
operations are already in progress. 


Move in Expansion Program 


The new space on the 25th floor at 
225 Broadway, will not be ready for 
occupaney until the spring. Until then 


the Societv will be in temporary offices 
on the 19th floor. 

The new quarters will provide consid 
erably more space than at the present 
19 Liberty Street address. In addition 
to larger office area, with room for fur- 
ther additions to the staff, there will be 
two large, air conditioned classrooms. 
Each will contain the most modern 
equipment, and provision will be made 
for the extensive use of visual aids. One 
of the rooms will be equipped with a 
permanent projection booth for the 
showing of films and slides to those 
classes in which the use of this teaching 
aid is advisable. 

This move marks a new step forward 
in the constant expansion of the educa- 
tional work of the Insurance Society. 
The new administrative quarters will be 
considerably larger than any it has had 
in its 54-year history. Dean Goerlich 
expects that the added space will be an 
important factor in enabling the staff, 
with the advice and cooperation from 
the industry which the Society has al- 
ways enjoyed, to continue to increase its 
educational services. 


ADVISORY GROUP ADDS MEMBER 

Kansas City Fire & Marine has. been 
elected to membership in the Inter- 
bureau Insurance Advisory Group, bring- 
ing membership of the Advisory Group 
to a total of 39 groups and companies, 
consisting of 119 fire and casualty insur- 
ance companies. 
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Need For Proper Balance Between 


Agency Service and Net Profit 


By Wo. STEPHEN CHANDLER 
Vice President, Phoenix oj Hartford Group 


Wm..Stephen Chandler, 
the Phoenix of Hartford Group, heads the 
sales development department of those com- 
panies and is well known as a speaker on 
agency management matters. Appearing 
November 29 before the Illinois Association 
of Insurance Agents at Chicago he featured 
the subject of the need for balance between 
agency service and profit, stating in part: 


From experience gained in the field 
and from our annual advanced manage- 
ment agents held in our 
home office, we find the subjects of 
keenest interest in agency circles right 
now revolve around three vitally impor- 
tant facets of the agency business. They 


forums for 


are: 
Main Problems of Agents 

I. How to agency 
meet the onslaught of present-day cut- 
the non-agency 


gear operations to 


price competition of 
type of specialty company. 


II. How to sell more effectively. 


III. How to maintain a proper bal- 
ance between agency service and net 
profit and still give professional as- 


sistance to all accounts (not just to the 
top 15%). 

Why has this new non-agency type 
of price competition acquired such 
prominence in the press and agency Cir- 
cles? Modern merchandising methods is 
the answer. The customer is pre-sold 
by massive and effective advertising 
campaigns using every available media— 
newspaper, magazine, radio, TV, and di- 
rect mail—-accompanied by a sustained 
personal solicitation program. The phe- 
nomenal results thus gained are factual 
proof of the tremendous value of these 
methods in the merchandising of in- 
surance today. 

We have examined 
sets of agency operating cost figures 
during the past five years, and find that 
the average agent spends less than 3% 
of his income for advertising of 
any kind. 


several thousand 


gre SS 


Advertising Pays 


know it pays! It works effec- 
the super-market type of di- 
and it has an equal chance 
for you. 
sufficient 


You 
tively for 
rect writer 
of working 

It is not 
service facilities available. 
ices must be demonstrated, 
and publicized so that they may gain 
public recognition and confidence. The 
value of the product itself must be em- 
phasized so that there will be no doubt 
in the public’s mind that the brand of 
insurance purchased through a_ local 
agent is the “best buy.” 

There are some members of the 
Agency System who advocate competing 
on the same grounds as the non-agency 
companies, using the same “cut-price” 
and “do-it-yourself” tactics. This ob- 
viously is the shortest road to disaster 
for the American Agency System. It 
can be perpetuated by giving the as- 
sured the type of personal, friendly and 
professional service that is ci culated to 
justify a reasonable difference in cost 
between the chain store operator’s price 


merely to have 
These serv- 
identified 


and that of your local agency. Your 
brand of insurance costs more than the 
brand sold by the direct writer because 


it includes the price of your service. 

The big problem is to organize your 
agency so that there is time enough 
for you to perform a combination sales 
and service job. When the number of 
your accounts exceeds the break-even 
point of adequate service, then your 


vice president of 


Fabian Bachrach 
WM. STEPHEN CHANDLER 


only alternative is to add to your staff. 
How to Sell More Effectively 


One of the best methods of selling 
more effectively is by asking more peo- 
ple to buy. As a producer, I have 
watched with interest the vast difference 
in the amount of new business sold by 
agents who employ the basic principles 
of selling and those agents who just 
“fire at will” so to speak. 

Ideas sell insurance! There are count- 
less ideas being used by agents every- 
where that can be adapted to fit one’s 
individual style of selling. The trick is 
to get them in circulation. 

Visual selling has proven its power 
and made great progress in every field 
of salesmanship, especially life insur- 
ance. What are the advantages of visual 
selling to salesmen? Here are just a 
few of the most important from an 
agent’s viewpoint: 

Visual Selling Advantages 

) The 
approach immediately captures 
pect’s attention. 

2) Visual selling insures an 
sales presentation. 

3) It helps find new prospects and 
helps educate them on the value of in- 
surance. 

4) It increases the number of sales 
per interview and, most important of all, 
it Saves interview time. 

5) It increases the probability of re- 
newal, 

6) Visual selling carries five times the 
impact of the spoken word. 


“Let me show you something” 
the pros- 


effective 


Net Profit of Agency 
III. It deals 


nearest and 
heart namely, 


Let’s discuss point No. 
with the subject that is 
dearest to every agent’s 
his “net profit.” 

How to maintain a proper balance 
between agency service and net profit 
and still give professional assistance to 
all accounts. The first step is strategic 


planning. Every agent will concede that 
this is one of his major management 
functions. One of the greatest deter- 


rents to strategic planning is the in- 
ability to transfer attention from the 
immediately urgent to the ultimately 
important. 

In our cost studies, we have been im- 





ROYAL-LIVERPOOL CHANGE 


Raymond Hayward Appointed State 
Agent at Binghamton, N. Y.; Succeeds 
John Weiss, Transferred to Cleveland 

Royal-Liverpool Group has announced 
the appointment of Raymond Hayward 
as state agent at Binghamton, New 
York. He succeeds John G. Weiss who 
has been transferred to the Group’s 
Cleveland office. 

Mr. Hayward served in the Air Force 
in World War II and joined Royal- 
Liverpool in 1952. A graduate of the 
Group’s Field Training Course, he has 
served as special agent in Paterson, N. 
J., for the past two and a half years. 

In his new assignment at Bingham- 
ton, State Agent Hayward will make his 
headquarters in the Press Building. 


YEARGAN HEADS TEXAS ASSN. 
Gordon S. Yeargan, president of the 
Trinity Universal of Dallas, was elected 
president of the Texas Association of 
Stock Fire & Casualty Companies at a 
meeting in Fort Worth. Other new offi- 
cers are: vice president, G. W. Great- 
house, Employers Casualty, and secre- 
tary-treasurer, Joe Perringer. 








pressed with the wide variatious in net 
profit percentages of agencies operating 


under similar conditions. What causes 
the difference? 
The caliber of management deter- 


mines the net profit. If you are not get- 
ting a satisfactory net profit from your 
agency and feel that your costs are too 
high and your profit too low, the chances 
are pretty good that you can do some 
thing to improve the situation. 


Selection of Personnel 


We have been told two of the greatest 
drags on agency net profit are poor se- 
lection and lax administration of per- 
sonnel resulting in sub-standard work 
output aud frequent turnover. It costs 
in the neighborhood of $500 to change 
clerical employes. This is very expen- 
sive. It is common practice to set a 
top price per clerical job and hire new 
help accordingly, rather than seeking 
and paying for quality help. The fallacy 
of this policy is clearly demonstrated by 
the tremendous variations in premium 
volume handled per clerk. 

A review of the cost data of 50 agents 
who have attended our annual forums 
develops the following premium volume 
handled per clerk: low $33,000; maxi- 
mum $132,000; average $71,000. 

The premiums per policy were: low 
$33.50; maximum $81; average $74. Sal- 
ary to office clerical employes was: low 
$1,554; maximum $4,700; average $3,018. 

The abiliiy to determine the point 
where expenses can be controlled or re- 
duced without slowing sales and service 
momentum is one of the priceless in- 
gredients of management. 


12 Phases of Management 

We recently polled a sizable number 
of agents, with premium volumes rang- 
ing from $300,000 up to $2,000,000 asking 
what, in their opinion, constituted the 
12 most important phases of manage- 
ment. The results of this poll are: 

1) Maintain detailed agency opera- 
tions cost data. 

2) Hire the best-qualified help avail- 
able and train them to serve and sell. 

3) Reduce lost motion and duplication 
of records by modernizing office system 
and layout. 

4) Mechanize 
is possible. 

5) Establish a sales program designed 
to sell “accounts” with emphasis on sale 
of package policies. 

6) Establish a tested collection of con- 
trol system. 

7) Render the best claim service pos- 
sible. 

8) Build agency 
quality service. 

9) Rid agency 
ors of office detail. 

10) Have a definite program for per- 
petuation of the agency. 

11) Give priority to all matters having 
the greatest effect on agency service 
and. profit, 

12) Work hard and advertise! 


wherever labor saving 


prestige by giving 


principals and _solicit- 


PLANS U. S. SAFETY BUREay 


Sen. Humphrey to peggy arr aes Bill for 
Federal Safety and Fire Prevention 
Bureau to Cut Losses 
Sen. Hubert Humphrey (D) of Minne. 
sota has announced he will introduce leg. 
islation in the next session of Congress 
designed to reduce the “appalling num. 
ber of injuries and accompanying dol. 
lar losses” to the Federal Government 
due to fire and accidents. His bill wi 
provide for the establishment under the 
Civil Service Commission of a consolj- 
dated Federal safety an fire prevention 
bureau to coordinate all accident, injury, 
fire prevention and related loss-preven- 
tion procedures conducted by Govern- 
ment departments and agencies. 
Government injury rates are Presently 
higher than injury rates of private in- 
dustry, Senator Humphrey s said. Last 
year more than 80,000 civilian Federal 
employes were injured at a total direct 
cost of $26,000,000. Fire losses in govern- 
ment cost the taxpayers another $10. 
000,000 in 1954 in the continental United 
States alone, Humphrey declared. 
Heading the bureau under the Hum. 
phrey proposal would be a Federal direc. 
tor of Federal safety and fire prevention, 
to be appointed by the President and to 
be paid $15,000 a year. There would 
also be established a Federal safety and 
fire prevention advisory committee com- 
posed of representatives assigned from 
the various Federal agencies as well as 
other representatives from the Federal 
government employes’ unions and the 
Public Health Service. 





Hartford Fire Transfers 
Buecheler to Rochester 


John E. Buecheler, special agent of the 
Hartford Fire in Buffalo has been trans- 
ferred to Rochester, N. Y., where he is 
opening a new Hartford Fire field office 
in the Sibley Tower Building. 

Mr. Buecheler formerly assisted Spe- 
cial Agent Ray Brown in the Buffalo 
area. A graduate of Syracuse University, 
Mr. Buecheler has been associated with 
the Hartford Fire since 1949. He has 
been in the field since 1952. 





Phoenix-Hartford Group 
Establishes Ohio Office 


Phoenix ot Hartford Group has an- 
nounced the establishment of a new field 
office in Toledo, Ohio. Sherwood E. 
Hotchkiss, special agent, has been 
placed in charge of the office, which 
will be located in the Spitzer Building, 
Toledo. 

Mr. Hotchkiss, formerly located in the 
Phoenix’s Columbus office, will service 
company writings in northwestern Ohio. 


General Agent Thos. O. Dye will con- 
tinue overall supervision of the terri- 
tory. 





Fireman’s Fund “Record” 


Devoted to Xmas Story 
Producers who are sending the Fire- 
— Fund “Record” to their clients 
very month are taking pride in mailing 


the special December issue. The maga- 
Biblical 


zine, devoted entirely to the 
story of Christmas, is beautifully illus- 
trated. This issue tells the story of 


Christmas as recorded in the Gospels of 
Saint Matthew and Saint Luke. Six full- 
page illustrations, painted expressly for 
the “Record,” reflect the Middle Eastern 
setting of the Christmas story in 4 
contemporary style. Printed in color, 
the illustrations complement the simple, 
moving story. 

The front and back covers of the 
December “Record,” usually devoted to 
a full-page illustration and an_ institu- 
tional adv ertisement, feature a full-color, 
wrap-around painting which depicts the 
Christmas Star, the Angels and the town 
of Bethlehem on Christmas Eve. 
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BALBOA PREMIUMS HIGHER 


Expansion Follows Entrance Into Fire 
Field; California Insurer Subsidiary 
of Finance Co. 

Lester C. Layman, president of Balboa 
Insurance Co. of Los Angeles, reports 
on the substantial growth and develop- 
ment of the company for the nine-month 
period ending September 30, and credits 
the company’s recent growth to its en- 
trance into the general fire and allied 


haa 


LESTER C. LAYMAN 


Present plans are to enter 


lines field. 
into the inland marine 


the company 
field. 

Total assets were $5,172,782 at Septem- 
ber 30, an increase of $1,669,419 over De- 
cember 31, 1954. Surplus to policyhold- 
ers was $1,537,827, a nine-month increase 
of $304,057. Premium writings for the 
nine-month period increased 209% over 
last year, to a total of $4,053,895 as com- 
pared with $1,936,772 for the same pe- 
riod in 1954. The unearned premium re- 
serve on September 30 was $3,120,616, a 
gain of $1,205,938, or 214% over Decem- 
ber 31. 

The Balboa, a wholly owned subsidi- 
ary of Seaboard Finance Co., entered 
the insurance business almost eight 
years ago, writing automobile physical 
damage coverages. Early in 1953 the 
company broadened its activities into 
the agency field, and is now operating 
in 22 states and the Territory of Ha- 
wail. Applications are pending in 11 
additional states, and it is anticipated 
that further expansion into additional 
territory will be made in the early part 
of 1956. 

Through recent action of directors, the 
Balboa increased its capital from $400,- 
000 to $1,000,000, to qualify as a multi- 
ple line carrier. Although chartered and 
licensed to write casualty lines, Balboa’s 
present plans are to confine casualty 
Writings to those written in connection 
with fire and inland marine policies. 





Remsen Joins Springfield 
_Lloyd S$. Remsen has joined the 
Springfield Insurance Companies, Spring- 
field, Mass., as special agent in the Bos- 
ton office. He attended Centre College 
and has taken extension courses at Bos- 
ton University and University of Penn- 
sylvania. 

Mr. Remsen began his insurance ca- 
Teer as an adjuster and for 15 years has 
had experience as a special agent. He 
is a member of the Bay State Club. 





Minter Sent to New Jersey 

William O. Minter, special agent for 
Phoenix of Hartford Group, has been 
transferred to New Jersey. Formerly 
special agent for the Group in Maine, he 
will assist Executive State Agent Roger 
S. Henry, together with State Agent 
Robert S. Kievit, Casualty State Agent 
Robert L. Runz and Special Agent John 
F. Bernard. 


















ror quatity PROPERTY INSURANCE. see YOUR HOMETOWN AGENT , 


the bill came to $2,042 803 288 
, (Quer two Fillion dollar ) 
paid by THE HOME 
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CONVINCE 







When it comes time to 
collect, you realize the value of 
good insurance. 





YOUR 


Many thousands of people—homeowners, businessmen, farmers: 
have made this discovery about The Home Insurance Company 
Through the burning of cities, windstorms and other disasters 
The Home has paid—big losses and small—promptly and foirly 
The value of the services of The Home can be 

measured by the size of the bill—over two billion dollars 

paid out in losses since 1853 

Equally important have been the human, devoted and skilled 
services of the agents of The Home. Without them, 

this record could never have been attained 


PROSPECTS 












For your protection, it’s wise to see your own Home agent. 


THE HOME 


(Frsurence Company 


Home Office: 59 Maiden Lane, New York 8, N. Y. 
FIRE ¢ AUTOMOBILE +¢ MARINE 


The Home Indemnity Company, an affiliate, writes 
Casualty Insurance, Fidelity and Surety Bonds 


A stock company represcited by over 40,000 independent local agents and brokers 


ORGANIZED 1853 








The Home Insurance Company’s 
new advertisement dramatically 
illustrates the point about insurance 
that most interests the policyholder— 
prompt and fair claim settlement. 
One of the most powerful sales 
factors you have working for you 

is the prospect’s knowledge that 
you render the same skilled service 
after a loss as you do in the 

original selling. 





eine 





Ask Rate Increase 
For North Carolina 


FIRE AND EXTENDED COVER 


Rating Bureau Asks Approval of 100% 
Hike in E. C. Rates Due to Large 
Hurricane Losses 
A 100% increase in extended coverage 
rates has been proposed for the state 
of North Carolina by the North Carolina 
Fire Insurance Rating Bureau. The rat- 
ing body asked Insurance Commissioner 
Charles F. Gold to approve increased 
rates because of the large losses paid 
policyholders after last year’s hurricane 

Hazel. 

In addition, the rating bureau also 
asked approval of: 

A 50% increase for the rates on other 
structures except those of wind-resistant 
construction. 

A $50 deductib'e plan on extended cov- 
erage whereby the insured would bear 
the first $50 of 

Elimination of radio and TV antennas 
from extended coverage and proposing 
that insurance on these be available at 
$5 per year in the interior and $7.50 on 
the seacoast. 

Over-all Increase in Fire Rates 

The rating bureau also proposed the 
same increase for straight wind-storm 
damage insurance as for extended cover 
age. At the same time, it asked for a 
4.94% over-all increase in fire insurance 
rates, including a 25% on farm 
property and a 10% mercantile 
building contents. 








loss. 


boost 
hike on 


Cost of Increase 

The increase on fire insurance would 
cost policyholders an estimated $1,469, 
986 per year, including $900,562 from the 
increase on farm property, $220,041 on 
mercantile buildings and $281,094 on 
mercantile building contents. Also pro 
posed were increased fire insurance rates 
on warehouses, sawmills and other wood 
products industries and printing estab- 
lishments. 

In 10 years the rating bureau said, 
it had received a total of $29,612,278 in 
premiums on extended coverage insur- 
ance claims but that in the period it 
paid out $32,613,178 for loss claims. To 
have maintained a 50% loss ratio, which 
the insurance industry considers neces 
sary, would have recuired premiums, to 
taling about 65% million dollars. 

It said that last year when Hurricane 
Hazel struck it had losses totaling $24,- 
043,615 while it collected premiums to 
taling $4,193,565. 

For fire insurance, it reported that it 
collected premiums totaling about 131% 
million dollars in the five years 1950-54 
and paid claims totaling $68,871,075, a 
loss ratio of 52.47% 


AFIA Los Angeles Office 
Moved to New Quarters 


The American Foreign Insurance As- 
sociation has moved its Los Angeles 
Service Office from 523 West 6th Street 
to its new premises at 3277 Wilshire 
Boulevard, Los Angeles 5, California 

In charge of Elmer J. McCluskey, re 
cently appointed acting manager, AFIA’s 
Los Angeles office services fire, marine 
and casualty risks in foreign countries 
for AFIA. The office aids producers and 
brokers in Southern California, Arizona 
and Las Vegas, Nevada. 


. H. Pierce, FIA, Dies 

{. Pierce, senior special agent for 
Insurance Association in 
the Connecticut field, died suddenly in 
Hartford on November 21. He was born 
and educated in Hartford and had been 
employed by the Factory Insurance As 
sociation for over 43 years. 

In addition to his regular field work, 
Mr. Pierce for many years trained new 
fieldmen for the FIA. He _ showed 
marked proficiency in this direction and 
not less than 92 fieldmen received their 
training under him. 
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NAIA Exec. Committee 


To Meet December 4-6 


SESSIONS IN WASHINGTON, D. C. 





Will Discuss Tentative Plans for 60th 


Anniversary Convention Next Year 


in New York City 





Tentative plans for the 60th anniver- 
sary convention of the National Associa- 
tion of Insurance Agents next year at 
the Waldorf-Astoria Hotel in New York 
City will be discussed by the NAIA ex- 
ecutive committee at its meeting, De- 
cember 4-6 in Washington, D. C. 

The New York meeting of the agents’ 
association, set for September 17-19, 


1956, should challenge the record at- 
tendance set in October of this year in 
Los Angeles when almost 2,500 regis- 
tered. 
Urges Members to Attend 

Chairman Robert E. Battles, Los An- 
geles, vice president of the National 
Association, has urged all members in 
the vicinity to attend the committee 
meetings in the Sheraton-Park Hotel 
and see how their association is han- 
dling the many subjects under consid- 
eration. Other members of the commit- 
tee expected to be in attendance in- 
clude: President Kenneth Ross, Arkan- 
sas City, Kan.; Maurice J. Hartson, Jr., 
New Orleans; Dave R. McKown, Okla- 
homa City; Arthur M. O’Connell, Cin- 
cinnati; Archie M. Slawsby, Nashua, 
N. H.; Morton V. V. White, Allentown, 
Pa.: and Louie E. Woodbury, Jr., Wil- 
mington, N. C. 


Also present will be General Counsel 
and Acting Secretary George S. Hanson, 


and the chairman of the finance com- 
mittee, C. S. McNew, Jr., Pine Bluff, 
Ark. 


Mr. Hanson is expected to discuss the 
latest developments in the matter of 
personal holding company penalty taxes. 
It is possible he may be able to report 
encouraging news on this subject which 
is of extreme importance to so many 
agencies, as well as other independent 
businessmen. 

He has also indicated that the avail- 
ability of the new book to be published 
by the NAIA, entitled “Insurance 
Agency Ownership,” will be announced 
during this meeting. 

President Ross will go over some of 
the items which will probably be in- 
cluded in the agenda for the mid-year 
meeting of the state national directors. 
It will be held in conjunction with the 
Eastern Agents Conference in Hartford, 
Conn., April 22-25, 1956. 


Lavenson Vice President of 


Allman Brothers in Phila. 


Jay Lavenson, Jr. has been named 
vice president of Allman Brothers, Inc., 
insurance i reg nah of Philadelphia. Mr. 
Lavenson, who has been with the insur- 
ance firm since 1953, formerly Was man- 
ager of the special risk division of 
Higham, Neilson, Whitridge & Reid, Inc. 

\ graduate of Fountain Valley School, 
Colorado, he enlisted in the Air Force 
as a private in 1942 and attained the 
rank of second lieutenant before he was 
discharged in 1946. 

Mr. Lavenson is active in the Penn- 
sylvania Association of Insurance Agents, 
and the Insurance Agents and Brokers 
Association of Philadelphia. 





Sees More Advertising 


As Competitive Answer 


O'CONNELL TO O INDIANA ASSN. 


NAIA Executive 
Cites Direct Writer Inroads; Urges 
Publicizing of Agency System 


Declaring that an “untapped reservoir 


of ten million dollars could be made 
available for advertising purposes,” 
Arthur M. O’Connell, member of the 


executive committee of the NAIA, told 
members of the Indiana Agents Associ- 
ation that this sum “rested in the treas- 
uries of those many companies which 
are supported by the American Agency 
System, but who have yet to recognize 
the value of this competitive weapon. 

Mr. O’Connell said, “these companies 
are allowing a relatively few of their 
number to assume this entire task of 
publicizing the value of the agency 
system and its superiority over the 
direct writer, method of insurance dis- 
tribution.” 

Mr. O’Connell cautioned the agents, 
however, against using undue pressure 
on reluctant companies, suggesting in- 
stead that consistent persuasion be di- 
rected against top management. 

Quoting a survey made by J. W. Ma- 
son, Hartford advertising executive, Mr. 
O’Connell pointed out that the dozen or 
so companies which have consistently 
advertised, over the years, have become 
leaders in practically all phases of the 
industry, from volume to loss ratio and 
said that this reason alone, should con- 
vince the “reluctants,” that each dollar 
spent in this manner is returned with 
manifold interest. 

Direct Writer’s Advertising Quadrupled 

“Our direct writing competitors,” said 
Mr. O’Connell, “have doubled, tripled 
and qué ,drupled their advertising appro- 
priations during the last half dozen 
years and last year, spent nearly five 
million dollars in this fashion. They say, 
both publicly and privately, that satura- 
tion advertising, more than price, is re- 
sponsible for their rapid growth and in- 
dependent agency opinion is coming 
more and more to the point of sharing 
this belief. The American public feels 
that anything heavily advertised is fun- 
damentally good and the direct writers 
are reaping the harvest of this belief.” 

The speaker complimented numerous 
companies by name, for their increasing 
practice of devoting advertising copy to 
the quality and character of their agents 
and the agency system. He said that 
agents are leaning more and more to 
the belief that local advertising is more 
effective than that which appears in 
national magazines and that they ap- 
preciate national recognition but believe 
that an ad which features them by 
name, even though the space is shared 
with others, is preferable to their in- 
clusion in the general term “agent,” a 
designation shared by all who are li- 
censed to represent any type of com- 
pany. 

Ads Feature Agents 

He cited the current experiment of 
the Fire Association of Philadelphia, as 
an example. In this experiment, now 
underway in several medium sized cities, 
the company purchases full-page news- 
paper ads to supplement an agency sales 
campaign; features its own agents and 
exacts a promise from the agents that 


Committee Member 


WILLIAM T. GLENNEY DIES 


Insurance Broker Was Well Known on 
William Street as Officer of N. Y. Fire 


& Marine Insurance Golf Association 
William T. Glenney, an _ insurance 
broker for many years in New York 
City and long well known as perennial 
secretary of the New York Fire & 
Marine Insurance Golf Association dur- 
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WILLIAM T. GLENNEY 


ing the time that association held its 
popular golf tournaments, died last 
Saturday night of a heart attack at the 
Muhlenberg Hospital in Plainfield, N. J. 
He was 67 years old and was born on 
August 16, 1888. 

Mr. Glenney is survived by his wife, 
Mrs. Helen Marie (McCarthy) Glenney, 
and a step-daughter, Mrs. Susan Ripley 
of California. Funeral services were held 
Wednesday from the Runyon Funeral 
Home in Plainfield, N. J., with inter- 
ment in Greenwood Cemetery, Brook- 
lyn, 

Mr. Glenney was a familiar character 
on William Street for decades, acting as 
an insurance broker prior to his retire- 
ment from business a few years ago. He 
was closely associated personally with 
another picturesque figure, Edward Gal- 
lagher of Benedict & Benedict. Mr. 
Glenney was secretary and Mr. Gal- 
lagher treasurer of the New York Fire 
& Marine Insurance Golf Association. 
Together they ran the annual golf tour- 
naments which in the Twenties and 
Thirties were highly popular. After Mr. 
Gallagher died sometime ago Samuel A. 
Mehorter of McDaniel & Co. became 
treasurer of the golf association until it 
ceased to exist actively about the time 
World War II started. 


Mrs. Glenney is confined for the 
present in Overlook Hospital, Summit, 
N. J., but will shortly return to her 


residence at 767 Springfield Avenue, 


Summit, N. J. 





an intensive mail, telephone and per- 
sonal visit campaign will be undertaken. 
He said that company officials were de- 
lighted with the results thus far, not 
alone for the business produced but be- 
cause of the new agents who agreed to 
represent the company so as to be in- 
cluded in the advertising campaign. 

Mr. O’Connell, who is a member of 
the NAIA public relations committee 
headed by John Stott, past president, 
said that “lazy agents” who believe that 
advertising will do all of their work 
and “indifferent agents” who don’t be- 
lieve in advertising, or who say they 
have all the business they can handle, 
are the committee’s biggest problem. He 
expressed the belief that when agency 
forces are in agreement as to the di- 
rection of their advertising efforts, the 
problem of securing company support 
would be considerably simplified. 
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Camden Agents’ Ad Program 
Will Start on January 17 


The Camden County Insurance Agents 
Association held a dinner-meeting No- 
vember 28 at Kenny’s Restaurant in 
Camden, N. J., with W. Lewis Ban- 
brick, manager of the Unsatisfied Claim 
and Judgment Law, as speaker. Henry 
Mather, immediate past president of the 
New Jersey Association and now chair- 
man of the state legislative committee, 
discussed the agents’ qualification law. 
A. W. Topkis is president of the Cam- 
den Association. 

Samuel W. Madara, chairman of the 
advertising committee, outlined the pro- 
gram which will begin January 17 and 
will run as follows: 

“Newspaper—three column half page 
advertising will appear starting January 
17 in the Courier Post, running every 
other Tuesday through May 8. The ad 
will cover the series of nine advertise- 
ments as drawn up by the New York 
advertising firm of Doremus & Co. These 
been furnished through the 
cooperation of the Atlantic Companies 
and have tremendous impact in telling 
their story about the local independent 
insurance agents and brokers. 

“Radio—our radio program will begin 
January 30, and will run for a period 
of 13 weeks, Monday, Wednesday, and 
Friday at 4 45 p.m. in the afternoon for 
a full five minutes. The station will be 
WKDN in Camden. 

“Over 63 firms have signed up for the 
program. This committee, composed 0 
Fred Rein, Joe Goldberg, Andy Lawson, 
and Russ Daley have done an outstand- 
ing job. 

“A direct mail promotional piece of 
literature on combatting automobile 
dealer—insurance competition is already 
under way and future developments will 
be announced later.” 
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Wisconsin Commissioner 

Calls Hearing on Rates 
SET DEC. 8 AS DATE OF HEARING 
Criticism Brings Disagreement Over 


Underwriting Profit and Expense 
Ratios; Rating Bur. an Opponent 








Paul J. Rogan, Wisconsin Insurance 
Commissioner, last week, ordered a pub- 
lic hearing on fire and extended cov- 
erage insurance rates approved for the 
state, October 27, by former Commis- 
sioner Alfred Van De Zande. The hear- 
ing will be held in the capitol, the morn- 
ing of December 8. 

Disagreement over proper levels of 
underwriting profit and expense ratios 
between the commission staff and the 
Fire Insurance Rating Bureau in Mil- 
waukee, were reasons given by the Com- 
missioner for calling the hearing. 


Rates Approved by Former 
Commissioner 


New rates were approved by the for- 
mer Commissioner reducing fire rates 
and increasing extended coverage rates 
unless the policyholder agrees to pay 
the first $50 damage himself. Mr. Van 
De Zande accepted the rate schedule 
submitted by the rating bureau without 
reading his own staff’s objections to the 
new rates. Staff specialists contended 
that the fire rates should have been re- 
duced more and the extended cover 
rates should not have been increased 
so much. 

Commissioner Rogan, former Republi- 
can state senator, appointed by Gov- 
ernor Kohler, took over his post No- 
vember 1, after Mr. Van De Zande, also 
a former Republican state senator, re- 
signed because of ill health. Mr. Van 
De Zande had held the post only three 
months. 

Four Problems 


The December 3 hearing, the Commis- 
sioner said, would consider these prob- 
lems: 

Whether underwriting profit should 
be 244%, plus 1% for catastrophic losses, 
as presently allowed, 0 r5%, plus 1% for 
catastrophic losses, as authorized in the 
rates approved previously, effective 
January 1. 

The proper expense ratio to be used in 
determining rates. 

The proper permissible loss ratio to 
be used in determining rate levels. 

A review of all insurance rate filings 
by insurance companies for the years 
1950 through 1954. 





NEW MINNESOTA FIRE FORM 
On January 1, 1956, all fire companies 
operating in Minnesota will be operat- 
ing under a new fire policy and agents 
throughout the state are being instructed 
on the new form. Companies must dis- 
continue December 31, 1955 using poli- 
cies based on the old Minnesota form. 


Great American Honors 
Morris, 60 Years With Co. 





Frank P. with Mrs. 


right, 

Morris and Daniel R. Ackerman, left, 

chairman of the boards of companies in 
the Great American Group. 


Morris, 


Over 150 employes of the Great Amer- 
ican Group recently attended a dinner 
in honor of Frank P. Morris, retiring 
supervising adjuster of the fire compa- 
nies of the group, who completed 60 
years of active service, a new record for 
continuous service with the Great Amer- 
ican Companies. He was presented with 
several gifts and a scroll showing the 
names of all those present. 

Mr. Morris is a lifetime resident of 
New York City, born within a few 
blocks of the Edison Hotel, where the 
dinner was held. 





General Brokers to Elect 
Officers December 14 


The General Insurance Brokers Asso- 
ciation of New York, Inc., will hold its 
next meeting at the new office at 120 
Liberty Street, New York City, on De- 
cember 14 at six o'clock. Election of 
officers for 1956 will be held and reports 
of the activities of all committees will 
be presented. 





PRODUCERS’ REVIEW CLASS 


A review class for students planning 
to take the New York State brokers’ 
and agents’ qualification examinations 
will be held at the Hotel McAlpin in 
New York City on Thursday, December 
8, from 6 to 9:30 p.m. This class is 
sponsored by the Home Insurance Co. 
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N. Y. Federation to 
Hear Holz, Luedicke 


LATTER IS_ J. 


Both Will Speak at Annual Meeting 
Luncheon Dec. 8 at Commodore, N. Y.; 
Robertson Chmn. on Arrangements 


Dr. H. E. Luedicke, editor of the 
Journal of Commerce, and Superintend- 


OF C. EDITOR 











DR. HEINZ E. LUEDICKE 


ent of Insurance Leffert Holz of New 
York, will be the speaker at the 4st 


annual luncheon of the Insurance Fed- 
eration of New York, Inc., on Decem- 
ber 8 at the Hotel Conmimodore, New 
York. Norman T. Robertson of the 
Zurich is chairman of the luncheon com- 
mittee. 

This gathering is expected to draw an 
attendance of over 1,500 persons, ac- 
cording to Russell Edgett, secretary of 
the Federation. 

Dr. Luedicke, an economist of note, 
will talk on the general economic situa- 
tion in relation to insurance. Dr. Lue- 
dicke came to this country from Ger- 
many in 1926 after taking his doctorate 
in economics at the University of Ber- 
lin. He joined the Journal of Com- 
merce in 1937 as commodities editor. 
Subsequently he became news editor, 
managing editor, and executive editor. 
He was appointed editor in March, 1953. 
Dr. Luedicke functions as chief editorial 
writer and economist and is the author 
of the newspaper’s Weekly Newsletter 
on the Business Outlook. He is 
economic consultant to the National As- 
sociation of Purchasing Agents and a 
number of industrial companies. He is 
a speaker on economic subjects and a 
contributor to economic magazines. 

Reservations for the luncheon are be- 
ing handled through the secretary’s 
office at 55 Liberty Street, New York 
City. 


also 


NAME MASON IN EASTERN MASS. 
Great has 
appointed William L. Mason as special 


American Insurance Co. 


agent succeeding the late Joseph A. 
Tufts. Mr. will make his head- 
quarters at 4 Liberty Square, 
Mass. He had 


both in the home office and in the field. 


Mason 
3oston, 
training 


has extensive 
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The fine personal relationship between Northern Agents and the Com- 
pany makes us very proud. We want our Agents to know that Northern 
is an Agency Company—first, last and always! You're on firm ground 


when you work with Northern! 





The NORTHERN ASSURANCE has provided 
reliable insurance protection for over 119 years. 
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Report Issued on Extinguishment of 
Fire by Finely Divided Water 


In recent years there has been a con- 


siderable increase in the use of finely 
divided water, discharged from spray 
nozzles or automatic sprinklers, for ex- 
tinguishing certain types of fires. Since 


water in the form of small drops appears 
to be very effective on many fires, this 
development has become of increasing 
importance to both the fire services and 
fire insurance interests. 

Recently, Underwriters’ 
Inc., in a report prepared for the Na- 
Board of Fire Underwriters, de- 
fundamental factors involved 
extinguishment by means of water 
1 According to the study, tests 
show that fire extinguishment is due 
primarily to smothering effects of water 
produced by evaporation of the 
water drops. Cooling effects of the water 
supply are also important 

Laboratory-Scale Tests Run 
laboratory-scale tests were run 
rmine the droplet size distribu 
xperimental sprays and then to 
extinguishing effects of 

ater sprays of known droplet size. 

According to the National Board, 
many successful applications of water 
spray in putting out fires had been re- 
ported previously, but data on the fun 
damental processes “involved in extin- 
guishment and the factors which influ 
ence them were somewhat meager. In 
order that this method of attacking fires 
may be employed most advantageously 
and its limitations understood, a knowl 
edge of the way in which water droplets 
act to put out various fires is essential. 

it is generally recognized that fire is 
a chemical reaction proceeding with the 
evolution of heat and light. The most 
common unwanted fires involve reac- 
tions between a_ substance and_ the 
oxygen of the surrounding air. Two es- 
sential requirements for the initiation 
and maintenance of ordinary combustion 
fuel and an adequate supply of 

The combustion processes will 
and the fire be extinguished if 
either reactant is no longer present in 
sufficient proportions. 

The extinguishment of fire by remov 
ing the fuel is not always practical, al- 
though in some circumstances, such as 
closing a valve on a burning gas line, it 
may be the simplest method. 

Curtailment or depletion of the oxygen 
supply is the basis of many fire fighting 
techniques commonly referred to as 
smothering or blanketing a fire. In order 
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to put out a fire, elimination of all 
oxygen is generally not necessary; flam- 
ing combustion of most common ’ mate- 


rials can no longer continue after oxygen 
is reduced to 12% to 15% by volume. 
Fires can be extinguished by diluting 
the oxygen content of the surrounding 
air with an inert gas or vapor. Carbon 
dioxide and nitrogen are commonly used 
for this purpose as are the various 
vaporizing extinguishing agents. 
Similarly, it is well known that water 
vapor or steam may be used under ap- 
propriate conditions to dilute the oxygen 


in the atmosphere so as to suppress fire. 
In extinguishing fires by smothering, 
sprays of finely divided water as a 
source of water vapor have certain 
advantages. 

In addition to fuel and oxygen, heat 


is necessary to start and maintain a fire. 
4 combustible substance must be heated 
to its ignition temperature if combustion 
eactions are to proceed. Once started, 
the reaction is usually maintained by 
_ heat liberated by combustion. If the 


‘at of a fire can be cooled to tempera- 
tures below the ignition temperature, 
the fire will be extinguished. Sprays of 
water droplets apparently have certain 


advantages as a cooling medium for fire 
extinguishment. 
Nineteen Spray Nozzles Used 

Nineteen different spray nozzles or 
combinations of nozzles were tested on 
a variety of fires during the investiga- 
tion, Fuels used included wood, gasoline, 
kerosene and ethyl alcohol. 


According to the NBFU report, the 
extinguishing action of sprays of finely 
divided water applied to commonly en- 
countered fires appears to be due pre- 
dominantly to dilution of the air supply 
in the zone of burning with vapor re- 
sulting from evaporation of water drop- 
lets in the heated area surrounding the 
fire. The cooling effects of the water 
may also be important factors in extin- 
guishment in many cases. In order to 
obtain extinguishment, the water drop- 
lets comprising the spray must be rela- 
tively small, and the amount of water 
applied must be adequate in relation to 
the specific fire. 

The marked increase in water  sur- 
face per gallon where water is dispersed 
as droplets in a spray is an advantage 
since the rate of evaporation of the 
water and the cooling effects are directly 
proportional to the surface area, other 
factors being constant. 

Limit to Size of Droplets Practical 

There is a lower limit to the size of 
the droplets which are of practical use 
in fighting fire, however, since the drop- 
lets must be large el nough to travel from 
the source of the spray to the heated 
area surrounding the fire, and to arrive 


there with sufficient energy to over- 
come the currents of hot and turbulent 
gases moving upwards and away from 
the fire. 


Droplets too large to evaporate com- 
pletely on passing through the zone of 
combustion and its immediate surround- 
ings may contribute to extinguishment 
in some cases by cooling the unburned 
fuel. Even though no extinguishment 
occurs, the application of water spray 
may control the rate of burning to some 
extent. 

In tests where experimental 
sprays having known droplet size dis- 
tribution were applied to fires, extin- 
guishment occurred if the droplet size 
was within certain limits and the _ 
water reaching the test fire exceeded ; 
minimum volume in relation to the =e 
size. The results of these tests suggest 
that the optimum average volume diam- 
eter of the water droplets for extin- 
guishment is of the order of 300 microns 
(0.012 inch). 

Tests With Kerosene and Alcohol Fires 

The tests also showed that kerosene 
and ethyl alcohol fires appear to be 
more readily extinguished by water 
spray than are gasoline fires. 

In tests with water sprays applied to 
gasoline fires, it appeared that extin- 
guishment was due primarily to dilution 
of the oxygen supply with water vapor. 


water 


North on Rating Bureaus 


(Continued from Page 1) 


of this destructive force can be only 
demoralization and financial loss to all 
involved from policyholders to stock- 
holders.” 

Mr. North reviewed in detail rules of 
the SEUA which bind the actions of 
members much more closely than those 
of subscribers, and do not contain re- 
quirements from subscribers of equality 
or pledge of fidelity. 

“The situation becomes acute when a 
subscriber decides to use our facilities 
but subscribes for only partial service,’ 
he said. “When they withdraw for habi- 
tational risks or claim a right to use the 
property of the rating bureau indedend- 





JOHN A. NORTH 


ently, it would seem that here is a chal- 
lenge for us to reckon with. Without 
the years of accumulated experience and 
statistical data, the engineering staff, 
‘know-how’ of schedule rating, ana grad- 
ing of cities and towns and fire depart- 
ments, where would an_ independent 
company start to develop a sound rat- 
ing bureau today? It would cost mil- 





The absorption of heat during evapora- 
tion of the droplets may also contribute 
to extinguishment, particularly when it 
occurs in or near the zone of burning. 
Extinguishment by cooling the fuel 


with water spray is not possible in the 
case of gasoline fires since the fire point 
and flash point of gasoline are well be- 
low the freezing point of water. 
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lions of dollars to duplicate these tan- 
gible and intangible assets of our sey- 
eral rating bureaus.” 

When the SEUA and other rating 
bodies were able to police themselves, 
offenders could be brought to task, or 
face expulsion, Mr. North said. But 
since the U. S. Supreme Court decision 
holding insurance to be interstate com- 
merce and thus under the impact of 
Federal anti-trust laws a different set of 
rules applies today. The SEUA presj- 
dent offered the view that strengthening 
of rating bureaus may help some. Such 
is being attempted by the Pacific Fire 
Rating Bureau. But in New York State, 
Mr. North said the recent litigaiton in- 
volving rights of the North America 
Cos. for partial subscribership and inde- 
pendent filing of dwelling rates “did not 
clear the atmosphere from our viewpoint 
but merely showed up the weaknesses 
in the law itself.” 

Wind-Resistive Construction 


President North drew the attention of 
the SEUA members to a new separate 
guide to builders on wind-resistive con- 
struction, which he feels should have 
wide distribution “from the standpoint 
of enlightened selfishness. 

“Several years ago the National Board 
of Fire Underwriters developed a valu- 
able addition to their building code deal- 
ing with this subject,” he continued. “In 
Dade County, Fla., the merits of these 
wind-resisiive features in buildings have 
been well tested, and they have proved 
successful. 

“Our promotion of this material has 
perhaps been too confined, and inasmuch 
as prevention is as valuable as _protec- 
tion against loss, a wider distribution 
of this addition to our building code on 
wind-resistive construction would en- 
courage the conservation of property 
and preservation of life. Every archi- 
tect, builder, and appropriate public offi- 
cial in our territory should be familiar 
with this code. 

“Our public relations department could 
spread it before the citizen groups which 
they address. It is not new, but instead 
of ‘hurricane resistive’ as_ originally 
termed, it is now called ‘wind-resistive’ 
construction because it has proven valu- 
able against any kind of windstorm and 
no territory is immune to heavy winds. 

“Like flood control before the rains, 
it can save millions in property damage 
if widely adopted. That would seem in- 
ducement enough for its promotion. Be- 
fore the end of the year the National 
Board tells me that this addition will be 
printed separately from the entire build- 
ing code and in pamphlet form for just 
the purposes outlined here.” 

Backs Research “Laboratory” 


Mr. North concluded by advocating a 
research program which would aim to 
create new markets and anticipate con- 
sumer demands. He feels such a labora- 
tory could create new products from 
within the stock insurance business 
rather than having so many proposed 
changes being developed on the outside 
and then adopted by the old line in- 
surers. He cited a current Texas pro- 
posal for a graduated rating plan for 
dwellings. While expressing no views on 
the merits of this suggestion he said it 
should be studied as ideas like that tend 
to spread to other states and to other 
classes of business. 

“The reason I bring this up now,” ob- 
served President North, “is that our 
country and its economy are growing so 
fast that we cannot wait for the public 
or our competitors to create our future. 
We should be doing it ourselves for our 
own future use. In 1975 it is estimated 
that our population will exceed 220 mil- 
lion people. That means millions of dol- 
lars will be spent in the next quarter 
century on homes, buildings, autos, serv- 
ices, etc. The South stands to share 
prominently in this economic growth 1 be- 
cause it has room for expansion and a 
favorable climate for industry. 

“To keep pace with competition and 
maintain leadership will require imagi- 
nation and research that can anticipate 
future markets in terms of the condi- 
tions we must meet or provide. The 
cost of such experimenting is a small pre- 
mium to pay for so much of a promise. 
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Appraisal Requirement Does Not 
Make Jewelry Cover Valued Form 


‘ Requiring an assured to submit an ap- 
praisal to secure jewelry or fur insur- 
ance and using the appraised amount as 
the amount of insurance secured does 
not obligate the insurer to pay that 
fixed amount in event of loss states the 
law committee of the Inland Marine 
Cleims Association of New York. In a 
bulletin, No. 62, prepared as part of the 
association’s educational program, the 
committee, headed by Harold S. Daynard, 
independent adjuster, states that a re- 
cent decision of the New York Appellate 
Division, reported in New York 
Supplement 2nd, Page 241, holds that in 
the absence of an agreement as to value, 
the appraisal itself is neither evidence 
of the value of the insured property nor 
of the existence of this property. 

The assured had a jewelry and fur 
floater listing and describing 17 items 
of jewelry and six items of fur with a 
specific amount of insurance on each 
article. Before insuring these articles, 
she submitted to the company, as re- 
quired, a written appraisal of value on 
each item. 

A theft loss occurred involving items 
insured for $40,500 and the assured made 
claim for that amount. This the insurer 
resisted which led to litigation over the 
question as to whether the insurance 
company was obliged to pay the amount 
of insurance or an amount which it 
thought to be the actual cash value of 
the articles at the time of the loss which 
was less. 


Action in Lower Court 


“On trial in the lower court,” says 
the Inland Marine Claims Association 
bulletin, “the judge charged the jury 
that the policy was a valued one as a 
matter of law and that the amount re- 
coverable is the amount stated in the 
policy without regard to the actual value 
of the items themselves. The judge stated 
throughout the trial that it was not 
necessary to offer proof of the value of 
the property. He refused to charge the 
jury that the amount of recovery must 
be limited to the market value of the 
nronerty at the time of the loss. Accord- 
inglv ,the jury returned a verdict of 
$40,500. This action of the lower court 
was unanimously reversed on appeal by 
the Appellate Division, First Depart- 
ment. 

“On appeal, the court held that a val- 
ued policy is one in which the parties 
have agreed upon the value of the prop- 
erty insured in the event of a future 
loss. The court pointed out that an 
agreement of this kind is conclusively 
binding upon the parties except in two 
instances, fraud and mistake. 

“The court reiterated the historical 
concept that policies like the one in- 
volved are agreements of indemnification. 
‘They are designed té6 compensate an 
insured for the actual property loss he 
has sustained,’ according to this court. 


Open Policy Compared With Valued 


Policy’ 


“The court distinguished between an 
open and valued policy. ‘In the more 
familiar form of coverage (the so-called 
‘open’ policy as distinguished from the 
valued policy)—the amount of insurance 
set forth in the policy is only a statement 
of the limits of coverage. Up to but not 
exceeding these limits the insurer will 
Day the actual value of the property 
loss—an uncertain amount at the time 
the policy is underwritten. Therefore, 
the limits of coverage of an open policy 
or the value of the property lost.” The 
court continued: 

“There can be no objection to prede- 
termining the amount of the possible 
loss on some basis reasonably calculated 
to fix the fair value of the insured 
Droperty. Conceivably, to fix value be- 
forehand mav often be a truer method 
than to explore value after the event 
sured against has caused the loss or 
destruction of the property to be evalu- 
ated. And many assureds and insurers 





are genuinely moved to work out some 
basis for the avoidance of unpalatable 
haggling and burdensome negotiations 
or litigation about value in event of 


ss. 

“‘Of course, a valued policy may not 
disguise a wagering contract or be used 
as a vehicle for fraud. Ordinarily the 
amount of insurance set forth in the 
nolicy is the measure of coverage rather 
than of damages. The mere statement 
of the amount of insurance does not 
create a valued policy.’ 

“In the leading case of Lee v. Hamilton 
Fire Ins. Co. 251 N. Y. 230, the Court 
of Appeals set great store by the neces- 
sity for inclusion of precise words of val- 
uation in the policy: 

“*A valued policy is one in which 
the words “valued at” appear end the 
amount at which the property insured is 
“valued at” definitely fixes the liability 
of the insurer and is conclusive on the 
parties.’ . 

“In Snowden v. Guion, 101 N. Y. 458, 
the court said: 

“Tf this was a valued policy it be- 
came so by containing in its terms an 
agreement of insurer end insured, fixing 
absolutely for the purposes of the con- 
tract the value of the subiect insured at 
the amount insured. We should naturally 
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look for an agreed valuation in definite 
language.’ 


Purpose of Appraisal 


“What then, is the purpose of the in- 
surer in demanding an appraisal when 
writing the insurance? The court ex- 
plains this in very clear language. Plain- 
tiff contends that an agreement to fix 
value before loss may be spelled out 
of the fact that defendant required her 
to submit an appraisal of each article 
before insuring it and that the amounts 
of insurance allocated to the items on 
the schedule correspond in each instance 
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Service does Pay 


Says a Pearl-American Agent in Cen- 
tral West Virginia. This is his story: 
“For some time T had been soliciting the 
business of a medium sized builders sup- 
ply company without success. They were 
direct-company minded and had the notion 
that an independent local agent could not 
compete. Finally T sold the owner on a 
complete survey and rate analysis. Here is what your field man 


(a) Fire rate reduced sufficiently to enable the purchase of 
$30,000 badly needed additional fire insurance. 


(b) Trucks and passenger cars placed on a fleet basis at a 


(c) A 3D policy substituted for blanket bond and burglary 
contracts, with savings and better coverage. 

Of course! 

more important, the owner told his friends and I can trace 

several additional accounts to this one survey.” 


Every Pearl-American Agent has at his command the 
facilities of one of the world’s greatest companies. We invite 


BELIEVE 

the properly qualified “Independent” local agent can best SERVE the 
insuring public. Unitke the “Captive” agent he is free to utilize the in- 
surance facilities of the world. In the present and continuing struggle 
between *‘Independent” and ‘‘Captive” agents it ts important that this 
capacity of THE “Independent Local Agent” to SERV E be emphasized 
again and agatn. This series of twelve actual stories of everyday service 
rendered by “Independent” agents is published tn that spirit. Reprints 
are available without cost or obligation 
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to the appraised values. In accepting 
risks of this nature an insurance com- 
pany may require an appraisal for too 
many good and prudent reasons to per- 
mit that circumstance to override the 
clear and well-grooved meaning of the 
language emploved in the policy. 

“Tt must be borne in mind that each 
of the 23 items is insured separately, 
for a_ stated, specific amount—just as 
though 23 small policies of insurance 
had been issued in various amounts. Ap- 
praisals by a reputable expert gave some 
assurance to defendent that the articles 
insured were in existence, helped identify 
them by expert description and afforded 
some confirmation that the values of the 
articles bore a reasonable ratio to the 
amounts for which they were insured. 

“Since blanket risk policies of this 
nature are oveculiarly vulnerable to 
fraudulent claims. the information pro- 
cured from relimble appraisals becomes 
a potent protective measure. Such in- 
formation also tends to establish the rea- 
sonableness of the premium collected bv 
defendant, because premiums are charged 
on a basis of loss exposure. The court 
emphasized that the term ‘does insure,’ 
no matter how liberally construed, does 
not peg the amount of anv future loss 
but merely sets up boundaries on the in- 
surance company’s liability. 

Boundaries of Liability 

“The operative words of coverage in 
this policv are that defendent ‘does in- 
sure’ plaintiff ‘against loss or damage 
for the sum of * * *’ These words, no 
matter how liberally construed, do not 
neg the amount of any future loss but 
merely set boundaries on defendant’s lia- 
bilitv. Thev insure in the actual amount 
of the loss or damage suffered by plain- 
tiff, to be determined after the happen- 
ing of the event against which she was 
insured. 

“Nor does examination of the attached 
schedule reveal anything more than an 
extension of such coverage, in specific 
allocated amounts, to the articles listed 
and described in the schedule. The 
amounts marked onnosite each article 
are found under the heading ‘Amount 
of Insurance’; no sugvestion of a fixa 
tion of value may be found on the face 
of the policy or the annexed endorse 
ments. 

“In view of this holding the court said 
that the appraisals in and of themselves 
do not constitute competent evidence of 
the value or existence of insured pron 
ertv and should not he received for such 
purpose upon the trial of the case. In 
other words, notwithstanding the ex- 
istence of the annraisal, proof of value 
and ownership of the article must he 
made in the usual manner and that is 
throurh comnetent witnesses and docu- 
mentarv evidence for which a_ proper 
foundation has been laid.” 


SEEK INCORPORATION 
Application will be made to the Par 
liament of Canada at the next session 
for a private bill incorporating La Paix 
General Insurance Co. of Canada for 
the purpose of carrying on the business 
of fire insurance and other classes of 

insurance excluding life insurance. 
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Admiral Holden Talks on Reducing 
Injury Claims of Merchant Seamen 


In a frank discussion of developments 
during recent years in resepct to assault 
and battery as affecting law, order and 
discipline aboard merchant vessels, Rear 
Admiral Edward C. Holden, Jr., USNR, 
has labeled “ridiculous” the trend of 
courts which compete with each other in 
concocting “new and bizarre legal theo- 
ries in order to pamper their so-called 
marine “wards” at the expense of the 
shipowners. 

He repudiated the philosophy that 
shipowners could slough off added re- 
sponsibilities to seamen by passing them 
to their underwriters. “Such an_ eco- 
nomic fact of life that insurance com- 
panies must be paid for the risks which 
they cover or go out of business, has no 
place in such a_ philosophy,” Admiral 
Holden noted. He is president of the 
United States P. & I. Agency, Inc., and 
vice president of the Marine Office of 
America. . 

Speaking before a recent meeting of 
the Combined Units of the U. S. Mili- 
tary Sea Transportation Service Reserve 
at the U. S. Naval Shipy: ard, Brooklyn, 
N. Y., the speaker reiterated his support 
for separate admiralty courts in the 
U. S. and gave some remedies to correct 
this undesirable trend. 

Suggested Legislation 


“For example,” the Admiral — said, 
“legislation exonerating a shipowner 
from liability for ‘unseaworthy person- 
nel’ if he has exercised ‘due diligence’ 
to select seaworthy crews. This would 
be similar to his exemption for cargo 
liabilities under the Carriage of Goods 
by Sea Act. 

“Tightening up of 
U. S. Public Health Service examina- 
tions of seamen to include mental sta- 
bility as well as other physical features, 
might be helpful. As a matter of fact. 

Coast Guard might re-examine all 

standards for marine personnel in 
the light of the new legal concept of 
their ‘seaworthiness.’ Additional legisla- 
tion should be sponsored to this end. 

“In view of the holding that a ship- 
owner is responsible for the ‘disposition’ 
of his men, it would appear in order for 
the U. S. Public Health Service to relax 
its present restrictions regarding the re- 
lease of infomation regarding the men- 
tal health of seamen information which 
it is not now permitted to divulge. 

“A determined effort should be ex- 
erted to induce the maritime unions to 
assume their share of this new burden, 
in view of the fact that they are mainly 
responsible for the selection of crews of 
merchant ships. They should be willing 
to certify the physical and mental fit- 
ness of the men they send to the ships,” 
said Admiral Holden. 

“Inasmuch as many injuries and most 
assaults on board ship stem from lack 
of discipline, the companies and_ their 
officers must tighten up on discipline as 
far as they can. For example, drinking 
precipitates most brawls and assaults 
and a more determined effort should be 
made to keep liquor off of ships. A first 
step might be automaite and final dis- 
missal of every officer and man who 
takes liquor on board. Some steamship 
companies do just that. Not only liquor 
but other prohibited articles, such as 
knives and drugs, should be confiscated 
before trouble gets underway and a 
sharp lookout and inspection should be 
maintained to spot such items. 


Coast Guard and 


Put Stress on Safety 
“Some shipowners are remarkably 
successful in obtaining cooperation from 
the unions in keeping men off the ships 


ADMIRAL E. C. HOLDEN, USNR 


who have previously given trouble. As 
a matter of fact, many of the misfits are 
just as big he adaches to the Unions as 
they are to the ships. Some union lead- 
ers are now showing real statesmanship 
in cooperating to solve these problems. 

“But perhaps the greatest and most 
realistic step a shipowner can take to 
prevent being ‘pushed around” in the 
courts over illness and injury claims, is 
to bear down on preventing the illnesses 
and injuries. That the doctrine of stress 
on safe conditions, safe habits and safe 
practices is an economic desirability for 
all industry, including the marine indus- 
try, is so ‘obvious as to require little 
comment. Not only are the effects of 
such a program reflected in lower in- 
surance premiums but they also appear 
in lower operating costs, improved em- 
ploye morale, better labor relations and 
better public relations. In the past, a 
limiting factor of marine safety pro- 
grams has been their cost but today, 
with the serious and rapidly increasing 
cost of the alternative—viz., heavy per- 
sonnel claims costs—that factor is of 
corresponding decreased importance. A 
‘Safety Organization’ is a necessary ad- 
junct to operating costs. 


New Interest by Unions 


“Another factor which should influ- 
ence shipowners in overhauling their 
safety programs is the new interest that 
seamen’s unions are displaying in the 
subject. The press reports that the 
unions are setting up their own safety 
programs. If shipowners lose control 
over the safety programs on their ships 
and allow outside interests to manage 
them, no matter whether such outsiders 
are Government bodies, labor unions, or 
the United Nations; they may find it 
very expensive and disheartening. They 
may wake up with a new ‘old man of 
the sea’ on their backs, hampering them 
at every turn with unreasonable, bureau- 
cratic, arbitrary and expensive inspec- 
tions and regulations in some instances. 

“T have been dwelling on problems of 
the Merchant Marine, many of which 
are unknown to the Navy. A safety pro- 
gram does not altogether square with 
the philosophy of a military service be- 
cause of its potential conflict with the 
ideal of self-sacrifice for attainment of 
the mission and the welfare of the 
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BRANDT STORY PUBLISHED 


Tells of Interesting Coverages on Thea- 
trical and Motion Picture Stars 
With London Lloyds 

An exciting, story based on opera- 
tions of the late W. B. Brandt, colorful 
insurance figure, particularly in his han- 
dling of Lloyd’s of London covers over 
a period of 50 years, has just been pub- 
lished by Sayre & Toso, Inc., underwrit- 
ing managers, at San Francisco with 
whom W. B. Brandt & Co., Inc., is now 
affliated. 

The Aida opera episode in the autumn 
of 1916, as the story sets forth, depicts 
an historic Lloyd’s operation as well as 
the spirit of W. B. Brandt. Lloyd’s had 
issued a $25,000 rain rag policy on 
an outdoor Verdi Opera in Ewing 
Field, San Francisco. It eset and the 
insurance was paid. Disgruntled ticket 
holders who paid their money and the 
promoters began a weeks-long wrangle. 
Then Mr. Brandt, as Lloyd’s representa- 
tive, came to the rescue and staged the 
opera in the Civic Auditorium with some 
2,000 persons in the overflow crowd. 

A score of unusual happenings related 
to Lloyd’s are presented. These include: 

First policy to cover a motion picture 
actor’s features—for Douglas Fairbanks; 
a policy to producers against Ben Tur- 
pin’s eyes going straight; policy for a 
large amount to insure Jan Paderewski’s 
Diano-playing fingers; first policy cover- 
ing smallpox; policies to cover smiles, 
— legs and dimples of theatrical 

olk. 

Following the death of Mr. Brandt, 
H. E. Sayre and H. T. Toso of Sayre & 
Toso, Inc.. in October, 1952, acquired 
Brandt & Co., Inc. The two corporations 
operate offices in San Francisco, Los 
Angeles, Seattle, Portland and Denver. 





Nationwide Moves Units 
To Regional Offices 


Nationwide Insurance has taken an- 
other step in the decentralization of its 
fire company. Claims, underwriting, and 
service units handling North and South 
Carolina operations of the Nationwide 
Mutual Fire are being moved from the 
home office in Columbus, Ohio, to the 
Carolina regional office in Raleigh, N.C., 
according to Howard Hutchinson, vice 
president-operations, 

The move is the fourth step in the 
decentralization of the fire firm, Mr. 
Hutchinson said. Units were previously 
moved to regional offices serving central 
Ohio, New Jersev, and Virginia. 

During 1956 fire company units will 
be moved to the three regional offices 
in Pennsylvania and the Tri-State of- 
fice in Annapolis, Md., he said. Not yet 
scheduled are moves to regional offices 
serving New York, New England, West 
Virginia, and the rest of Ohio. 





group. The ideal of risking your life 
for your country does not exactly go 
hand in hand with the doctrine of 
‘Safety First.’ 

“Yet the two philosophies are not 
really incompatible. Both have their 
place in Naval Shipyards, for example. 
They certainly have a common appeal 
to National Defense service such as the 
MSTS, which spans the waters between 
the Navy and the Merchant Marine. 
We give great credit to the leadership 
of Admiral Denebrink and his staff for 
their very comprehensive and efficient 
safety organization.” 





Wm. H. McGee 
& Co., Inc. 


MARINE UNDERWRITERS 


Los Angeles 
Montreal 
New Orleans 
Philadelphia 
San Francisco 
Seattle 


Baltimore 
Boston 
Chicago 
Columbus, O. 
Dallas 
Houston 


OCEAN MARINE 

INLAND MARINE 

_ HOMEOWNERS’ COMPREHENSIVE 
_ MANUFACTURERS OUTPUT 


“and similar covers 
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TRAVELERS FIELD CHANGES 


Snow Promoted; Carle, Shiver and 
Beattie Transferred; Appoint Ten 
Supervisors 
The Travelers has reported several 
field appointments in casualty, 
and fire and marine 


recent 
fidelity and surety 
lines. 

Charles G. Snow who has been field 
supervisor, fire and marine lines, at Dal- 
las, Tex., has been promoted and ap- 
pointed assistant manager of those lines 
at Atlanta, Ga. 

Melvin W. Carle, who is assistant 
manager, casualty, fidelity and surety 
lines at Phoenix, Ariz. has been given 
additional résponsibility for fire and 
marine lines. 

Edward A. Shiver, who has been field 
supervisor, casualty, fidelity and surety 
lines at Atlanta, Ga., has been trans- 
ferred to Richmond, Va. 

Ten field supervisors have been named. 
They are Cyrus G. Flanders, Jr., cas- 
ualty, fidelity and surety, at Hartford, 
Conn.; Neil A. Sherman, casualty, fidel- 
ity and surety, Worcester, Mass.; N. 
John Fink, casualty, fidelity and surety, 
Newark, N. J.; William R. Schermer- 
horn, fidelity and surety, Albany, N. Y.; 
William C. Colcord, fire and marine, 
Oklahoma City; Henry V. Somers, fire 
and marine, John Street, New York City; 
David E. Jones, fidelity and surety, 
Kansas City, Mo.; : Elwood W. Virtue, 
fire and marine, Philadelphia, Pa.; John 
S. Irwin, casualty, fidelity and surety, 
Los Angel es, Calif.; and David C. Baker, 
fidelity and surety, St. Louis, Mo. 

The headquarters of Alan G. Beattie, 
field supervisor, . casualty, fidelity and 
surety, and fire and marine lines, has 
been changed from Winnipeg to Calgary, 
Alta. 





Ochs State Agent for 


Caledonian-Netherlands 


Joseph F. Ochs has been appointed 
state agent for the Caledonian-Nethet- 
lands Insurance Group covering Maine, 
New Hampshire and Vermont, effective 
December 1. Mr. Ochs will maintain 
headquarters at the company’s Port- 
land, Me., field office. He was forme rly 
with another company in Boston prior 
to his association with the Caledonian 
when he entered a field training program 
some months ago, 
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Strong Opposition From Industry 
Leveled At Compulsory Auto Hearings 


Senator Neddo’s Joint Committee Given Reasons Why Such 
Legislation Is an Illogical Alternative to 
Uninsured Driver Problem 


Strong opposition was leveled by the 
insurance industry this week to any ad- 
yocacy of compulsory automobile liability 
insurance for New York State. At hear- 
ings conducted at the Hotel Biltmore, 
New York City, November 29 and 30, 
bya ros Legislative Committee on Un- 
satisfied Judgment Act and Compulsory 
— Insurance, under the chair- 
manship of Senator Henry Neddo (R), 
Whitehall, prominent speakers, repre- 
senting major companies and trade asso- 
ciations, gave testimony as to the rea- 
sons why compulsory insurance was an 
illogical alternative to the problem of 
the uni insured motorist. 

Members of the Joint Legislative Com- 
mittee, in addition to Senator Neddo, 
present were: Assemblyman Paul B. 
Hanks, Jr. (R) of Brockport, vice chair- 
man: Senator Herbert I. Sorin (D) of 
Brooklyn; Senator Fred Roth of Utica; 
Assemblyman Grant Johnson (R) of 
Ticonderoga; Assemblyman Thomas La 
Fauci (D) of Queens. 

Witnesses Who Appeared 

The following witnesses appeared be- 
fore the two-day session of the commit- 
tee: Louis W. Brambrick, manager of 
the New Jersey Unsatisfied Judgment 

Fund; Carmine F. Orsini, supervisor of 
ie safety division of the State of New 
York representing New York Motor Ve- 
hicle Commissioner Joseph P. Kellv: R. 
Newell Lusby, secretary, America Fore 
Insurance Group; Rav Murphy, general 
counsel, Association of Casualty & Sure- 
tv Cos.: George Hallet, representing the 
Citizens Union of the City of New York: 
Alex Goldberger, Greater New York 
Brokers Assn.; New York Senator Jo- 
seph Zaretzki (23rd District); Henry S. 
Moser, Jr., general counsel, Allstate In- 
surance Co. 

Also, Nathan Diamond, attorney, New 
York City; Vestal Lemmon, National 
Association of Independent Insurers; 
Hugh Harbison, attorney, Travelers; 
New York Insurance Commissioner Lef- 
fert Holz; Joseph P. Craugh, executive 


vice president, American Mutual Alli- 
ance; Michael J. Murphy, New York 
State Mutual Casualty Cos.; Arthur L. 


Schwab, president, New York State Assn. 
of Insurance Agents; C. F. J. Harring- 
ton, executive vice president, National 
Association of C.&S. Agents; Roderick 
L. Geer, Mutual Agents Assn. of New 
York State; Daniel J. Reidy. represent- 
ing New York State Bar Association; 
Alfred J. Bohlinger, former Insurance 
Comr missioner of New York State. 

As the leadoff witness, Louis W. Bram- 
brick. manager of the New Jersey Un- 
satisfied Fund, gave the incurred losses 
for the first six months of 1955 of the 
NX. J. Unsatisfied Claim and Judgment 
Fund. He indicated that during this 
half vear period, there were 688 bodilv 
iniury claims with a total of $1,000,890 
in bodily injury incurred losses. There 
were 127 cases of bodilv injurv to nedes- 
trians with incurred losses of $339,250 
during this period. Eighteen claims were 
made in hit-and-run accidents amounting 
to incurred losses of $32,050 Pronertv 
damage claims for this neriod numbered 
374 eases with incurred losses at $123,- 
612 89. He gave the total claims covering 
bodily injury and property losses as 
1,062 representing total incurred losses 


for these categories of $1,129,502.89. 

The New Jersey Fund provides a maxi- 
mum of $5,000 for a personal injury 
claim and a maximum of $10,000 for 
more than one injury. Property damage 
coverage stands at $1,000. In New Jersey, 
insured motorists are charged $1 as their 
share in the U.J. Fund; uninsured drivers 
pay $3 as their Participation. 

New Jersey motorists can collect for 
injuries and property damage caused by 
out-of-state motorists if the state of the 
defendant has a like U.J. fund. 

Insures Driver Statistics 

In statistics provided by the New York 
State Motor Vehicle Department, Louis 
W. Orsini, representing Motor Vehicle 
Commissioner Joseph P. Kelly made the 
following figures (of 1954) available to 
the Joint Committee: 

Eighty-seven per cent of New York 
State motorists carry auto liability insur- 


ance; 13% do not. Passenger vehicles 
registered in the state during 1954 
amounted to 3,705,149. In that year, 


there were 477,001 commercial vehicles 
registered. 

Mr. Orsini said that during 1954 there 
were 344,171 motor vehicle accidents. 
Uninsured drivers involved in accidents 
amounted to 55,176. There were 7,136 
uninsured non- resident motorists in- 
volved in accidents in New York. A 
total of 180,377 persons were injured in 
accidents during that year; 2,094 per- 
sons killed; 28,696 pedestrians injured; 
833 pedestrians killed; 601,551 motor 
vehicles damaged. 

There was a total of $93,087,474 dam- 
age to property (including real estate) 
as the result of motor vehicle accidents. 
The number of drivers licenses issued 
and effected was 6,157,319. 

Under the provisions of the New York 
Safety Responsibility Law during 1954, 
66,990 (both resident and non-resident) 
posted security. Under the S.R. Law, 
41,229 residents and 7,136 non-residents 
had their licenses suspended for failure 
to post security. 

Speaking for the America Fore Insur- 
ance Group, R. Newell Lusby requested 
of the Joint Committee that his Group 
are afforded comment on any proposed 
legislation which may be introduced in 
the New York legislature regarding com- 
pulsory auto liability insurance. The 
fundamental problem, he declared, is one 
of moral responsibility. Some of those 
morally ienananeatinn are also financially 
irresponsible. He emphasized that there 
is no way, under the compulsory insur- 
ance setup, to protect drivers from in- 
juries caused by out-of-state motorists. 

State in Insurance Business 

Mr. Lusby emphasized that he could 
conceive of no way in which compulsory 
legislation can be had in New York State 
without the state going into the insur- 
ance business. “If we put the state in 
the insurance business competing with 
free enterprise, we will have the same 
political situation as in Massachusetts,” 
the speaker declared. 

The America Fore secretary told the 
Toint Committee of the efforts of the 
industry to solve the uninsured driver 
problem in New York State by its intro- 
duction of the extended automobile en- 
dorsement and declared that this cover- 

(Continued on Page 28) 





Holz Cites Compulsory 
Indemnification Law 


AS COMPULSORY INS. SOLUTION 


Answer to Uninsured Driver Problem; 
Sufficiently Comprehensive to Protect 
Every N. Y. Resident 


New York State Superintendent of 
Insurance Leffert Holz, November 30, 
proposed the enactment of a “compul- 
sory indemnification law” as a solution 
to the uninsured driver problem in his 
state. Appearing as a witness before a 
hearing of the Joint Committee on Un- 
satisfied Judgment Act and Compulsory 
Automobile Insurance at the Hotel Bilt- 
more, Superintendennt Holz declared 
that his proposed law would not only 
eliminate the deficiencies and weaknesses 
in connection with compulsory insur- 
ance, but would, in fact, be sufficiently 
comprehensive to protect every resident 
of New York who is injured by an un- 
insured, financially irresponsible motor- 
ist. 

“The compulsory indemnification law,” 
the Superintendent said, “would require 
every motorist at the time of the regis- 
tration of his car to provide proof of 
adequate financial responsibility. An 
automobile liability insurance policy in 
any accredited insurer would be deemed 
adequate proof of financial responsi- 
bility. 


Additional Assessment 


“Those motorists who fail to furnish 
proof of financial responsibility would 
be required to pay an additional assess- 
ment over and above the cost of regis- 
tering their cars. The money so col- 
lected by this additional assessment 
would be placed in a special fund to be 
used solely for the purpose of indem- 
nifying any person injured by an unin- 
sured, financially irresponsible motorist 
and would make possible the satisfac- 
tion of claims for damages not only 
against known uninsured, financially ir- 
responsible motorists, but would also 
provide, unlike compulsory insurance, a 
means of indemnifying losses arising out 
of accidents with uninsured out-of-state 
cars, hit-and-run accidents and accidents 
with unauthorized drivers.” 

Hr. Holz went on to say that the law 
would further provide that any unin- 
sured motorist involved in an accident 
would not be relieved of personal liabil- 
ity merely by the payment of whatever 
assessment is levied against him for the 
privilege of driving his car. “If an unin- 
sured motorist is involved in an accident, 
he always remains primarily liable for 
whatever damage he causes,” he declared. 


Impoundment Another Feature 


“Until the judgment rendered against 
him for such damage is fully paid by 
him, not only is his driver’s license as 
well as his car registration revoked, but 
his car is impounded. The mere fact 
that the victim has redress to the com- 
pulsory indemnification fund and is re- 
imbursed out of that fund does not in 
any way relieve the uninsured driver 
from his obligation to pay the judgment 
resulting from his acts. 

“Furthermore, the law would also pro- 
vide that any financially irresponsible 
uninsured motorist would be excluded 
from any benefits of the compulsory in- 
demnification law if he is involved in an 
accident with another uninsured finan- 
cially irresponsible motorist. And, fi- 
nally, the law would provide that the 
entire sum necessary for the establish- 
ment of the compulsory indemnification 
fund, together with the cost of its opera- 


tion, shall be borne entirely by the fi- 
nancially irresponsible uninsured mo- 
torist. 


“I deem it my duty as Superintendent 
of Insurance to recommend legislation 
which would have as its objective the 
protection of all persons injured in au- 
tomobile accidents which occur in the 
state of New York. It is my considered 
judgment that the enactment of a com- 
pulsory indemnification law along the 
lines that I have outlined is most likely 
to accomplish that purpose.” 









T. C. Andrews Urges 
A “Fairer” Highway Tax 
HE SEES DISCRIMINATION 
Talks to News Men at Luncheon Here; 


Urges “Pay-as-You-Go” 
Basis 





Roosevelt 


At a press conference in 
this week, 


Hotel on Tuesday noon of 
T. Coleman Andrews, board chairman 
and chief executive officer of American 
Fidelity & Casualty Co., urged the fi- 
nancing of much needed new highways 
which he said must and can be accom- 
plished on a “pay-as-you-go” basis. For- 
mer Commissioner of Internal Revenue, 
Mr. Andrews, who was here to attend 
the mid-year meeting of the Insurance 
Commissioners, also told the news men 
of his opposition to attempts for impos- 
ing a disproportionately higher share of 
highway user taxes on the motor trans- 
port industry. While trucks account for 
only 17% of all vehicle registrations in 
the nation he said they already pay 33% 
of all highway user levies. In his opin- 
ion taxes imposed to finance any high- 
way construction program, state or Fed- 
eral, must be spread equitably among all 
highway users, and restricted to high- 
way use purposes. 

“We would not suffer from such an in- 
adequate and unsafe highway system to- 
day,” he said, “if for the past 30 years 
it had not been a general practice to 
raid state highway tax coffers to finance 
other unrelated expenditures. If all 
monies collected from highway users had 
been applied to pay for new construc- 
tion and improvement of existing roads 
the highway fatality toll, and time con- 
suming congestion of U. S. roads, would 
not be nearly so bad.” 

In 1954 approximately $270 million in 
highway user levies were diverted to 
other than highway expenditures by the 
States. In the last three decades more 
than $4,093 billion in state highway 
funds have been used for education, war 


pensions, mosquito control and many 
other highway purposes, he said. 
Mr. Andrews clarified the $1,400,000 


tax claim the Government is charging 
against American Fidelity & Casualty. 
“I am staying completely out of this 
case, as the company’s board chairman,” 
he declared. “As Commissioner of In 
ternal Revenue, the only thing I ever 
did in this case was to take such admin 
istrative action as recommended to me 
by members of my staff and the chief 
counsel.” 


Aetna C. & S. to Expand Its 
Consumer Advertising in ’56 


The national consumer advertising 
program launched this year by the 
Aetna Casualty & Surety Co. will be 


expanded in 1956. 

Three additional magazines—Reader’s 
Digest, Newsweek and Holiday—will 
carry the Aetna Casualty advertise- 
ments next year, as well as Life, Satur- 
day Evening Post and Time, which are 
being used this year. The program is 
being handled by Wm. B. Remington 
Inc., of Springfield, Mass., Aetna’s ad- 
vertising agency for the past ten years. 

The two-color, full-page advertise- 
ments will continue to feature the per- 
sonal service of Aetna Casualty agents, 
with special emphasis on the company’s 
coast-to-coast claim service. A _ wide 
variety of tie-in material being made 
available to agents includes local news- 
paper advertising mats, radio and TV 
announcements, window and_ counter 
display posters and other sales promo- 
tional aids. 


Joseph Gernhardt Dies 


Joseph Gernhardt, former advertising 
manager, National Surety, died Wednes- 
day in a Brooklyn hospital where he 
had been for a number of weeks. Start- 
ing with the company as a forgery bond 
salesman he became assistant manager 
of the advertising department under 
late William A. Barnhart, succeeding 
the latter when he died in 1928 
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Semi- Annual Meeting of the Insurance Commissioners in N. Y. 





Dew Headed Industry 
Group for NAIC Meeting 


SECRETARIAL : STAFF SUPPLIED 





Commissioners Guests at Buffet Dinner 
Monday and Their Wives Given Stork 
Club Luncheon Wednesday 





Thomas R. Dew, vice president of 
Federal Insurance Co. in its bonding 
department, served as chairman of the 
industry committee which took charge 


of arrangements this week for the mid- 





THOMAS R. DEW 


year meeting of National Association of 
Insurance Commissioners at Hotel Com- 
modore, New York. This was Mr. Dew’s 
second year in this capacity, having been 
selected for the assignment by Superin- 
tendent of Insurance Leffert Holz of 
New York, who is a member ex officio. 
Secretary of the committee was J. J. 
Schieffelin, executive assistant in Chubb 
& Son. 
The two principal social events ar- 
ranged for the out-of-town Commission- 
ers were (1) the president’s reception 
and buffet dinner Monday evening and 
(2) the ge at the Stork Club on 
Wednesday for the out-of-town ladies. 
In addition the industry committee 
supplied at least 30 secretaries from 
various home offices in New York who 
performed yeoman service at the Com- 
modore in getting out the NAIC com- 


mittee reports. 

The industry committee consisted of 
the following company executives: John 
R. Barry, Corroon & Reynolds; Ken- 
neth E. Black, Home Insurance Co.; 
Charles G. Dougherty, Metropolit in 
Life; Dudley Dowell, New York Life; 
Col. Howard P. Dunham, American 
Surety; J. Victor Herd, America Fore 
Group Insurance Companies; Malcolm 
B. Hicks, Home Insurance Co.; Robert 


Equitable Life Assurance So- 
ciety; Roger Hull, Mutual Life of New 
York; Ray Murphy, Association of 
Casualty & Surety Companies; Erwin H. 
Sherman, General Exchange Insurance 
Corp.; Edward L. Mulvehill, American 
Re-Insurance Co., and Mr. Dew. 


Committee Discharged 
When the NAIC subcommittee to study 
enlarging functions of the NATC 
ant secretary’s office met Monday at the 
Commodore, New York, it was recom- 
mended that the committee, headed by 
Charles S. Jackson, Maryland, be dis- 
charged. The report stated: “The ob- 
jectives of the present subcommittee have 
been accomplished and until such time as 
financial support warrants the study of 
additional activities, it is recommended 
that this subcommittee be discharged.” 


L. Hogg, 


assist- 


Council’s Program on 3- Year Fixed Rate 
Policies Clarified at NAIC Session 


Workmen’s compensation small policy 
economies was the principal topic of dis- 
cussion at the NAIC’s compensation com- 
mittee meeting Tuesday afternoon at the 
Commodore, New York, George F. Ma- 
honey, Maine Commissioner, presided at 
this session as chairman of the committee 
and with J. Edwin Larson, Florida Com- 
missioner, as vice chairman. In effect, 
the “green light” was given to filings 
in this connection being made in various 
states by National Council on Compensa- 
tion Insurance. 

Interest of the committee centered 
around the small policy economies sub- 
committee report, submitted by Commis- 
sioner Joseph A. Humphreys, Massachu- 
setts. Therein reference was made to the 
filings by the National Council on Com- 
pensation Insurance in states which it 
serves of a program covering “three year 
fixed rate policies.” William Leslie, Jr., 
Council’s general manager, had described 
this program briefly at the subcommit- 
tee’s meeting on Monday. In the discus- 
sion that followed his description, the 
subject of the penalty charge to be 
applied to three year policies cancelled 
by the insured was considered from the 
discriminatory standard of most state 
laws. 

The subcommittee in executive session 
had voted to recommend continuation of 
the small policy economies subcommittee 
and to refer the subject of cancellation 
of the “three year fixed rate policies” 


and other technical aspects of the Coun- 

cil filing to the subcommittee of techni- 

cians for review and recommendations. 
slie Sees Possible Confusion 

In reference to the third paragraph of 
the subcommittee’s reports Mr. Leslie 
pointed out at the workmen’s compensa- 
tion meeting that wording of this para- 
graph might mislead State Insurance 
Commissioners not present into “thinking 
that the subcommittee was not in favor 
of approval of the ‘three year fixed rate 
policies’ program.” 

Chairman Mahoney in his report by 
way ot clarifying the subcommittee’s re- 
port in this connection, explained that in 
executive session the subcommittee took 
no position with regard to the “three 
year fixed rate policies” filing. Further- 
more, it was recommended that each 
state should consider this filing in terms 
of its own statutory requirements with- 
out awaiting the report of further study 
of the subject of cancellation. 

A motion was then made by Commis- 
sioner Northington of Tennessee and 
seconded by Commissioner Burt that the 
subcommittee’s report be adopted. 

Five items ‘submitted by the Texas In- 
surance Department for consideration of 
the NAIC workmen’s compensation com- 
mittee were referred to the National 
Council with the request that information 
be forwarded to the Texas Department 
relative to such items which appeared to 
the committee to be local in nature. 


J. F. Follmann, Jr., Submits Interim 


Report on A.& H. 


Submission of an interim report re- 
flecting “unusually rapid progress by the 
industry committee which has been 
working closely with the NAIC subcom- 


mittee on A. & H. policy cancellation,” 
featured the Monday session at the 
Commodore, New York, presided over 


by Commissioiner Thomas J. Gillooly, 
West Virginia. The interim report was 
read by Joseph F. Follmann, Jr., Bureau 
of Accident & Health Underwriters, 
chairman of the industry committee. 


At the outset Mr. Follmann said that 
NAIC at its annual meeting in June di- 
rected that a subcommittee of its A. & 
H. committee be appointed to study “the 
problems incident to cancellatioin of 
A. & H. insurance siilhetes.” The sub- 
committee was instructed to invite the 
industry to appoint a similar committee 
to investigate such problems and to par- 
ticipate in joint deliberations with the 
subcommittee. In addition to Commis- 
sioner Gillooly as chairman, the NAIC 
committee consisted of these Commis- 
sioners: Berry of Colorado, Cravey of 
Georgia, Davey of Indiana, and Ham- 
mell of Nevada. 

Held Joint Meeting Oct. 26 in 
Charleston 
Mr. Follmann 
representatives met 
subcommittee on Octo- 


Continuing his report, 
said that industry 


with the NAIC 


Cancellation Study 


ber 26 at a meeting in Charleston, W. 
Va. Associations invited included Amer- 
ican Life Convention, American Mutual 
Alliance, Association of Casualty & 
Surety Executives, Bureau of A. & H. 
Underwriters, Health & Accident Un- 
derwriters Conference, Life Insurance 
Association of America and Life Insur- 
ers Conference. Personnel of the indus- 
try committee, named from these groups, 
follows: C. M. Connell, Jr., LIC; 
W. Duane, Jr., Life Insurance Co. of 
Virginia; Mr. Follmann, John P. Hanna, 

& A. Conference; Tohn A. Henry, 
Continental Casualty; John F. McAle- 
vey, Bureau of A. & H. Underwriters; 

S. McNaughton, The Prudential: Al- 
bert Pike, Jr. LIAA; W. Lee Shield, 
ALC; John W. Wicker, Jr., American 
Mutual Alliance. 


Mr. Follmann then said that after a 
full day of discussion it was evident 
that the NAIC subcommittee desired 
from the industry a complete and objec- 
tive review of all facets of the cancella- 
tion problem. The meeting at Charles- 
ton concluded with the industry commit- 
tee in agreement that it would assume 
the responsibility of producing a report 
on behalf of the respective associations 
In accordance with the request received 
from Commissioner Gillooly the industry 
committee agreed upon a tentative out- 
line of its considerations which, it was 
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Pickett Attends NAIC Mee 


Ingram B. Pickett, member of the 
New Mexico Corporation Commission, 
attended his first NAIC convention this 
week at New York. He became a con. 
vert and is the best known newcomer, 
He stands seven feet and was introduced 
by Insurance Commissioner Apodaca of 
New Mexico as “Seven-Foot Pickett.” 
At the NAIC reception Monday eye. 
ning which consisted of a solid phalanx, 
Mr. Pickett towered majestically and as 
he moved about the room it was like g 
ship upon the ocean. 





Constitutional Amendment 

The NAIA constitution and by-laws 
subcommittee at its meeting Monday 
morning at the Commodore, New York 
adopted the following amendment to the 
constitution upon motion of Comm's- 
sioner Donald Knowlton of New Hamp- 
shire: 

“The association may also emp'oy an 
assistant secretary-treasurer who shall 
not be a member of the association. The 
executive committee shal] have the au- 
thority to select such secretary-treasurer 
annually subject to the approval of the 
association.” 





felt, 
ject: 


would thoroughly explore the sub- 


This follows 
Tentative Outline 


Following an introduction and “defini- 
tion” the committee study embraces 
the nature of A. & H. insurance with 
(1) emphasis on fact that cancellable 
insurance is a long established principle; 
(2) that there are definite reasons for 
cancellation; (3) examination of reason- 


ableness of such reasons; (4) use of 
waivers or substitute coverage. Non- 
cancellable insurance will also be ex- 


plored from standpoint of development, 
experience, extent of non-can. and its 
effect on underwriting and rates. Atten- 
tion will also be given to relationship 
of cancellation to company solvency. 

The industry’s study also embraces re- 
cent voluntary company experiments 
such as general improvement and broad- 
ening of coverages and practices, expan- 
sion of non-can. insurance, continuation 
of risk despite deterioration of health 
(by both practice and contractual right), 
automatically renewable insurance with 
right of company to change premium, 
insuring substandard risks and insuring 
persons in older age brackets. 

The problem, Mr. Follmann explained, 
will be viewed both quantitatively and 
qualitatively. As to the former, fre- 
quency of cancellation and_ degree to 
which there is a source of complaint 
will be studied. As to the latter, the in- 
dustry committee will look into the 
clarity and fairness of the policy con- 
tract, the sufficiency of notice to policy- 
holder, awareness of the policyholder, 
the principle of cancellation in practice 
because of (a) deterioration of health 
or (b) misuse or abuse by company. 

Mr. Follmann_ said his committee 
would keep in mind previous recommen- 
dations of NAIC with respect to the 
cancellation problem. It would also con- 
sider and analyze related legislative pro- 
posals in the several states other than 
NAIC recommendations. He also prom- 
ised that a bibliography of related litera- 
ture on the subject of cancellation would 
be prepared. 

in all, his outline indicated that 

“the industry has assumed the respon- 

sibility for a thorough exploration of 


the subject and is dedicated to the 
principle that it will be an objective 
study.” 

Various parts of this outline were 
delegated to certain members of the 
industry committee with the request 
that they have their material in the 


hands by November 15, 1955, 
Thereupon Mr. 
totaling 


chairman’s 
or shortly thereafter. 
Follmann colated this material, 


(Continued on Page 33) 
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Survey Released on 
Auto Safety Devices 


BY NORTHWESTERN NAT'L LIFE 


Report Devices Have Little Effect on 
Accident Prone Drivers; Cite 
Record of Repeaters 
In spite of a long series of valuable 
safety improvements made in automo- 
biles, such devices have had little effect 
on the 20% of drivers who cause 80% of 
the highway accidents, warns the family 
economics bureau of Northwestern Na- 

tional Life. 

This deadly segment of drivers, termed 
“accident prone” by safety experts, near- 
ly always run twin records as repeaters— 
records of repeated safety law violations 
coupled with records of repeated acci- 
dents—until they die or are stopped from 
driving, says the insurance warning. 

Given longer range headlights, they 
have merely increased their night driving 
speeds. Given cars with a lower center 
of gravity, they take curves still faster 
and turn turtle as in the past. Given tires 
with greater traction in rainy weather, 
they drive still faster on slick pavements 
and so skid anyway, 

Given far better brakes, they dash up 
toa highway or railroad intersection and 
try to “stop on a dime.” Too often they 
don’t. Given greater acceleration for 
safer passing, they try to pass in still 
shorter spaces, so that the resulting col- 
lisions have still more impact. 


Weather and Traffic Accidents 


Given improved windshield wipers— 
well, says the warning bulletin, statistics 
show that 78% of all traffic accidents 
occur in clear weather, 70% occur on dry 
road surfaces, 77% on straight stretches 
of road. 

In 70% of all fatal-crashes, one or both 
drivers have violated one or more safety 
laws. Of some 4,000 auto-train collisions 
per year, 40% occur at crossings guarded 
by watchmen, closed gates, or special 
warning devices which blink red lights, 
sound gongs, or do both at once. 

Thus only a small fraction of our traf- 
fic accidents “happen”; the rest are 
strictly man-made, the bureau points out; 
the supreme safety device on which all 
other safety devices depend is only the 
driver. “Our terrible traffic toll could be 
nearly eliminated on S-D Day and 
thenceforward if every motorist would 
merely keep himself sober, alert and de- 
cently courteous at the wheel.” 








SAFETY DEVICE DISCOUNTS 


Louisiana Rating Commission Probes 
Rate Credits for Approved Devices, 
G. H. Menefee Declares 
One of the ideas upon which the casu- 
alty and surety division of the Louisiana 
Insurance Rating Commission has been 
working on recently is that of giving 
rate credits on automobiles containing 
certain approved safety devices, George 
H. Menefee, Baton Rouge, Division 
Chairman, told the members attending 
a recent dinner meeting of the New 

Orleans Insurance Exchange recently. 
“The inclusion of safety devices in 
automobiles,” said Mr. Menefee, “will 
result in a substantial reduction in in- 
surance rates, whether by our allowing 
credits on automobiles containing these 
devices, or by improving the loss ex- 
perience. 

“For the safety of the public through 
Protection of life and _ property,” he 
continued, “we feel that any research 
into a reduction of insurance costs is 
good public relations, only if it is 
brought to the attention of the public.” 
John Singreen, president of NOIE, 
presided at the dinner meeting held at 
the St. Charles Hotel in New Orleans. 
Among the reports presented at the 
meeting were the progress of the insur- 
ance classes at Rabouin School spon- 
sored by NOIE and headed by George 
oward; the latest information about 
the Louisiana Association of Insurance 
Agents presented by Allen L, Smith, 
Managing director of the state associa- 
tion; and a joint report about the pro- 
Posed NATA convention in 1958. 


APPROVES NEW COMP. RATES 
Commissioner G. A. Bisson Declares 
New Rhode Island Rates Apply 
After December 1 

Commissioner of Insurance George A. 
Bisson has announced his approval of 
new compensation insur- 
ance rates for Rhode Island. The new 
rates will apply to all new and renewal 
policies effective on or after December 1, 
1955, he said. 

Commissioner Bisson declared that the 
new rates represent no change in the 
overall average manual rate level. He 
pointed out, however, that there are 
changes by industry groups; these aver- 
age 20.7% reduction for the contracting 
group, 4.9% increase for the manufac- 
turing group and 10.8% increase for all 
other classifications. 

“In the past Rhode Island work- 
men’s compensation experience has been 
very unfavorable,” Commissioner Bisson 
stated. “If the adverse trend had con- 
tinued, instead of no change in the over- 
all level of rates an increase in the 
neighborhood of 10% would have been 
required. The results by industry groups 
similarly would have been much less 
favorable. The increase for the “all 
other’ group would have been approxi- 
mately 21% instead of 10.8%. For the 
manufacturing group an increase of ap- 
proximately 14.5% would have _ been 
needed. Similarly the large average re- 
duction of 20.7% in the contracting 
group would not have been possible; the 
reduction would have been only 13%. 

“The notable improvement in work- 
men’s compensation experience in Rhode 
Island is attributable to the action taken 
last year by the legislature in improving 
the workmen’s compensation law and 
also to the effective work done by the 
Director of Labor and the Workmen’s 
Compensation Commission in the admin- 
istration of the law.” 


workmen’s 
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O.L.&T. LIABILITY REVISIONS 


Mutual Rating Bureau Announces Re- 
vised B.I. Rates and Territories 
in N. Y. State 

Revised bodily injury rates and terri- 
tories for owners’, landlords’ and _ ten- 
ants’ liability insurance in New York 
State were announced November 29 by 
the Mutual Insurance Rating Bureau. 
These revisions became effective No- 
vember 30, 1955. 

The revisions affect area and frontage 
classifications which apply to buildings 
occupied as stores, hospitals, churches, 
restaurants and apartment houses. O. 
L. & T. liability classifications applicable 
to occupancies such as schools, theatres, 
residences, baseball parks and swimming 
pools are also affected. The following 


statewide rate level increases are in- 
volved: 

Area and Frontage Classifications..... +18.1% 
Residence Classifications ............. +59.5% 
School Classifications .........0..++0 +55.2% 
Theatre Classifications ............... 21.1% 
Other Miscellaneous Classifications.... +--52.1% 


In addition to the above revised rates, 
the Mutual Insurance Rating Bureau 
also announced a revision of rates for 
two product liaibility insurance classifi- 
cations. These are the bodily injury and 
property damage rates applicable to 
gasoline pumps and liquefied petroleum 
gas tanks. 
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REVISE BODILY INJURY RATES 


NBCU Announces Changes in O. L. & T. 
Rate in New York; Effective 
Date November 30 

Changes in owners’, landlords’ and 
tenants’ bodily injury liability insurance 
rates for area and frontage and miscel- 
laneous classifications, including schools, 
theatres and residences, were announced 
for New York State, November 29, by 
the National Bureau of Casualty Under- 
writers on behalf of its member and sub- 
scribed companies. The revised rates 
were effective November 30. Similar rate 
revisions have already become effective 
in other states. 

The area and frontage classifications 
affected by rate changes include such 
important types of buildings as stores, 
hotels, churches, hospitals, clubs, res- 
taurants, apartments and_ tenements, 
boarding or rooming houses and mer- 
cantile and office buildings. The miscel- 
laneous classifications affected by rate 
changes include, for example, baseball 
parks, exhibitions, golf courses, swim- 
ming pools, skating rinks, real estate 
developments, vending machines and 
self-service laundries. School theater 
and residence classifications are also 
affected. 

The rate changes vary by classifica- 
tion and rating territory and reflect re- 
cent experience incurred by the carriers 
for each classification and territory. 
While rates for some classifications are 
increased, others are reduced or remain 
unchanged. 

The rate revisions result in the fol- 
lowing approximate average statewide 
increases: area and frontage classifica- 
tions, 18%; school classifications, 55%; 
theater classifications, 21%; residence 
classifications, 59%; and other miscel- 
laneous classifications, 52%. 


Oregon Drivers Carrying 
Liability Ins. Now at 85% 


Chances of Oregon motorists becoming 
involved in an uninsured automobile acci 
dent are decreasing steadily, according to 
the Oregon State Motor Association. 

Eighty-five per cent of the licensed 
drivers in the state now carry liability 
insurance, compared to 80% at this time 
last year, Oregon’s figure of 85% insured 
compares to the national estimated 90% 
insured, 

Liability premiums in Oregon in 1954 
total $29,557,848, while for the nation as 
a whole the premiums were estimated at 
nearly $2,000,000,000. 


New C. & S. Division Guide 
On Administrative Methods 


Publication of a first handbook on 
administrative procedure of the casualty 
and surety division, Louisiana Insurance 
Rating Commission, has been announced 
by George Menefee, Division Chairman. 

Intended to save time and otherwise 
aid companies whose operations are reg- 
ulated by the division, the 50-page 
pocket-size book is bound in loose-leaf 
form to permit additions or changes in 
regulations and procedures. 

The handbook is indexed by subjects, 
ranging from applications and assigned 
risks through boiler insurance and hear- 
ings to rate changes and workmen’s 
compensation. 

Copies of the book are being distrib- 
uted to insurance companies, and addi- 
tional copies may be obtained, for $1, on 
application to division offices in the state 
capital. 
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Compulsory Auto Insurance Hearings 


(Continued from Page 25) 


age answers the two main deficiencies 
in any compulsory law. He noted that 
many states outside of New York have 
since requested like coverage, viz. : Wis- 
consin, Virginia, Pennsylvania, Connec- 
ticut and Michigan. All are asking, he 


declared, for the product of private en- 
terprise, not legislative compulsion. 

Ray Murphy, general counsel of the 
Association, presented his organization’s 
firm opposition to the assigned case and 
misdemeanor plans, and submitted as the 
basic and most speedy means of solving 
the problem of uncompensated accident 
victims a broad program for highway 
safety and the new form of insurance 
coverage the companies recently pro- 
vided in New York state. 

As an additional means of narrowing 
the gap between insured and uninsured 
motor vehicle accidents, Mr. Murphy 
recommended that the state’s Safety 
Responsibility Law be amended to re- 
quire uninsured motor vehicle owners 
to pay an additional registration fee 
which would be used for the expense 
of administering that law. 


An Anomalous Situation 


“Under the present law,” he declared, 
“the expense of administering it is as- 
sessed against insurance companies, 
which, in effect, means that insured mo- 
torists are paying this expense as this 
cost is included as a factor in making 
insurance rates. This is a completely 


anomalous situation. The Safety Re- 
sponsibility Law is directed at uninsured 
motorists and it is they who bring about 
the expense of administering the law. 
We believe an additional fee should be 
charged anyone registering an uninsured 
car and that this will shift at least part 
of the cost on the segment of the public 
who should be bearing it, and at the 
same time will serve as an inducement 
for people to insure.” 

The highway safety program presented 
by Mr. Murphy included, among other 
recommendations, the following: stronger 
driver license laws, more effective use of 
suspension or revocation of driving privi 


lege, periodic re-examination of all 
drivers, financial and educational assis 
tance to municipalities for high school 
driver education and adult training pro- 
grams, periodic motor vehicle inspection, 
and bring the state police strength im 
mediately to a minimum of 1,400 men 
The speaker stressed the community 
assistance program, through which the 
casualty insurance industry has been 
eroitine expert assistance to 50 New 
York state municipalities in improving 
and modernizing their traffic control and 


systems, as an example of 
done both to reduce acci- 


enforcement 
what can be 


dents and expedite traffic. Communities 
receiving the assistance show decrease 
in both deaths and injuries resulting 


from traffic accidents while communities 
that did not receive such assistance 
showed increases in both deaths and in- 
juries 

‘The new 
announced by the c 


recently 


Mr. Mur- 


form of coverage 
mpanies,” 


phy said, “can reduce the problem of the 
uncompensated victim of uninsured mo- 
torists to a minimum. Even before this 
coverage was offered, we contended that 
the problem was extremely small. We 
had in mind the high percentage of in 
sured cars in this state Par the protec- 


tion afforded under the Safety Responsi- 
bility Law. With this new coverage 
available, it is obvious that the problem 
has been further minimized. 


Members of Family Covered 


“Under the stock 
the insured and members of his 
are covered if involved in an 
with an uninsured vehicle, whether the 
uninsured vehicle is registered or 
whether the accident occurs in this state 


company coverage, 
family 


accident 


or elsewhere. It can, therefore, be seen 
that the protection is greater than could 
be achieved under a compulsory law, 
which cannot apply to accidents occur- 
ring outside the state, and cannot effec- 
tively apply to non-residents operating 


within this state. In addition, the cover- 


age affords a speedy remedy. The in- 
dustry, by this extremely broad coverage 
and by providing a means of quick dis- 
posal of claims, has made a substantial 
CC ntribution to solution of the problem. 

“It has been charged that insurance 
company opposition to compulsory insur- 
ance is based upon selfish motives. In 
reply, we cite the one example in this 
country of compulsory automobile lia- 
bility insurance in action. There, imme- 
diately on enactment, compulsory auto 
insurance became ‘a pivot of political 
turmoil,’ and that it has remained to 
this very day. Only short weeks ago 
the hearings on compulsory auto rates 
developed into a disgraceful Donnybrook, 


as indeed they have been in greater or 
less degree year after year. After 30 
years of this ‘noble experiment,’ we 


find the people of Massachusetts less in- 
sured than the people of New York, and 
less protected in the aggregate. 

“As to unsatisfied judgment fund leg- 
islation, in addition to our objections 
previously expressed at the 1954 hear- 
ings, we would stress the fact that the 
enactment of any such legislation now 
would be completely inconsistent with 
the new form of coverage. An unsatis- 
fied judgment fund is unnecessarv in so 
far as the insured motoring public and 
their families are concerned, as they are 
covered under the new endorsement and 
certainly the insuring public will have 
no interest in paying into a fund and at 
the same time paying for protection af- 
forded under the endorsement. In other 
words, should an unsatisfied judgment 
fund be created there would be no need 
for the endorsement except possibly in 
so far as it might afford coverage be- 
yond the provisions creating the fund.” 


Is S.R. Law Sufficient? 


Representing the NATIT, General Man- 
ager Vestal Lemmon told the Joint Com- 
mittee that the subject at hand really 
resolves itself to the question of whether 
you feel that sufficient progress has been 
and is being made within the framework 


of the existing Safety-Responsibility 
Law in New York to warrant retaining 
it, either intact or with supplementary 


measures such as an impoundment pro- 
vision, or whether vou feel that it should 
be repl iced with a compulsory automo- 
bile insurance law of some type. 

“Our Association holds to the former 
point of view,” he declared. “We _ be- 
lieve enactment of a compulsory type 
law would be completely unnecessary 
and manifestly unwise. 

“Tt would be unnecessary because your 
state has already made tremendous 
strides under the present law. and can 
within the framework of that law virtu- 


ally wipe out the unsatisfied judgment 
problem to the extent it still exists. And 
this can be done without risking the 


dangers inherent in the compulsory ap- 
proach. 

“We do not seek to minimize the un- 
satisfied judgment problem in New York, 
but it must be admitted that it has been 
reduced to the point where only a rela- 
tively small percentage of valid claims 
against New York motorists are uncol- 
lectible. We hes ir frequent references to 
the so-called ‘gap’ of uninsured vehicles 
inn New York; those figures are by them- 
selves no index of the percentage of valid 
but uncollectible claims, however. We 
must allow for the fact that many claims 
against uninsured motorists are barred 
bec: ause of lack of fault on the defend- 
ant’s part, or because of the presence of 
contributory negligence by the claimant; 


logically, at least half of the accidents 
should fall in that category. Also, we 
must consider that thousands of unin- 


sured defendants are able to dats tg in 
damages out of their own resources. In 
1953 almost 6,000 deposits totaling over 
$1,200,000 were made under your Safety 
Responsibility Law. Actually, many of 
the persons making those deposits un- 
doubtedly had additional property and 
resources available over and above the 
deposits to satisfy a judgment, 

‘Thus it is apparent that the problem 
to which some persons point as the sup- 


posed need or excuse for a compulsory 
law is really quite limited in scope in 
New York. It certainly does not present 
a crisis or an emergency, warranting 
resort to emotionalism or sensationalism. 

“Nevertheless, you say, a small gap still 
does remain, and it is no comfort to tell 
the fellow who cannot collect a valid 
claim against an irresponsible motorist 
that his type of predicament is the ex- 
ception and not the rule in New York. 
It probably wouldn’t comfort him even to 
tell him that the citizens of Massachu- 
setts sometimes find themselves in the 
same predicament under their compul- 
sory law, when involved with a stolen 
car, an insurance dodger, or an out-of- 
state car. What, then, should be done 
in New York? 


A Great Deal Being Done 


“First, a great deal is being done. As 
you know, major segments of the insur- 
ance industry have recently made avail- 
able to the New York motorist, and his 


family and relatives resident in his 
household, coverage to indemnify them 


for injuries suffered in accidents involv- 
ing the uninsured vehicle. Without inti- 
mating that this new type of coverage 
is necessarily the last word or the com- 
plete answer to the problem, I submit 
that it is an important step, and that if 
given a reasonable chance it will operate 
to reduce substantially the small existing 
percentage of unsatisfied judgments. Re- 
member that one of the virtues of this 
voluntary approach, as compared with 
compulsory insurance legislation, is that 
any shortcomings that manifest them- 
selves can easily be rectified in the same 
manner that shortcomings in other in- 
surance coverages have always been re- 
moved: namely, by changes in the ap- 
plicable forms. Thus we may well see 
further evolution of this voluntary ap- 
proach as we gain experience with it. 

“If you feel that still more must be 
done, there is another measure available 
to supplement your existing Safety Re- 
sponsibility Law, That is, enactment of 
an impoundment law. This type of law 
is now operative in several ‘Canadian 
provinces. Under such laws a resident or 
non-resident vehicle involved in an acci- 
dent entailing bodily injury, or property 
damage over a specified amount, is im- 
pounded in storage until and unless the 
owner either gives proof of financial re- 
sponsibility, posts security, or satisfies 
the injured party’s claim. This type of 
law would operate both to increase the 
ratio of insured motorists, and also to 
facilitate settlement of claims in cases 
involving the uninsured. It is endorsed 
by most of the automobile insurance in- 
dustry in New York as well as by your 
own State Bar Association. 

“Now, we have heard the new unin- 
sured motorist coverages criticized on the 
grounds that the cost is borne by the 
insured motorist. 

“In answer to this, we say that if due 
weight is given to all of the salient facts, 
they will show that the insured public is 
far better off in the long run paying a 
few dollars annually for a coverage of 
this tvpe than it would be to bring upon 
New York the expense and grief attend- 
ant to a compulsory insurance law.” 


Compulsory Law Will Not Do Job 


Daniel Reidy, vice president and gen- 
eral counsel of Guardian Life, speaking 
for the New York State Bar Association, 
said the Bar Association opposed com- 
pulsory automobile insurance because it 
will not do the job it’s proponents allege 
it will for it cannot protect against—(a) 
The out-of-state motorist; (b) the hit- 
and-run driver; (c) the stolen car: (d) 
the car used without consent; (e) the 
car cpereied by the unlicensed ‘driver. 

Mr. Reidy made some salient remarks 
a the statistics released by the 

New York State Motor Vehicle Depart- 
ment regarding the number of motorists 
insured and not insured in the state. 

“At the 1954 Albany hearing of this 
committee the State Bar Association 
pointed out although the legislature in 
1952 had passed a law enabling the 
Motor Vehicle Commissioner to require 
a car owner to state whether or not he 
had a liability insurance policy, such 
question had never been asked, Its pur- 


pose was to secure facts. I quote from 
the law: ‘as will enable the compilatioy 
of accurate statistics concerning ingy,. 
ance COV erage.’ 

“Senator Rath thereupon introduced ; 
bill which withdrew the disc retionan 
right of the Motor Vehicle Commissione; 
to ask such a question and made it man. 
datory upon him to do so, At long las 
we were going to get accurate figures + 
determine the real number of uninsured 
motorists in our state. But did we get 
accurate figures? I say we didn’t. }y 
explain why. I preface my explanatio; 
by saying it does not reflect on our pres. 
ent Commissioner of Motor Vehicles, }; 
“4 as not in office at the time. 

.."l;op-di aing 

“Senator Rath’s law chapter 498 of ; 
laws of 1954, subdivision 1, parag a 
section 11 of the Vehicle and Traffic La 
said: ‘In conjunction with the applicatio; 
required by this subdivision the commis. 
sioner shall require the owner to state 
(gentlemen, note carefully please thes 
next words of the statute) ‘whether fy 
has a motor vehicle liability px icy and 
such other facts as will eneble the com. 
pile ition of accurate statistics cor cerning 
insurance coverage.’ 

“That question has never been aske(! 
You gentlemen of the legislature are gj. 
dently presumed by some, not to knoy 
what you meant. 

“In August 1954 the papers reportet 
that the auto owner would be required 
in comp] leting his 1955 registration appl 
cation to state whether he carried ‘ 
least $10,000, $20,000 insurance for bod 

and $5,000 for property damage.’ On Ang. 
ust 27, 1954 I, representing the State Bar 
wrote the Commissioner of Motor Ve. 
hicles pointing out such a question wa 
not the one required by the legislature 
and if asked would not return accurate 





statistics. Many responsible motors 
carry only $5-10 liability insurance 
Taxicabs are only required to carry 


$5,000-$10,000 public liability. Yet all such 
people would have to answer No to the 
proposed question. 

“Copies of my letter were sent to the 
members of this committee and the legis 
lative leaders. My letter was prompili 
acknowledged on September 3 but it wa 
not until October 8 that the explanatio: 
for the question was given. I quote from 
the reply to my letter: ‘The primary pur 
pose of the enactment of paragraph c 0! 
subdivision I of section 11 of the Vehicle 
& Traffic Law was to provide a metho 
of ascertaining how many motor vehicle 
were covered by insurance sufficient | 
protect them from the operation of th 
Motor Vehicle Safety Responsibility Ac 
in the event of involvement in an ace: 
dent.’ 

“You gentlemen had clearly stated 1 
the statute that the purpose was the con: 
pilation ‘of accurate statistics concerning 
insurance coverage’. You obviously kno 
what you wanted and though clearly 
spelled ont in simple language, the Motor 
Vehicle Bureau redrafted the statute! 
fit its ideas not yours. 

“Get _this gentlemen, the reply went 0 
to say: ‘It is not intended to characteriz 
everyone who answers the question 1 
the negative as a financially irresponsible 
motorist. The report which will be pre 
pared on the basis of the questionnatt 
will merely indicate the percentage ' 
motor vehicles registered in this stat 
(other than omnibuses and vehicles 
owned by self-insurers) which do no 
have insurance in effect to protect them 
from the operation of the financial tt 
sponsibility law.’ ; 

“If that was so how come all the pul 
licity that 13% of our motorists are Uh 
insured. I wz arrant that $5 to $10,000 lis- 
bility insurance is more than sufficient 
cover 75% of the personal injuries tha 
occur in this state. 

“I repeat gentlemen, these figures (al 
not be accurate! Yet the law requirin 
the Commissioner of Motor Vehicles " 
ask the question that has never bee! 
asked was repealed at the 1955 legis 
tive session.’ 


Comments on Other Items 


Mr. Reidy went on to comment brief! 
on the other items of this hearing. 
“Impoundment of automobiles— 


(Turn Back to Page 13) 
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NAIC To Push for Three State Laws to 
Govern Misleading A.& H. Advertising 


Commissioner Thomas R. Pansing, Nebraska, chairman of the subcommittee on 
state laws governing misleading and deceptive advertising, submitted a clear-cut 


program of action to NAIC following its own meeting at the Commodore, New 


York, early in the week. With the blessings of NAIC, individual state Insurance 
Commissioners will be urged to pres sfor enactment in all states of three uniform 
acts. These are in the order of importance and priority the following: (1) the uni- 


form state fair trade practices act; 


(2) the uniform unauthorized insurers service of 


process act, and (3) the uniform NAIC individual A. & S. policy provisions law 1950. 
The subcommittee was in accord that no emphasis should be placed on the 


form of such legislative enactments. 


In other words, 
should be chiefly in the substance of the legislative enactments. 


it was felt that the concern 
It was urged by 


Chairman Pansing that full use be made of the facilities afforded by the various 
insurance trade associations in the furtherance of the desired objectives. 

In the months ahead both Commissioners and industry members in each zone 
will work together in evaluating the legislative situation in each state of their zone, 
and then encouraging all interested parties to obtain earliest possible enactment 


of the three recommended laws. 


When the Pansing subcommittee on 
state laws needed to govern misleading 
and deceptive advertising got down to 
serious discussion on how best to handle 
problems involved, it was brought out by 
Commissioner Pansing that the three 
laws which have been suggested as es- 
sential, if the ouster of Federal Trade 
Commission jurisdiction in the A. & H. 
picture is to be effected, are the follow- 
ing (1) state fair trade practices act; (2) 
provisions act, and (3) the uniform un- 


authorized insurers service of process 
act. 5 
Speaking for himself, Commissioner 


Pansing strongly urged that NAIC’s full 
efforts be directed at getting the fair 
trade practices act adopted in all states. 
“If we are successful in achieving unani- 
mous adoption of this act,” he said, “we 
should succeed in an ouster of FTC 
jurisdiction in virtually all cases.” 

At this point Commissioner Donald 
Knowlton, New Hampshire, reminded his 
fellow commissioners that at the NAIC 
annual meeting last June a fourth act— 
the reciprocal unauthorized insurers act 
—had been recommended. Its sponsor 
was Moses Hubbard, representing the 
Commercial Travelers Association of 
Utica. Said Mr. Knowlton: “So far as I 
know no one has seriously argued that 
adoption of this act is important in the 
FTC ouster of jurisdiction.” 


Hubbard in Complete Accord 


Moses Hubbard sprung a_ surprise 
when he announced: “It is amazing but 
I find myself in complete accord with 
the committee in its approach to this 
problem.” He indicated that the job has 
been done in those states w here a Fair 
Trade Practices act is*in effect “in sub- 
stance.” 





G.F. Brown & Sons Adds Two 
To Underwriting Staff in N.Y. 


Geo. F. Brown & Sons whose New 
York office is at 32 Cliff Street, has 
added to its staff John J. Boyle and 


James A. Boyden, both in underwriting 
capacities. 

Mr. Boyle is well known to New York 
brokers through his former associations 
with Unitied States Casualty and Na- 
tional Surety Corp. He brings to his 
new post a well founded knowledge of 
the casualty business and will be avail- 
able in connection with excess, surplus 
line and reinsurance problems of insur- 
ance brokers. 

Mr. Boyden is well versed in the fire 
insurance field. He was formerly with 
the Louisville Fire & Marine and also 
the Triboro Agency in New York City. 
Through this latter connection he is 
known to many New York brokers. 

The Brown agency specializes in the 
placement of unusual or extra hazardous 
ines for insurance brokers. 


Harrington Pushes Service of 
Process Act 

C. F. J. Harrington, former Massachu- 
setts Commissioner who is now executive 
vice president, National Association of 
Casualty & Surety Agents, predicted that 
a “long, hard road lies ahead if we are to 
ouster FTC jurisdiction.” In giving his 
support to the Pansing committee’s em- 
phasis on the adoption of three state acts 
and with the fair trade practices act of 
first importance, Mr. Harrington cau- 
tioned: 

“We can enact a lot of rules that may 
be- restrictive, or we can proceed in an 
orderly fashion. I’m for the latter pro- 
cedure, of course.” At the same time Mr. 
Harrington cautioned against too hasty 
action. He also urged that the un- 
authorized insurers service of process 
act should be given full support. 

“Tt is imperative if we are to oust 
FTC from jurisdiction,” he declared. 
“This type of law is essential if we are 
to cover the field. I’m informed that only 
about seven states have enacted it to 
date. This may be because of the fact 
that one of the frailities of the situation 
is that there is often complete relaxation 
of effort after good laws have been 
proposed. . 

As to the fair trade practices act, Mr. 
Harrington remarked: “I don’t think 
that the FTC will fall in with the view 
that this act will accomplish the result 
we desire.” He pointed out that Public 
Law 15 specified the McCarran act would 
apply “to the extent that the business 
is not regulated by state law” and in this 
connection, he remarked, “This does not 
mean by State Insurance Commission- 
ers.” 

Mr. Harrington made a number of ob- 


power inadequacy of some state insur- 
ance departments and difficulty in get- 
ting adequate funds. He showed real 
concern over this inadequacy, particular- 
ly since various state departments will be 
required to turn out more work when 
new rules and regulations, especially for 
A.& H. go into effect. 

Finally, Mr. Harrington expressed the 
opinion that “the only one who can 
satisfy us that there will be a reversal of 
the prevailing FTC attitude is the chair- 
man of FTC and I'll believe it when I 
see a statement from him to that effect.” 


Personnel of Committees 


Personnel of this NAIC subcommittee, 
headed by Mr. Pansing, was as follows; 
Zone 1—Knowlton, New Hampshire: 
Zone 2—Gillooly, West Virginia; Zone 
3—Martin, Louisiana; Zone 4—Sheehan, 
Minnesota; Zone 5—Pansing, Nebraska, 
and Zone 6—Hammil, Nevada. 

The industry committee which is co- 
operating closely with the Pansing com- 
mittee, consists of Orville Grahame, 
Massachusetts Protective, Zone I: W. R. 
Shands, Life Insurance Co. of Virginia, 
Zone 2; Dudley Porter, Provident Life & 
Accident, Zone 3; John Panchuk, Fed- 
eral Life & Casuc ultvy, Zone 4; Lloyd E. 
Elliott, Great American Reserve, Zone 
5, and F. V. Keesling, Jr., West Coast 
Life, Zone 6. 


TWO CASUALTY APPOINTMENTS 
Buffalo Names I. D. Nicholls as Ass’t. 
Casualty Manager and C. K. Allen as 
State Agent for Ind., Mich. 

The Buffalo Insurance Co. has -ap- 
pointed Ivor D. Nicholls as assistant 
casualty manager at the home office in 
Buffalo and Charles K, Allen as state 
agent for the states of Indiana and 
Michigan. This is a promotion for Mr. 
Allen who has been special agent in this 

territory for the past 18 years. 

Mr. Nicholls in his new post will take 
a leading part in assisting Vice President 
J. G. Hasselbrack in the development and 
supervision of casualty lines which the 
company recently started to write. 

Prior to joining the Buffalo Mr. 
Nicholls was associated for 20 years with 
the American Surety, handling all phases 
of branch office and home office under- 
writing. He leaves the post of home 
office supervising underwriter. 

A member of the Society of Chartered 
Property and Casualty Underwriters, his 
entire business experience to date has 
been with American Surety except for 
his years of service as a U. S. Army 
lieutenant during World War II. 

In his new capacity Mr. Allen will 
continue to service agents of the Buffalo 
for both fire and casualty and will have 
associated with him State Agent H. Dale 
Poffenbarger for developing additional 
casualty and fire agents. A member of 
the Blue Goose, Mr. Allen resides in 
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RAYMOND 
COMMERCE 
BUILDING 


Newark, N. J. 
SERVING: 


et The Insurance 
Industry 


Tenanted by leading financial and insur- 
ance companies, the Raymond-Commerce 
Building offers the ultimate in fine ex- 
cutive and general office accommodations. 
Companies with leases expiring soon will 
find it profitable to obtain our plans and 


rental information. 


SPACE NOW AVAILABLE 


Owner Management 


Raymond Commerce -~ Corporation 
1180 Raymond Boulevard MArket 3-4600 





NAIC Reports on Blue Cross- 
Blue Shield; Complaint Study 


Nebraska 
was one of the 
state officials at the NAIC semi-annual 
meeting at the Commodore, New York, 
Monday as chairman of the 


Thomas R. Pansing, Com- 


missioner, who busiest 


reported 


Blue Cross-Blue Shield subcommittee. 
He said: 
“The subcommittee acknowledged the 


existence of two items remaining on its 
The first has to do with terminal 
maternity benefits. The second involves 
a study and discussion of the recently 
submitted compendium of state laws de- 
fining the extent of reguiation in each 
state over its respective Blue Cross 
organizations, a similar compendium 
having been previously furnished with 
respect to Blue Shield.” 

During the next six months this sub 
committee will hold a meeting to con- 
sider these matters, and therefore, the 
subcommittee recommended that it be 
continued in existence and that the 
above mentioned items be retained on 
its agenda. 

Wayne 0. 


agenda. 


Martin, Jr., Louisiana 
Commissioner, as chairman of the sub- 
committee on company reports on A. & 
H. claim settlements requested that an 
adjourned meeting be called of this 
committee and Task Force No. 2 “for 
the purpose of further considering pro- 
posed form on which a record of com 
plaints on A. & H. claim dispositions 
might be evolved.” 





Calif. Co. Innovation 

California Compensation & Fire of 
Los Angeles i is offering an innevation in 
automobile insurance, by providing for 
the second car in a two-car family at 
25% off the manual rate. This is in 
addition to the 20% preferred driver dis- 
count. The coverage is designed for 
qualified safe drivers and is commission- 
able to California agents and brokers on 
a flat 20% basis for both new and re 
newal enh omy 


NAMED FOR GRAND RAPIDS 

The Employers’ Group Insurance Com- 
panies of Boston have appointed Lionel 
P. Horsman as manager of their Grand 
Rapids office, effective immediately. Mr. 
Horsman joined the Employers’ in 1941 
as a safety engineer. From January 1, 
1948, until the present time, he has 
served both as special agent and as an 
underwriter in various New York State 
field offices. 








Page 30 










= THE EASTERN = 
UNDERWRITER 











December 2, 1955 








Cites Vital Role of 
Advertising-Contacts 


TODAY’S COMPETITIVE MARKET 


Bokman Tells Indiana Agents That Spe- 
cialty Cos.’ Advertisements Are 
Responsible for Heavy Sales 
Charles H. Bokman, resident vice 
president of New Amsterdam Casualty 
Pittsburgh branch, in speaking be- 
a recent meeting of the Indiana As- 





Co.’s 


fore 

sociation of Insurance Agents’ annual 
convention held in Indianapolis, Ind., 
warned that as the present situation 


stands, agents are not being outsold but 
are very definitely being outadvertised 
and outcontacted by specialty comna- 
nies. He declared that “the advertising 
campaigns of some of our competitors 
have undoubtedly produced results.” 

These results were attributed to the 
fact that their advertising enables them 
to contact people that stock company 
agents are not contacting. He reiterated 
that “if prospects find it possible to 
wander into departilient stores and mer- 
chandising marts to buy insurance, it is 
simply because we are not doing our job 
of making enough contacts.’ 


The speaker declared that there are 


three important items in the sales proc- 
ess. Mr. Bokman brought out that to- 
day’s merchandising would — probably 
rank them something along the follow- 
ing lines: First—advertising; second— 
contacting or prospecting; and third 

selling. He noted that selling, in the 
present market, has been relegated to 


third place. 
Shift of Values 


continued Mr. Bokman, 
“that advertising and prospecting were 
always an important part of selling but 
the selling itself, up to this present 
thing, and in the 


“lt is true” 


sit- 


uation, was the big 
present market we may well wonder if 
the big thing is not advertising and 
prospecting to reach large groups who 
have the money and in that way mak- 
ing the actual selling a rather simple 
matter.” Research in developing think- 
ing along this line may be well worth- 
while, he added. 

To the speaker, it would seem that a 
partial solution to the problem wouid be 


kind of an 
between the 


the inauguration of some 
advertising program jointly 
companies and the agents. However, he 
added that it is not difficult to foresee 
a problem there with a very serious dif 
ference arising between the organized 
companies and the independents. There 
is no possibility of the industry acting 
as a unit, although this is an industry 
problem that will have to be resolved 
satisfactorily, said the speaker. 

“In the second place,’ declared Mr. 
Bokman, “we must make more contacts 
and in line with this we simply have 
not expanded our organization personnel 
number of 


to cope with the increased 
automobile sales and_ resultant pros- 
pects. Perhaps agents should consider 


the acquisition of additional personnel 


as the solution. It is possible that the 
igent of tomorrow will have to handle 
more business at a lower income. by 
reason of the need for additional solici 
tors. 

“This would be in line with the gen- 


eral theory of the times of smaller 
profits on mass production. I very 
definitely do not want that interpreted 
as having anything to do with re- 
duced commissions. If the competi- 
tion can train numerous epee in 


specialized lines in a short while. we 
should be able to do the same thing. 
Our agents and solicitors would have the 
additional agency facilities available and 
we should be able to outsell i competi- 
tion even at the price difference.” 


AMERICAN RE, DIVIDENDS 


The board of directors of American 
Re-Insurance has declared a_ regular 
stock dividend of 25 cents a share and 


an extra dividend or 20 cents a share, 
payable December 15 to stockholders of 


record December 5. 





DINNER TO E. E. EHLERS 


Testimonial Affair Set for Dec. 8 to 
Honor Newark Mgr. of Travelers 
on His 40th Anniversary 

Ernest E. Ehlers, Newark branch man- 
ager of the Travelers for casualty-surety 
lines, will be given a testimonial dinner 
December 8 in recognition of his 40th 
anniversary with the Travelers Compa- 
nies. The affair will be held in the main 
dining room of the Military Park Hotel, 
Newark, with the general chairman of 
the committee on arrangements being 
Thomas E. Smith, assistant manager of 
the branch. 

Associated with Mr. Smith in planning 
the party are the following as co-chair- 
men: J. Ralph Van Duyne and David 
a: fom of the Newark branch; John 
W. Covert and George N. Gulick, New- 
ark agents of the company; John E. 
Sofield, Joseph J. Locher, ‘« Stanley 
Stults and Robert D. McFee, Travelers 
representatives from south Jersey area; 
Roy H. MacBean, representing the cen- 
tral Jersey area; Garrett Roosma, Jr., 
Frank J. Hanson and David M. Hundert- 
mark, representatives from north Jersey 
area, and Arthur B. Targett, treasurer, 
Newark. 





APPOINTED DEPUTY MANAGER 


G. H. Hottendorf to Succeed J. E. Baum 
as ABA Insurance and Protective 
Committee Head 

George H. Hottendorf has been pro- 
moted to the position of deputy manager 
in charge of the insurance and protec- 
tive committee of the American Bankers 
Association effective January 1, 1956, ac- 
cording to an announcement made by 


Merle E. Selecman, ABA _ executive 
manager. 

Mr. Hottendorf will succeed Deputy 
Manager James E. Baum, who is retir- 


ing after having been in chi irge of this 
committee of the Association since 1924. 

The new deputy manager was born in 
Brooklyn, New York, and holds an 
LL.B. degree from the Brooklyn Law 
School of St. Lawrence University. He 
was admitted to the New York State 
Bar in 1929. 

From 1916 to 1923, he was chief clerk 
and assistant manager of the criminal 
investigation department of the William 
J. Burns International Detective Agency 
of New York. During 1918, he served 
with the United States Army. 

He joined the staff of the American 
Bankers Association in 1923 as assistant 
to the manager of the insurance and 
protective department. In 1931, he be- 
came assistant secretary of the insur- 
ance and protective committee; and in 
1947, secretary of the committee. 


NEW AUTO RATES FOR MASS. 


On Property Damage Liability; Revi- 
sions Apply to Basic Limits Coverage 
Rates, NBCU States 

New automobile property dams ige lia- 
bility insurance rates for 1956 in Massa- 
chusetts were announced November 15 


by the National Bureau of Casualty 
Underwriters on behalf of its member 
and subscriber companies. 

The rate changes are not uniform 


throughout the state but vary by terri- 
tory, depending upon the loss record of 
each territory. In various communities, 
the Bureau pointed out, there are some 
reductions in rates, and in other com- 
munities there are some increases in 
rates. There are other instances where 
some rates remain unchanged. 

For private passenger cars there is no 
change in the average statewide rate 
level. For commercial cars there is a 
reduction of 5.4% in average statewide 
rate level which will result in an esti- 
mated annual saving of about $430,000 
for Massachusetts insureds. For garage 


and dealer risks, which are rated on a 
plate basis, there is an average state- 
wide rate increase of 4.5%; this will 


result in an estimated annual increase 
of $23,000 for insureds. 

The revisions apply to rates for basic 
limits coverage, which means protection 
up to $5,000 per accident. 





New Sales Dept. Executives 
Announced by A. M. Best Co. 


Three top-level changes in the sales 
department of the Alfred M. Best Co., 
Inc. and of its subsidiary, Flitcraft, Inc., 
both of New York, have ‘been announced. 

The Best and Flitcraft organizations, 
both publishing houses, compile, publish 
and distribute insurance company ratings 





Fabian Bachrach 
FRANK R. WALDRON 


and reports, and are also the publishers 
of four periodicals devoted to insurance 
and to the allied fields of industrial 
safety and maintenance. 

Frank R. Waldron, formerly metropol- 
itan representative in New York City 
for both organizations, becomes director 
of sales under the new organizational 
setup. 

James E. Behner assumes the duties 
of sales manager, and Eldor C. Krisak 
becomes assistant sales manager. 

Mr. Waldron joined Alfred M. Best 
Co. in 1946 and has been representative 


—— 


in New York since 1953. A native New 
Yorker, he attended Columbia University 
and served in the U. S. Navy in World 
War II. 

Mr. Behner has been with the organj- 
zation since 1927, with the exception of 
two years in the Navy. A_native New 
Yorker, he attended Seton Hall Univer. 
sity. He was assistant to Walter 
Brockhaven, director and vice president 


JAMES E. BEHNER 


in charge of sales, until Mr. 
haven’s death last September 14. 
Mr. Krisak, who attended New York 
University, came to Best’s from his home 
town in Syracuse, N. Y. in 1946 imme- 
diately after three years’ service in the 
Army. He has been with the sales de- 
partment continuously since then. 
hese appointments will enable the 
Alfred M. Best Co. and Flitcraft to 
continue their healthy gains of recent 
years and to press forward their continu- 
ing programs for expanded sales,” said 
Arthur Snyder, executive vice president 
of Best’s and president of Flitcraft. 


Brock- 





U. S. Supreme Court Refuses 
To Review Amer. Auto Case 


The Supreme Court of the United 
States has refused to review two insur- 
ance cases, and this refusal had the 
effect of upholding separate lower court 
decisions in favor of the insurance com- 
panies involved. 

In one case the right of an insurance 
company to place advertisements in 
national magazines criticizing high jury 
awards in damage suits was challenged. 
The other case involved the right of an 
insurance company to refuse to indem- 
nify the owner of property which burned 
after the wrong property was described 
in the insurance policy, following a series 
of complicated maneuvers and errors. 

The State of California initiated action 
to void the charters of American Auto- 
mobile and Associated Indemnity, accus- 
ing the companies of improperly influ- 
encing jurors by means of an ad in Life 
Magazine and the Saturday Evening 
Post. A juror in one damage case clipped 
the ad, calling upon jurors to consider 
the fact that higher damage awards 
lead to higher premium rates, and 
pinned it to the wall of the jury room. 

The American-Associated Co. told the 
California courts that any restraint on 
their right to advertise violated the 
first and 14th amendments giving free 


speech and free press guarantees. The 
decision of the lower courts was in 
accord with the position taken by the 


insurance companies. The Appeals Court 
said that the state’s efforts to lift the 
charters was an “attempt a prior re- 
straint upon publication,” amounting to 
censorship. 

The Supreme Court’s refusal to review, 
while not in any sense a decision in the 
case, does permit the lower court find- 
ings to stand, so that in this case at 
least the two companies have won. 





CLAIM SETTLEMENT PLAN 


Expanded by Maryland Casualty’s N. Y. 
Claims Division; Over 100 Cases 
‘ Settled Thus Far 

With more than 100 cases settled and 
more than $130,000 paid out in claims 
after four night sessions, Maryland Cas- 
ualty Co., New York claim division, has 
osceiioisienil that it will expand its newly- 
inaugurated system of after-hours work 
for the negotiation and settlement of 
claims throughout the east. 

While continuing Thursday night oper- 
ation at its New York City office, the 
company has already scheduled similar 
nights in Mineola, L. I., Jamaica, L. I, 
Staten Island, N. Y,, Albany, N. Y., and 
Newburgh, N. Y. The response to the 
sessions has been so tremendous that 
in most cases, the local bar associations 
have asked to co-sponsor and have do- 
nated the use of their offices. 

In Mineola, at the Nassau Bar Associ- 
ation Building, a settlement session will 
be held December 15. Queens County 
will hold a night session on that date 
at the Queens Bar Association offices, 
Jamaica. The Richmond County session 
took place December 1 at the Rich- 
— County Court House, St. George, 

. Albany County was held December 
fi at the Maryland Casualty office, 
bany. In Newburgh (Orange County), i 
was also held December 1 at the ae 
pany’s claim headquarters. 

The four night sessions in New York 
City saw a total of 103 cases settled, with 
$133,026.71 paid out. A total of 91 at- 
torneys represented clients, in addition 
to adjusters with full authority for set- 
tlement ,there are also doctors, tor eX 
aminations, automobile damage ap 
praisers, and legal counsel for local 
representation, present at each session 
to expedite claims and settlements. 
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A. & H. Companies Release Statements 
In Answer to Recent FTC Charges 


oint Committee on Health Insurance Points Out Cos. Have 
Modified Advertising Copy and Developed Code to 
Eliminate Further Misunderstanding 


Statements from six of the ten in- 
surance companies recently cited by the 
Federal Trade Commission for alleged 
false and misleading advertising of acci- 
dent and health policies came on the 
heels of the FTC charges. The Joint 
Committee on Health Insurance also is- 
sued an explanatory statement. The 
declaration of Mutual Life of New York, 
whose hearing is scheduled for March 12 
in New York, appears in another de- 
partment of this issue. ; 

A significant development concerning 
the FTC charges was disclosed by Ne- 
braska Director of Insurance Thomas 
R. Pansing at the first public hearing, 
November 26, held by the advertising 
code subcommittee of the NAIC execu- 
tive committee. Mr. Pansing at that 
time made public a letter to him from 
John W. Gwynne, FTC. chairman. In 
his letter, Mr. Gwynne pointed out that 
the recent complaints issued by the 
Commission covered the companies re- 
maining in jurisdictional categories 1 
and 4, and do not reflect on NAIC-FTC 
cooperative efforts towards the formula- 
tion of an acceptable code to govern 
A. & H. advertising. 


Joint Committee Statement 


The Joint Committee’s statement is- 
ae: November 23 follows: 

Complaints made public today by the 
Federal Trade Commission against ad- 
vertising practices of ten companies is- 
suing accident and health insurance are 
merely a continuation of a series of such 
announcements begun over a year ago. 
The complaints are based on advertising 
published more than two years ago. The 
1953 advertising in question was volun- 
tarily submitted by the companies to the 
Commission for its examination. Similar 
complaints arising from old advertising 
copy have been issued by the Commis- 
sion from time to time. 

“Although the Commission states that 
the advertising of the companies cited 
fails, in the opinion of the Commission, 
to meet the standards of the FTC Act, 
the companies deny the charges and 
have taken the position that there was 
no intent to deceive. It should be un- 
derstood that the complaints by the 
Commission are not a definite finding or 
ruling that the advertising in question 
actually violates provisions of the Act. 


Advertising Copy Modified 


“To eliminate any doubts, however, 
the companies modified their advertising 
copy two years ago, and since that time 
have voluntarily developed advertising 
Standards and practices to further elimi- 
nate misunderstandings. Recently they 
have cooperated with State Insurance 
Commissioners in developing a new ad- 
vertising code, which was announced last 
week by a subcommittee of the National 
Association of Insurance Commissioners. 

he NAIC is composed of the Insurance 
Commissioners of the 48 states and the 
District of Columbia, under whose su- 
Pervision the regulation of insurance 
falls. The rules developed by the 
NAIC’s advertising code subcommittee 
were announced by Thomas R. Pansing, 
Director of Insurance of Nebraska. They 
were developed after months of delib- 





erations by the subcommittee, and meet- 
ings with an advisory group represent- 
ing ten interested insurance trade asso- 
ciations. 

“The new rules developed by the 
NAIC subcommittee remove doubt re- 
garding the important points at issue in 
the FTC’s complaints issued since the 
inception of the Commission’s inquiry. 
It is anticipated that the code will pro- 
vide permanent standards, guidance and 
direction for the advertising of accident 
and health insurance.” 


Mass. Bonding & Insurance 


Massachusetts Bonding & Insurance 
Co. declared it is willing to abide by the 
Federal Trade Commission’s rules on 
A. & H. advertising “whether or not we 
feel these rules are reasonable.” The 
company noted that the FTC has, by its 
rulings and allegations, established a list 
of words and phrases and practices in 
advertising for the A. & H. business 
which it considers misleading. 

The company further stated that “the 
Commission, however, virtually says ‘you 
shall not only obey our rules after we 
have decided what they are, but your 
advertising practices in the prior years 
must have been in accordance with the 
present rules, even though you did not 
then know what they were.’ This is very 
similar to the ex post facto procedure 
in criminal law which is prohibited by 
the United States Constitution. 

“The Massachusetts Bonding & Insur- 
ance Co. is a reputable, conservative in- 
surer. It does not deal with or contact 
the public directly but only through its 
agents. It has limited its advertising of 
accident and health policies to the issu- 
ance of pamphlets to its agents for their 
use, but the agent is always available to 
explain the terms of the policy in detail 
to anyone who buys it and_ specimen 
policies are always available for exami- 
nation by prospective purchasers. 


48 Years of Reliable Service 


“Presumably, some of these pamphlets 


FTC-NAIC Cooperation Unaffected 













did not say that the company could re- 
fuse to renew the policy on its anniver- 
sary day or contained some similar omis- 
sion and, therefore, because what was 
done in the past is in violation of the 
presently established rules, the Commis- 
sion has seen fit to taint the reputation 
of a reliable company which, far from 
relying on misleading adv ertising for its 
business, has depended upon its record 
of 48 years of honest and reliable service 
to the public. 

“This company has never received a 
complaint from any policyholder that he 
was misled by the company’s pamphlets 
or agents in purchasing coverage he re- 
ceived. 

“All pamphlets of the company are 
subject to the regulation of the various 
state Insurance Departments. Under 
Congressional act, therefore, the Federal 
Trade Commission has no jurisdiction 
to supervise or criticize this function. 
Apparently, however, it feels it is ex- 
tremely important to search for alleged 
technical violations in the past of its 
presently established rules by well- 
intentional and reputable insurance com- 
panies and to claim jurisdiction over this 
phase of the insurance business. 

“We do not know the specific allega- 
tions set forth in the Commission’s 
citation because we were not given the 
courtesy of having it served on us before 
the news was released.” 

The Massachusetts Bonding & Insur- 
ance hearing has been set for Boston, 


March 7. 
Liberty Mutual Insurance Co. 


Liberty Mutual Insurance Co. stated 
that “personal accident and health con- 
stitutes a very small part of the com- 
pany’s business amounting, in 1953, to 
about one-quarter of 1% of our total 
business, and the company has been us- 
ing very broad and liberal contracts un- 
der which we have been returning to 
policyholders, in the form of loss pay- 
ments, about 80 cents from every dollar 
of premium collected, very much higher 
than the average return.” The company 
pointed out that in 1953 only about one- 
third of 1% of its advertising budget 
was spent in advertising individual acci- 
dent and health insurance. Liberty Mu 
tual’s statement continued : 


“We have seen newspaper items to 
the effect that the Federal Trade Com 
mission has issued ten new complaints 
against insurance companies, bringing 
the total to 41, and that Liberty Mutual 
Insurance Co. is among those named. 
We have not seen the complaint, but 
we understand that it relates to the 
company’s use, during 1953, of certain 
sales promotion leaflets which stated 
that the company’s policies of personal 
accident and health insurance were 
‘renewable.’ 

“We are advised that the Federal 
Trade Commission is under the impres- 
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sion that since the company retained 
the right to cancel its personal accident 
and health policies these leaflets con- 
stituted misleading advertising. We re- 
gret that the Federal Trade Commission 
has seen fit to issue such a complaint. 
The company has never used any adver- 
tising or sales material which had not 
previously been passed upon by experi- 
enced and competent counsel as in full 
compliance with law and with ethical 
advertising practices. 

“We desire at all times to conduct 
our advertising on the basis of full com- 
pliance with the most strict legal and 
ethical standards and on the basis of 
complete adherence to any rules which 
may be set by the Federal Trade Com- 
mission or any other governmental body 
having any interest in such matters. 

“We did not consider that the old 
material was misleading in any respect. 
But, nevertheless, the use of the leaflets 
in question was abandoned last year the 
moment the company learned that the 
Federal Trade Commission had raised 
any question as to their propriety. We 
have never heard of any _ policyholder 
who thought he had been misled by the 
leaflets. The question as to whether 
these leaflets had any possible tendency 
to mislead has, it would seem to me, 
become entirely academic because the 
use of such material was abandoned long 
ago.” 

The Liberty Mutual hearing is sched- 
uled for Boston, March 9. 


North American Accident 


“We do not believe there is any occa- 
sion for the present citation by the 
Federal Trade Commission and are. pre- 
pared to demonstrate that the advertis- 
ing practices of this company violate no 
rules or statutes of any kind and that 
indeed such advertising is in no way 
misleading or deceptive,” states the 
North American Accident, whose hear- 
ing has been set for March 1 at Chicago. 

“The North American Accident Insur- 
ance Co. was organized in 1886 and has 
been doing business continuously since 
its organization. It is licensed to do 
business in every state in the Union, as 
well as the District of Columbia, and is 
under the supervision of each of said 
jurisdictions. 

“Most of the states have strict regu- 
latory provisions respecting deceptive 
advertising and the North American has 
complied strictly, and does now comply 
strictly, with these statutes and with all 
rulings’ by the Insurance Departments. 

~ Ene home state of the company, Illi 
nois, maintains strict regulations in 
respect of advertising by accident and 
health insurance companies, and we have 
meticulously observed these statutes.” 


Lumbermens Mutual Casualty 


In its statement concerning the Fed- 
eral Trade Commission’s charges, Lum- 
bermens Mutual Casualty declared that 
its A. & H. advertising “has gone out 
of its way to point out as many exclu 
sions as practical.” 

The company declared: “Our anno 
tated hospital policies, which we have pro 
vided for agents’ use in presenting this 
coverage to prospects, are examples. We 
have made every effort to see that the 
prospect knows what he is buying. In 
addition, Lumbermens’ health and acci 
dent advertising conforms to the laws 
of the 48 states in which we do business. 

“FTC complaints now have been is- 
sued respecting 41 companies and it has 
been said that many more will be forth- 
coming. It seems likely that the reason 
Lumbermens was mentioned at this 
stage, among the several hundred com 
panies in the business, was the simple 
fact that our material was submitted for 
examination quickly and in a form which 
allowed the FTC to get the clearest 
possible understanding of our procedure. 

“In submitting some supplemental in- 
formation to the FTC in September of 


(Continued on Page 34) 
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Public Hearing on New Adv. Rules 
Surrounded by Atmosphere of Urgency 


Nebraska Commissioner Pansing Declares Recent Company 
Citations in No Way Affect FTC-NAIC Cooperative 
Efforts; Spokesmen Suggest Code Modifications 


By ArtHurR E. O’Lzary 


New York, N. Y., Nov. 29—Nebraska 


Director of Insurance Thomas R. 


Pansing, in his capacity as chairman of the advertising code subcommittee of the 
executive committee of the NAIC, put forth his reasons why the new proposed 
advertising rules to govern the A. & H. field should be adopted. His statement was 
made at a meeting of the NAIC Federal liaiison committee in session here today, 
to which the report of the advertising code subcommittee was made. 

Mr. Pansing declared that the advertising code’s adoption would offer a degree 
of certainty for advertisers in the states subscribing to it. To stall further, he de- 
clared, would delay the possibility of the Federal Trade Commission getting out of 
the A. & H. business. He charged the Commissioners to show leadership by adopt- 


ing the proposed new advertising rules. 


New York, N. Y., Nov. 26—In an 
atmosphere of urgency to complete 
agreement on its proposed code to gov- 
ern the advertising of the accident and 
health industry, the advertising code sub- 
committee of the executive committee of 
the National Association of Insurance 
Commissioners held its first public hear- 
ing here today before representatives of 
every segment of the A. & H. field. Un- 
der the moderation of Nebraska Direc- 
tor of Insurance Thomas R. Pansing, 
subcommittee chairman, an impressive 
parade of industry speakers each took 
their turn to either endorse the new code 
without equivocation or to recommend 
certain changes in its structure. Every- 
one present was in complete accord with 
the purposes of the rules and com- 
mended the subcommittee on its efforts 
in their formulation. 

The public hearing came just 72 hours 
after the Federal Trade Commission is- 
sued citations against ten more insur- 
ance companies charging them with al- 
leged false and misleading advertising of 
\.& H. policies. In regard to this, Com- 
missioner Pansing made public a letter 
he received from FTC Chairman John 
W. Gwynne which stated that the recent 
charges levied by the Commission in no 
way indicated that the FTC coopera- 
tion with the subcommittee in their “joint 
problem” was at an end. 


In Categories 1 and 4 


Chairman Gwynne made it plain that 
the recent charges filed covered the com- 
panies remagning in jurisdictional cate- 
gories 1 and 4 on the FTC agenda. He 
further stated that complaints have been 
issued from time to time as the neces- 
sary investigation and drafting work 
could be completed. 

Commissioner Pansing explained that 
in the subcommittee’s deliberations with 
the FTC on the proposed new advertis- 
ing code, Chairman Gwynne was em- 
phatic that their consultation together 
in no way affected the prosecution of 
further cases by the FTC. “Nothing has 
happened this week,’ Commissioner 
Pansing pointed out, “that reflects on 
cooperation between the FTC and 
NAIC.” 

Mr. Pansing went further to state: 
“It is my hope that this set of rules, 
as amended if necessary, will be adopted 
by the National Association of Insurance 
Commissioners as a recommendation to 
the Commissioners for adoption in their 
states.” 

On the subject of the proposed trade 
practice conference between the FTC, 
NAIC and the insurance industry, the 
Nebraska Commissioner said that al- 
though no one knows how the Commis- 
sion feels about such a conference “what 
we do here today and next week” will 
affect the possibility of such a meet- 
ing. 

Present on the Dais 
Present on the dais with Mr. Pansing 


were Commissioners Thomas J. Gillooly 
of West Virginia and C. E. Sheehan of 


Minnesota. Insurance Department Depu- 
ties Julius Wikler and Julius Sackman 
represented Commissioner Leffert Holz 
of New York. Representing insurance 
associations, industry advisors to the 
NAIC subcommittee attending the hear- 
ing were: Berkeley Cox, Association of 
Casualty & Surety Companies; Donald 
T. Diller, Blue Shield Commission; 
Charles G. Dougherty, Bureau of Acci- 
dent & Health Underwriters; Jay C. 
Higdon, American Life Convention; Val- 
entine Howell, Life Insurance Associa- 
tion of America. 

Also, Artemus C. Leslie, former Insur- 
ance Commissioner of Pennsylvania, rep- 
resenting Blue Cross Commission; Joseph 
J. McGee, Jr. Insurance Advertisers 
Association; J. W. Scherr, Jr. Life 
Insurers Conference; Chase M. Smith, 
American Mutual Alliance; Paul W. 
Watt, Health & Accident Underwriters 
Conference. 

As the public hearing commenced a 
number of suggestions for changes in the 
proposed advertising rules were sub- 
mitted by members of the large audience 
of industry men in attendance. John 
Powell, current chairman of the business 
practices committee of the H.& A. Un- 
derwriters Conference, declared that the 
Conference endorses the new advertising 
rules as those sought by its members. 
However, he proposed some changes in 
the terminology of the new rules re- 
garding the clarification of “time limit” 
and “waiting period” in the advertising 
of policies and suggested some modifica- 
tions in the special enforcement proce- 
dures of the rules. 

Speaking for the Blue Cross Commis- 
sion, Artemas C. Leslie asked that 
Section 12 of the advertising rules which 
states that “the identity of the insurer 
shall be made clear in all of its adver- 
tising,” be amended to read “an adver- 
tisement shall not use a trade name, 
mark or device similar to other insur- 
ers,” 

Purpose Is to Sell Insurance 


Moses G. Hubbard, general counsel of 
the Commercial Travelers of Utica as the 
third speaker, emphasized that the pri- 
mary purpose of advertising is to sell 
insurance. Among his suggestions was 
that Section 11 (B) of the new code 
covering jurisdictional licensing should 
require a direct mail insurer to state 
that it is licensed in a particular state 
in an affirmative way rather than saving 
‘it is only licensed in state A.” This 
affirmative declaration by the insurer 
would add, not detract. from the pres- 
tige of its advertising, he asserted. 

Albert Pike, representing the Life In- 
surance Association of America, Lee 
Shields, American Life Convention and 
J. W. Scherr, Jr., Life Insurers Con- 
ference, added their endorsements to the 
new advertising rules. | Follmann, 
Ir. Bureau of Accident & Health Un- 
derwriters, declared that the Bureau’s 
governing committee commended the 
proposed code, with few minor changes 
in form only, to its member companies. 


As representative for the American 
Mutual Alliance, Chase M. Smith, gen- 
eral counsel of Lumbermens Mutual 
Casualty, asked that further considera- 
tion be given to the proposed advertising 
rules before they are formally presented 
to the NAIC. He cited the fact that the 
American Mutual Alliance had received 
a copy of the code just two weeks pre- 
vious to the hearing. He thought a con- 
siderable amount of work should be done 
before it is put before the NAIC and 
recommended for state adoption. Mr. 
Smith sought “more analytical labor” 
on the code. 

At that point, Commissioner Gillooly 
emphasized that “the time is short for 
analytical study.” Commissioner Pansing 
then declared that the subcommittee 
recognized the general nature of the 
rules. He explained that the subcommittee 
hoped to leave this to the interpretative 
committee to be set up as recommended 
under the further recommendations for 
enforcement procedures of the code. 


Speaks for Producers 


C. F. J. Harrington, former Insurance 
Commissioner of Massachusetts, and now 
executive vice president of the National 
Association of Casualty & Surety Agents, 
rose and took exception to the fact that 
although producers are included under 
the new code’s definition of “insurer,” 
no member of a national producers’ or- 
ganzation was included on what he 
termed “the all-industry committee” 
formed as advisors on the drafting of the 
advertising rules. 

Commissioner Pansing was quick to 
explain that the advisory committee did 
not represent all segments of the insur- 
ance industry. He stated that he was 
not aware that any such feeling existed 
among producers’ organizations. Mr. 
Pansing asserted he would be happy to 
receive such recommendations as the 
producers might have before the new 
code was submitted to the NAIC for 
ratification. 

Lawrence Pomeroy, representing the 
National Association of Tnsurance Bro- 
kers, subscribed to Mr. Harrington’s po- 
sition but said that he would be glad to 
study. the code and offer any sugges- 
tions he felt were necessarv. 

The advertising code deliberations, in 
closed sessions, continued through the 
weekend. 





Hubbard Sees New Code as Indus- 
try Sign of Weakness 


New York, N. Y., Nov. 28—The second 
public meeting of the advertising code 
subcommittee of the NATC’s executive 
committee at the Commodore Hotel here, 
today witnessed a difference of opinion 
on whether the proposed rules to govern 
A. &H. advertising should be recom- 
mended to the NAIC Federal liaison 
committee for approval at this time or 
be shelved until a later date. 

A strong appeal was made by Moses 
G. Hubbard, general counsel for the 
Commercial Travelers of Utica, to post- 
pone the adoption of the proposed code 
at this time. “Unless there is an emer- 
gency,” he declared, “the code should not 
be adopted until more time and thought 
can ge given to it by individual compa- 
nies.” He suggested that the code is 
aimed primarily to gain FTC cooperation 
in the hope that the Commission would 
withdraw from the insurance field. 

The speaker doubted the integrity of 
the Commission to do anv such thing in 
view of what in Mr. Hubbard’s opinion 
was the FTC’s “unpardonable” action 
by timing its latest citations of A. & H. 
companies just a few short days pre- 
vious to the NAIC meeting here. 


Only General Rules 


Referring to the latest draft of the 
suggested advertising code, Mr. Hubbard 
noted that the code was referred to as 
“only general rules.” He then declared 
that these words were an admission of 
weakness by the NAIC. He continued 
that the FTC could use the new code 
to force states who will not subscribe 
to its provisions into submission to FTC 
control. 

The Commercial Travelers counsel 
then referred to the “blackmailing tac- 


tics” of the Commission which in effect 
put forth the citing of more insurance 
companies as a threat to get the indus- 
try to yield to a trade practice confer- 
ence. 

Commissioner Pansing declared that 
under the direction of the Federal liaison 
committee of the NAIC, the advertising 
code subcommittee had no alternative 
but to submit the proposed rules to this 
committee. 

F. Britton McConnell, Insurance Com- 
missioner of California, at that juncture 
praised the work of the subcommittee 
but explained that the approval of the 
proposed advertising rules would foster 
the “little FTC acts” which have been 
adopted by many states and make the 
power of Insurance Commissioners too 
despotic. Wherever it is that the Insur- 
ance Commissioner has the power to 
make rules or regulations, vou have gov- 
ernment by man, not law, he declared. 





Subcommittee Recommends 
Adoption of New Adv. Rules 


New York, N. Y., November 29—At a 
meeting of the Federal liaison commit- 
tee of the National Association of In- 
surance Commissioners at the Hotel 
Commodore here today, the proposed 
advertising rules to govern the A. & H. 
field were submitted by the advertising 
code subcommittee of the NAIC execu- 
tive committee with mixed feeling by 
some as to their adoption by the Com- 
missioners. 

John P. Hanna, H. & A. Conference; 
J. F. Follmann, Jr., Bureau of A. & H. 
Underwriters; Albert Pike, Life Insur- 
ance Association of America; and Lee 
Shields, American Life Convention, all 
endorsed the new code as an important 
factor in the development of state regu- 
lation. 

Moses G. Hubbard, representing the 
International Federation of Commercial 
Travelers Insurance Organizations, once 
again came out in vigorous opposition 
to the adoption of the rules by the 
NAIC. He again charged that the 
NAIC’s approval of the code would be 
a sign of weakness on its part and an 
admission of the Federal Trade Com- 
mission’s jurisdictional control over the 
A. & H. industry. 

_Both C. F. J. Harrington, executive 
vice president of the National Associa- 
tion of Casualty & Surety Agents, and 
Lawrence Pomeroy, counsel for the Na- 
tional Association of Insurance Brokers, 
again suggested that more time be given 
to the code’s consideration before any 
final adoption is contemplated. 

Donald Barnes, director of advertising 
of the Institute of Life Insurance, made 
known his organization’s support of the 
proposed advertising rules. He said that 
the Institute favored the code’s adoption 
because: (1) the rules are good public 
relations ; (2) the rules can be followed 
by advertisers in the insurance busi- 
ness; (3) companies can advertise effec- 
tively under the rules. 

As to the often asked question of Mr. 
Hubbard concerning the possibility of an 
admission of weakness by the NAIC if 
the new advertising code is adopted, 
Commissioner Pansing stated, “Under no 
circumstances do I now, nor have I, 
recommended a petition by the industry 
or by the NAIC for a fair trade practice 
conference. I would favor it only if the 
FTC requested such a conference.” The 
Federal liaison committee then went into 
executive session for a further consid- 
eration of the new advertising rules. 





NAIC 1956 ANNUAL MEETING 
The NAIC has scheduled its 1956 an- 
nual meeting for May 28 to June 1 at 


Jefferson Hotel, St. Louis, Mo. 





IOWA A. & H. ASSN. ELECTS 

Graydon McDonald of State Auto In- 
surance Association, was elected presi- 
dent of the Towa Accident & Health 
Claim Association. Other officers named 
included Paul Gallagher, National Trav- 
elers, vice president; J. Dolliver Kent, 
Jr, Western Mutual, secretary, and 
Thomas Brown, Bankers Life, treasurer. 
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First Group Completes Hartford 
A. & I.’s Home Office A. & S. Course 


The first group of men engaged by the 
Hartford Accident & Indemnity Co. to 
expand the company’s new accident and 
sickness department staff has completed 
an intensive home office training course 
in A.& S. coverages. 

Members of this initial group, 
Sassigned to company branch offices 
throughout the country as A. &S. de- 
f partment sales promotion representatives, 
are: George H. Sole of West Hartford, 
Conn. ; ary P. Finn of East Hartford, 


© Conn.; Robert J. McCahill of New Brit- 
ain, hem - Donald W. Swain of Mar- 


now 


hlehead, Mass.; Robert C. Brandegee of 
Chatham, es Jersey; Garth B. Evarts 
B of Durham, Conn.; John R. O’Connor of 


Fairfield, Conn. ; Ww illiam C. Dobson of 


Malverne, N. Y. 

are D. Fulk, Jr., of Martinsville, 

- Robert J. Buden of Cohoes, N. Y.; 

ae R. Gengelbach of Plattsburg, 
Mo.; Oscar L. Holmes of Covington, 
Ga.; Thomas H. Kennedy of Martins- 
ville, Ind.; Robert W. Crosson of New- 
ark, N. J. and John W. King II, of Levit- 
town, Pa. 

Secretary Daniel H. Quigg heads the 
new department which is now operating 
as a major production and underwriting 
division of the Hartford Accident. It 
is the first step in a long-range program 
for expanding the company’s business 
volume in the personal and Group insur- 

ance fields by opening new opportunities 
‘for Hartford Accident agencies to in- 
crease sales in these markets. 

| Numerous new policies and coverage 
F plans are now being developed. They 
: will be announced as they become avail- 
able to the public. 

Ina series of appointments growing 
Pout of Hartford A. & I.’s training pro- 


p cram in A. & S. coverages, John D. 
tie Tr., Joseph C. Webb, Tr., and en 
L. Holmes have been assigned to the 


company’s southern department field 
| staff as promotion representatives. 
' Mr. Fulk will operate from Greens- 
i boro, N. C., covering the eastern sections 
fof North and South Carolina and Mr. 
» Webb, from Charlotte, N. C.. covering 
Fwestern portions of those two states. 
> Mr. Holmes will work from Atlanta cov- 
bering the state of Georgia 

Robert W. Crosson and Tohn W. King, 


II, have been named sales promotion 
‘Tepresentatives in Philadelnhia for the 
scompany. Robert C. Brandegee has been 


F assigned to Hartford A. & I.’s New York 
Citv office in the same canacitv. 

Mr. Fulk, a native of Pilot Mountain, 
N.C., was graduated from the Univ ersitv 
of North Carolina with a B.S. degree in 
Business Administration. Following his 
release from the Army after serving in 
Korea, he was engaged in sales work in 
Virginia and North Carolina. 

Mr. Webb joined the Hartford Acci- 
dent in March of this year. A veteran 








MISSION INDEMNITY EXPANDING 

Mission Indemnity Co.. Pasadena, 
Calif., has applied to the California De- 
partment of Insurance for an amended 
certificate of authority to enable the 
company to write liability, workmen’s 
compensation and common carrier liabil- 
ty lines in that state in addition to its 
Present authority to transact automobile 
Insurance, 





SENTINEL APPLIES TO CALIF. 
Sentinel Indemnity Co., newly organ- 
ized Dallas insurer, has ‘applied to the 
California Department of Insurance for 
‘ certificate of authority to write lia- 
bility and automobile insurance in Cali- 
Chartered in Texas, July 22, 
ties the Sentinel began business in 
hat State, August 24. It has $200,000 
naid-i -In ¢ apital and like amount of paid- 
in surplus. Officers are: president, E. T. 
"arest : secretary, M. D. Yeargan; 
treasurer, Ray Nesbitt. 


of three years’ service with the Marines, 
he was discharged in February after 
more than a year of active duty in Korea. 
He was awarded the Purple Heart. A 
Native of Atlanta, Mr. Webb attended 
the University of Georgia. 

Mr. Holmes, a graduate of the Uni- 
versity of Georgia, also attended Emory- 
at-Oxford Junior College, Oxford, Ga. 
He served in the Army for two years 
and was stationed in Korea with the in- 
fantry. 

A native of Orange, N. J., Mr. Crosson 
was graduated from Columbia College in 
New York City. Before joining the Hart- 
ford Accident this year, he had been 
employed for more than six years by a 
leading life insurance company as a 
Group insurance representative and a 
district Group manager. Mr. Crosson 
served in the Army Air Force for more 
than three years during World War II 
and was stationed in the Pacific Theater 
as a bomber pilot-engineer. Separated 
from the service as a first lieutenant, he 
is active in veterans organizations. 

Mr. King, who has been employed by 
the company for the past six years as 
a payroll auditor in the Philadelphia 
branch office, attended Pennsylvania 
State College and was graduated from 
Thiel College with a B.S. degree in Eco- 
nomics. He is a veteran of nearly three 
years’ Army infantry service during 
World War II when he saw action in 
Europe. 

Mr. Brandegee will assist company 
agents in developing sales and servicing 
accident, hospitalization and Group in- 
surance in the New York area. 

A native of Orange, N. J., he gradu- 
ated from Williams College. He was em- 
ployed by another insurance company as 
an underwriter in New York City before 
joining the Hartford Accident this year. 


Follmann Interim Report 


(Continued from Page 26) 


74 pages, as well as a 38-page addenda, 
and then distributed the first draft of 
the report in its entirety to industry 
committee members. 


Thorough Documentation and 
Exploration 


“This material is presently under con- 
sideration,” Mr. Follmann said. “When 
a final draft has been produced it will 
be presented to the NAIC subcommittee 
with the hope that, after you have had 
opportunity to give it sufficient review, 
you will consult with our committee on 
whatever might be any points of differ- 
ence.” 

In closing Mr. Follmann said the 
enormity of the subject matter was such 
that his committee’s assignment could 
not be completed between October 26, 
when we were called together, and this 
midyear meeting of NAIC. “We believe 
that your subcommittee will agree that 
the subject merits thorough documenta- 
tion and exploration. In view of. this, 
we hope you will agree that unusually 
rapid progress has already been made.” 

At the conclusion of Mr. Follmann’s 
report, Chairman Gillooly pointed out 
that among the responsibilities of his 
subcommittee is the determination of 
departmental attitude on the cancella- 
tion problem. Convinced that the indus- 
try study is the approach to take, he 
endorsed the tentative outline which 
Mr. Follmann had presented and _ indi- 
cated that it would immeasurably help 
YAIC in arriving at a final conclusion. 

Commissioner Cravey of Georgia also 
expressed appreciation of the industry’s 
cooperation. He stated that “we have a 
committee at work on framing legisla- 
tion to remedy the cancellation problem 
in Georgia,” and that bills will be sub- 
mitted at the January session. Mr. Cra- 
vey said there was unrest in his state 
over the situation and “intense interest 
at the grass roots level.” 












HEALTH « ACCIDENT 


AND ALL FORMS OF 


PARTICIPATING 
LIFE INSURANCE 


ESTABLISHED 1901 


MONARCH 


LIFE INSURANCE CO. 


SPRINGFIELD 


MASSACHUSETTS 




















Home Office Omaha, Nebraske 


General Agencies in 43 states, District 
of Columbia and Alaska serve our 
438,250 policyholders. 

World ranks 12th in individual acel- 
dent and sickness premium income in 
the U.S. 


in the Insurance world 
It's World Insurance 








Evelyne Collings Marks 
30 Years With Craftsman 


Miss Evelyne Collings, cashier of the 


Springfield branch office of Craftsman 
Insurance Co., is celebrating her 30th 
anniversary with this accident and 


- health insurance 

Miss 
with Craftsman in Springfield when the 
company’s home office was located there. 
In 1936, when the company moved to 
Boston she worked in the underwriting 
department in that city, returning to 
Springfield in 1945. Shortly thereafter 
she was promoted to cashier of the 
Springfield branch office 


company. 


Collings began her association 


Mutual Life A. & H. Ads 


(Continued from Page 3) 


of business; to outline generally the 
benefits and purposes of the policies; 
and to invite inquiries. It is possible, 
of course, that there may be differences 
of opinion as to how full such a neces 
sarily-condensed advertising presenta 
tion should be; but we are confident 
there can be no valid basis for regard 
ing our advertising as misleading. No 
complaint about our advertising has ever 
been made by any of the state Insur- 
ance Departments. 
Policy Contracts Clear and Explicit 

satisfaction or dissatis- 
primarily on 


“Policyholder 
faction depends, not 
whether the advertising was a complete 
description of the policy—which it can 
never be—but rather upon the _ policy 
holder’s final understanding of the 
terms of the contract, as well as the 
claim administration and sort of service 
he is given. Our policy contract is clear 
and explicit, and our claim administra 
tion is liberal. 

“Our A. & S. policies are sold through 
the same licensed field underwriters who 
sell our life insurance policies, under the 
laws and supervision of different states 
that are designed to prevent misrepre- 
sentation, and in various Canadian prov- 
inces. Such underwriters are trained, 
and we are confident they make a full 
and fair presentation of our products. 

“When we entered this new A. & S. 
line of business, a principal concern was 
to avoid anything that would upset our 
cordial and long-standing relationships 
with our existing life insurance policy- 
holders. We strongly emphasized this to 
our own sales force, and our business 
conduct has, in fact, conformed to that 
objective.” 
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Companies Answer FTC 


(Continued from Page 31) 


this year, we concluded our presentation 
with this comment: 

“We are thoroughly cooperative with 
any idea that will permit us to do a 
more perfect job in accident and health 
or in other advertising and it has been 
our program to pay careful attention to 


any statement of any official body 
which can produce any specifications 
that will lead to improvement. Execu- 


tives of our staff have cooperated in all 
committee jobs in the industry that 
could add to good public relations and 
the best possible results to the public 
in this field as well as in other phases 
of the insurance business.’ 


Waste of Taxpayers’ Funds 


“The issuance of wholesale complaints 
by the Commission against companies of 
all types without previously having set 
up any standards or made any com- 
ments as to what should be in advertis- 
ing and what should not be, appears to 
be an example of the bureaucratic waste 
of taxpayers’ funds to which the Hoover 
Commission was directing its attention. 

“This action is particularly hard to 
understand if consideration is given to 
the fact that individual accident and 
health insurance is less than 2% of our 
business. Furthermore, our selling is 
done by qualified agents and not by di- 
rect mail. Finally we have not heard of 
a single complaint having been made to 
the FTC that Lumbermens has taken 
advantage of anyone. 

“Our belief is that the FTC complaint 
against Lumbermens is purely explora- 
tory and may be designed to help the 
FTC work out an advisory formula out- 
lining how much or how little should be 
published in accident and health adver- 


tising. Most attorneys are inclined to 
question the authority of the lederal 
Trade Commission in this area which 


reserved for the 


” 


generally has been 
jurisdiction of the states. 

The hearing for Lumbermens Mutual 
is scheduled for Chicago, March 15. 


Minnesota Commercial Men’s 
Association 


Minnesota Commercial Men’s Asso- 
ciation issued the following statement 
November 23, on the day that the Fed- 
eral Trade Commission made public its 
new charges: 

“In a Washington release to the As- 
sociated Press on Wednesday, Novem- 
ber 23, the FTC announced that citation 
for fraudulent and misleading advertis- 
ing had been issued against the Min- 
nesota Commercial Men’s Association. 
Since no record of ‘this citation has been 
served upon the Association, and since 
we have no way of knowing what the 
charges are, we assume that the purpose 
is entirely political. Other companies 
have been cited under similar circum- 
stances apparently for political effect as 
none have as yet, been tried and found 
guilty of the practices charged. 

“Our advertising and literature has 
had the scrutiny and inspection of the 
FTC for the past two years, and an at- 
torney from the FTC spent two days in 
our office on May 12 and May 13, 1954. 
He found nothing to criticize in anv of 
the Association’s literature, advertising 
or operation. 

Cites Political Motivation 


“A total of 41 companies have now 
been cited in a similar manner and 
among these are some of the largest and 
finest companies writing accident and 
health insurance in the United States. 
The peculiar distribution geographically 
and several other oddities in the selec- 
tion of these companies for citation 
strongly indicates a political purpose in 
the harassment of this tyne of business 
at this particular time. We are prob- 
ably the smallest company to be _ in- 
cluded so far. 

“None of our advertising is intention- 
ally misrepresenting or misleading. We 
insure only the highest grade of select 
risks such as attorneys, physicians, com- 
mercial travelers, and business and gov- 





S. S. Ballin Agency Off ‘To Good 
Start With Amer. United in N. J. 


The S. S. Ballin Agency, recently ap- 
pointed as agency manager in Newark, 
N. J., for American United Life of 
Indianapolis, is off to a good start. Up to 
last month the agency showed over 20% 
increase in production compared with 
the same period of 1954. The Newark 





SAMUEL S. BALLIN 


office is maintained at 9 Clinton Street 
and is supervised by Richard L. Plass- 
chaert. 

Mr. Ballin started shis insurance career 
33 years ago as a debit agent for Metro- 
politan Life in Newark. His entry into 
the business was rather accidental. He 
was graduated from Cooper Unien in 
1921 as an electrical engineer. A year 
later he left one engineering position 
with the hope of securing a better one. 
However, in the meantime he was sold 
an idea to accept a few months‘ sum- 
mer position as a traveling book sales- 
man on a commission basis. He found 
that he liked selling, and his commission 
income far exceeded what he earned 
from his old engineering job. The result 
was that in December, 1922, he became 
an agent for the Metropolitan. 

From the start Mr. Ballin was success- 
ful. By the end of 1923 his debit led the 
entire country for the Metropolitan in 
Industrial increase. He maintained this 
leadership throughout 1924 and 1925, up 
to December 22. He continued with the 
company until mid-1926 at which time 
he went into the land development busi- 
ness. Returning to insurance selling in 
1931 he became a general agent of the 
St. Lawrence Life Insurance Association 
which was subsequently acquired by the 
Empire State Mutual Life. With the 
latter company Mr. Ballin has been a 
successful general agent, averaging ap- 
proximately $600,000 a year in life and 
A. & H. premiums, 

Today he conducts three offices—5O 
Court Street, Brooklyn; 9 Clinton Street, 





ernment executives. Our members are 
above the average in intelligence and are 
not likely to be misled. 

“Our Association has been particu- 
larly free from complaints lodged with 
supervisory authorities and our high ra- 
tio of claim payments is decidedly above 
the average of the Ordinary insurance 
companies. 

“We will, of course, be glad to answer 
the charges categorically whenever the 
Government gets around to serving the 
charges on us. We will of course, con- 
test the charges as we do not believe 
they will have any basis in fact.” 

Minnesota Commercial Men’s hearing 
is scheduled for February 27 at Minne- 
apolis. 


Newark, and 271 West 125th Street, New 
York. In addition to American United 
Life he represents American Casualty of 
Reading, Continental Casualty, Unity 
Life & Accident and United Mutual Life. 
His annual premium volume in all three 


offices is $1,300,000. 


RICHARD L, PLASSCHAERT 


Plasschaert Hails from South Dakota 


“Dick” Plasschaert, who is in charge 
of commercial A. & H. and life insur- 
ance production in the Newark agency, 
began his insurance career in January, 
1950. A native of South Dakota, he was 
brought up on a 5,000 acre ranch at 
Wall, S. D., operated by his father. A 
skilled horseman, he is a former cow 
puncher and rodeo performer. 

During World War II Mr. Plasschaert 
served in the U. S. Air Force as a flight 
engineer for four years. Thereafter he 
entered the selling field in 1946 and was 
attracted to insurance as a life’s career. 
Since he joined the Ballin Agency he 
has made many friends and established 
an enviable production record. 

Mr. Ballin said this week that the 
recent acquisition of American United 
Life rounds out his facilities for agents 
and brokers, both in life and A. & H 
lines. He is proud of his record for 
integrity, fair play and prompt, efficient 
service. 


Orphan Children’s Benefit 


The Accident & Health Women’s Club 
of New York will hold its yearly buffet 
supper and dance December 8 at the 
U. S. Life Building, N. Y., for the bene- 
fit of orphan children in the New York 
area. As is the custom, each Club mem- 
ber donates a gift to be presented at 
Christmas to the children. 

The Club’s gifts, last year, were sent 
to crippled children at St. Charles Hos- 
pital, Brooklyn. Ann Florentine, U. S. 
Life, is chairman of the arrangements 
committee for the affair. Reservations 
should be made before November 30. 








American Universal Names 


H. W. Coose Claim Adjuster 


The appointment of Harold W. Coose, 
Jr. as casualty adjuster in the claims 
department of American Universal of 
Providence, R. I. has been announced 
by Maurice H. Saval, president of the 
company. 

Mr. Coose began his insurance career 
in the claims department of the Massa- 
chusetts Bonding, and prior to joining 
American Universal was senior casualty 
adjuster in the Providence office of the 
General Adjustment Bureau. 





Federal L. & C. Gives 
100% Stock Dividend 


TO BE 50 YEARS OLD IN 195% 


For 12 Mos. Period Ending Oct. 31, 
Assets Rose From $7,561,000 
to $9,163,000 


Federal Life & Casualty Co. declareq 
a 100% stock dividend to stockholders 
of record at close of business on No. 
vember 12. This action was voted by the 
board of directors at the annual meet. 
ing on November 17, at Federal’s home 
office at Battle Creek, Mich. 

The rapid growth of premium volume 
and favorable surplus position of the 
company supported the increase in the 
capital structure from $500,000 to $1. 
000,000. In the 12-month period ending 
October 31, 1955, Federal’s assets have 
increased from $7,561,000 to $9,163,000, 
Life insurance in force totals over $162. 
000,000. 

Although Federal Life & Casualty Co, 
will celebrate its 50th anniversary in 
1956, it is only in the last several years 
that it has really progressed and ex. 
panded. The credit life division has be- 
come one of the leaders in this field with 
its distinctive and appealing mortgage 
redemption and installment loan cover- 
ages. 

Outstanding Progress Made 


The Group insurance division, the 
regular life division, and a new major 
medical policy have also made outstand- 
ing progress. Federal has for years 
maintained a leading position in writing 
all forms of individual and family dis- 
ability, hospital and medical coverage. 
Such ideas as an agents’ advisory coun- 
cil, an enthusiastic field force, and broad 
policies account for Federal reaching a 
new milestone in its growth. 

Federal is now licensed to write insur- 
ance in 46 states and the District of 
Columbia. It is anticipated that it will 
operate in all 48 states by next year. 
With its associate casualty company, 
Wolverine Insurance Co., agents can 
avail themselves of the advantages of 
multiple line operations. 





CITES FOUR POINT PROGRAM 


John Morris, Hoosier Casualty, Outlines 
Plan for Constructive Approach to 
Blue Cross Problem 
Calling for a “constructive approach” 
to the problem of Blue Cross to replace 
“disorganized grumbling,” John Morris, 
Hoosier Casualty, Fort Wayne, president 
of the Indiana Association of A. &H. 
Underwriters, recommended the associa- 
tion undertake a four-point program. 
Speaking before the regular monthly 
meeting of the Indianapolis A. & H. As- 
sociation on November 14, Mr. Morris 

recommended: 

(1) Establishment of an “information 
project” designed to acquaint agents 
more fully with the exact nature of Blue 
Cross-Blue Shield coverages. 

(2) Using the state organization's 
monthly bulletin as a question and an- 
swer service on Blue Cross-Blue Shield 
problems. 

(3) Watching for an opposing legisla- 
tion, Federal or state, which favors 
Blue Cross-Blue Shield as contrasted 
to private insurance companies or whic 
implies the Blue organizations are better 
than private companies. 

(4) Funnelling all complaints about 
Blue Cross-Blue Shield advertising 0 
sales tactics through the state associa 
tions so they can be screened for valid- 
ity and then taken up with the prope 
authorities. : 

The speaker pointed out that despite 
the Blue use of the slogan, “non-pront 
community service,” both Blue Cross and 
Blue Shield are, in Indiana, organize 
as mutual insurance companies under 
exactly the same laws as all other do- 
mestic mutual companies. 
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ASSETS 

Cash $ 3,807,806.80 
Mortgage Loans on Real Estate 953,829.49 
Bonds and Stocks__________ 155,874,898.18 
Interest due and accrued 167,388.93 
Agents and Departmental 

Balances 4,752,931.47 
Real Estate = = ~-—=—s—_3,086,000.00 
Equity in Marine and Foreign 

Insurance Pools _--_--__—_ 8, 922,570.24 


All other Assets. 





Reserve for Losses 


1,447,167.79 
Total admitted Assets_$179,012,592.90 











LOYALTY GROUP = 


FIREMEN’S INSURANCE COMPANY 
OF NEWARK, NEW JERSEY 


JUNE 30, 1955 


LIABILITIES 
$ 16,918,000.49 








SURPLUS TO POLICYHOLDERS $95,878,547.56 


Securities carried at $3,290,509 in the above stat 


GIRARD INSURANCE COMPANY 
OF PHILADELPHIA, PA. 


JUNE 30, 1955 

















ASSETS LIABILITIES 

Cash $ 324,812.04 Reserve for Losses_________-$ 1,767,552.29 
Mortgage Loans on Real Estate 1,587.22 Reserve for Loss Expenses___ 158,410.00 
Bonds and Stocks. 13,682,617.35 Reserve for Unearned Premiums 5,990,152.03 
Interest due and accrued 37,449.56 Reserve for Taxes and Expenses 218,210.00 
Agents and Departmental All other Liabilities____ 16,647.11 

Balances 549,481.52 
Real Estate 150,000.00 Capital 1,000,000.00 
All other Assets. 223,026.88 Net Surplus 5,818,003.14 

Total admitted Assets___$14,968,974.57 Total $14,968,974.57 

- SURPLUS TO POLICYHOLDERS $6,818,003.14 
Securities carried at $795,921 in the above stat + are deposited as required by law. 


MILWAUKEE INSURANCE COMPANY 


OF MILWAUKEE, WIS. 
JUNE 30, 1955 














ASSETS LIABILITIES 
Cash $ 414,063.82 Reserve for Losses. $ 4,797,641.93 
Mortgage Loans on Real Estate 341,125.62 Reserve for Loss Expenses___ 429,970.00 
Bonds and Stocks__mm______ 37,241,875.34 Reserve for Unearned Premiums 15,257,483.80 
Interest due and accrued___ 64,825.93 Reserve for Taxes and Expenses 593,570.00 
Agents and Departmental All other Liabiliti 61,930.64 
Balances 3,076,329.33 Capital 3,000,000.00 
All other Assets. 169,171.28 Net Surplus 17,166,794.95 
Total admitted Assets__$41,307,391.32 Total $41,307,391.32 
SURPLUS TO POLICYHOLDERS $20,166,794.95 
Securities carried at $2,754,310 in the above stat t are deposited as required by law. 





THE METROPOLITAN CASUALTY INSURANCE 
COMPANY OF NEW YORK 


JUNE 30, 1955 











ASSETS LIABILITIES 

Cash $ 1,192,957.75 Reserve for Losses. $ 18,266,637.50 
Mortgage Loans on Real Estate 52,668.63 Reserve for Loss Expenses. 1,878,775.00 
Bonds and Stocks. 46,831,032.27 Reserve for Unearned Premiums 14,818,502.75 
Interest due and accrued. 129,074.23 Reserve for Taxes and Expenses _1,428,986.73 
Agents ond Departmental nein — under Reinsurance 263,540.22 
Equity in Marine and Foreign All other Liabilities____ 113,860.34 

Insurance Pools ——W___ 131,211.80 Capital 2,000,000.00 
All other Assets 191,657.78 Net Surplus__._. — 14,207,271.84 

Total admitted Assets___$52,977,574.38 Total $52,977,574.38 





SURPLUS TO POLICYHOLDERS $16,207,271.84 
Securities carried at $4,440,750 in the above statement are deposited as required by law. 


Western Department 
120 So. LaSalle St., Chicago 3, Illinois 


Southwestern Department 
912 Commerce St., Dallas 22, Texas 





Reserve for Loss Expenses. 1,516,210.00 
Reserve for Unearned Premiums 53,802,706.05 
Reserve for Taxes and Expenses  2,043,389.98 
Funds held under Reinsurance 
Treoties .......- §,073,156.81 
All other Liabiilties. 830,582.01 
Capital 15,000,000.00 
Net Surplus 80,878,547.56 
Total $179,012,592.90 
t are deposited as required by law. 





HOME OFFICE 
10 PARK PLACE, NEWARK 1, NEW JERSEY 


Foreign Department 
102 Maiden Lane, New York 5, New York 


NATIONAL-BEN FRANKLIN INSURANCE 
COMPANY OF PITTSBURGH, PA. 


JUNE 30, 1955 

















ASSETS LIABILITIES 
Cash $ 680,023.96 Reserve for Losses__ $ 1,767,552.29 
Bonds and Stocks. 13,043, 157.07 Reserve for Loss Expenses 158,410.00 
Interest due and accrued____ 30,204.44 Reserve for Unearned Premiums  5,621,178.24 
Agents and Departments Reserve for Taxes and Expenses 217,010.00 
Balances 1,949,089.76 All other Liabilities 143,355.35 
Real Estate 66,000.00 Capital 1,000,000.00 
All other Assets. 73,741.45 Net Surplus. —  6,934,710.80 
Total admitted Assets___$15,842,216.68 Total $15,842,216.68 





SURPLUS TO POLICYHOLDERS $7,934,710.80 
Securities carried at $1,822,477 in the above statement are deposited as required by law. 


ROYAL GENERAL INSURANCE COMPANY 
OF CANADA 


JUNE 30, 1955 








ASSETS LIABILITIES 
Cash $ 16,050.06 Reserve for Taxes and Expenses_$ 3,863.32 
Bonds and Stocks. 404,720.00 Capital _ _. 100,000.00 
Interest Due and Accrued 2,904.58 Net Surplus _. 350,415.93 
Agents and Departmental Balances 30,604.61 
Total admitted Assets___ $454,279.25 Total $454,279.25 





SURPLUS TO POLICYHOLDERS $450,415.93 


Securities carried at $55,802 in the above statement are deposited as required by law. 


COMMERCIAL INSURANCE COMPANY 
OF NEWARK, N. J. 


JUNE 30, 1955 














ASSETS LIABILITIES 

Cash $ 1,029,385.81 Reserve for Losses__.______$ 22,479,011.0¢ 
Mortgage Loans on Real Estate 447,012.98 Reserve for Loss Expenses___ 2,240,947.00 
Bonds and Stocks. 55,260,072.59 Reserve for Unearned Premiums 17,323,404.31 
Interest due and accrued 124,846.78 Reserve for Taxes and Expenses _1,245,916.41 
Agents and Departmental Funds held under Reinsurance 

Balances —_____ 4,616,631.15 Treaties aaa 704,439.64 
Equity in Marine and Foreign All other Liabilities__.. _ 181,720.92 

1 e Pools 131,211.80 Capital _ 2,000,000.90 
All other Assets. 342,316.04 Net Surplus 15,776,037.87 

Total admitted Assets__$61,951,477.15 Total $61,951,477.15 

SURPLUS TO POLICYHOLDERS $17,776,037.87 
Securities carried at $1,692,141 in the above stat t are deposited as required by law. 





Pacific Department 
220 Bush St., San Francisco 6, Calif. 


Canadian Departments 
800 Bay St., Toronto 2, Ontario 
535 Homer St., Vancouver 3, B. C. 
















































What 


GUARANTEED COST 


Waren YOU offer your client a 
Travelers Life Insurance Contract, 
both you and he know the total 
premium cost—because the cost is 
guaranteed. The exact premium for 
each year is known in advance and 
during the entire life of the contract. 


Today’s Life prospect is budget- 
minded and definitely wants to know 
exact costs and benefits. For this 
reason alone, you can recommend and 
sell Travelers Life Contracts, secure 
in the knowledge that your client has 
definite, exact premium costs and 
benefits, which do not vary. 





means to YOU 


From a wide variety of contracts, 
you can select the precise Life con- 
tract which fits your prospect’s 
requirements. 


Travelers Life Managers and Gen- 
eral Agents are ready to assist you 
with worth-while sales promotional 
material which helps you place busi- 
ness that remains in force for years 
to come. Why not investigate the 
guaranteed-cost values of Travelers 
Life contracts now? First step, see 
your nearest Travelers Life Manager 
or General Agent. Result: a satisfied 
client. 


ONE OF THE LEADING LIFE INSURANCE COMPANIES 


The Travelers INSURANCE COMPANY 


Hartford 15, Connecticut 

















